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Courtesy Metropolitan Museum of Art 


Silver Baptismal Basin, 17th Century Work, in the Metropolitan Museum of Art. 


(THIS EXAMPLE OF NEW YORK WORK OF THE DUTCH PERIOD WAS MADE BY J. VAN DER 
SPIEGEL AND IS LOANED TO THE MUSEUM BY THE SOUTH DUTCH REFORMED CHURCH.) 
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Art and the Jewelry Industry 


From an Address by Prof. J. Leo Fairbanks Before the Convention of the Oregon Retail 


Jewelers’ Association at Corvallis, May 2 and 3 


) pon goldsmiths of the old days were 
much more ostentatious than the 
modest, sane, unostentatious craftsman of 
today. When we do wear jewelry, we dis- 
play a refined personal taste, and all is in 
keeping, and we observe color harmony and 
beauty of line. 

Art in the jewelers’ trade is no different 
from art in any other line. It is a part 
of our life. Any intelligent person can 
understand it. Simply know what you 
want, and why. Art is “the well doing of 
that which is worth doing,” and that ap- 
plies to everything from. advertising to 
jewelry. 

Theophilus, the monk, spoke of. beauty 
“administering to thee by grace of the 
seven-fold spirit.’ You should approach 
your work, whatever it is, with a spirit 
of reverence. We must get down to bed- 
rock and feel a proper humility. The best 
jeweler is humble, and willing to learn. The 
spirit of the old monk is a good spirit for 
all work. 

A few centuries ago the jewelers were 
artists as well. Cellini was a painter, a 
poet, a jeweler, a dramatist, a writer. The 
craftsman was a disciple of art in the high- 
est sense. St. Gaudens was also a cameo 
cutter as well as a sculptor. Rodin was a 
silversmith first. The jewelry trade has 
furnished some of the greatest artists to 
the world. There is no difference between 
the artist and the jeweler; the high-class 
jeweler is a real artist. Art is a part of 
your business. Every jeweler should be 
able to paint, to sketch, to draw—he should 
be sympathetic with the artistic viewpoint. 

The old craftsmen went about their 
work with reverence—they were honest, 
frank, and respected their materials. There 
was an ancient oneness of craftsmanship 
and art. The modern artist thinks him- 
self superior to the rest of the artisans. 
The artist—the one who calls himself so, 
and paints only pictures—keeps himself in 
a little clique apart from the world. 

“Artists and common people are no differ- 
ent. There is no divine gift presented to the 
artist alone. The isolation of art must give 
way to the modern idea—the new ideal of 
Co-operation and understanding. 

In the time of the great masters every bit 





of the work—every operation—was done in 
the shop. There was no piecemeal work. 
Therefore the apprentice knew every opera- 
tion. Many jewelers today are merely sales- 
men. We have done away with the appren- 
tice system. Something must take its place. 
This is largely the work of the industrial 
art school. But schools of this sort are scat- 
tered, and few are privileged to attend; 
many are privately endowed. State institu- 
tions must take more cognizance of this 
training to appreciation and to artistic work. 
They must not teach purely academic sub- 
jects, but trades. The period of study has 
so increased that the student must upon 
graduation jump into a trade at once. 

“The jewelers must be sensitive to art and 
its meaning. They must open their souls to 
it, and appreciate the finer things of painting, 
design, etc. Principles of design are the 
same for jewelry as for anything else. 
Wealth is the product of the brain and hands. 
Italy could pay all her war debts by the 
work of 10 workmen. The work of Michael 
Angelo, Botticello and other artists amounts 
to more in value than all the war debts. 

“Fashions in art change. There are 
changes in women’s dress. They are a nat- 
ural evolution, not a sudden change. They 
come about as a result of changed habits and 
manners. The past gave us great things in 
the line of art. Art has gone through a long 
period of evolution from the time of the 
Egvptians and the Greeks. 

“We are now living in the period of mod- 
ern art—one that puzzles us and often dis- 
turbs us. We are at a loss to interpret it. 
Therefore people do not know what to pur- 
chase in jewelry, and the markets are un- 
steady. 

“The earliest evidences of art were religious 
in nature. We have the worship of the rein- 
deer portrayed, and then in Egypt the scara- 
bus, the sacred bull, the serpent. The Greeks 
worshipped man and deified him. That gave 
us the idea of a personal God and definite 
ideas of beauty. 

“The Jews were forbidden to make images 
of anything in the heavens above or the earth 
beneath. As a consequence, they had to im- 
port craftsmen from other nations even for 
the work in the Temple, and they developed 
no great artists. 


“The Christians represented nature forms 
—the leaf and the foliage. It has taken 20 
centuries to develop art to its present form. 
Science is now searching out God. The im- 
pressionists get things at a mere glance— 
therefore the name—and portray what they 
see. 

“The new art is an expression of impres- 
sions and emotions, not of forms. We often 
don’t understand because we don’t feel the 
same emotions. The old standards are all 
gone by which we could understand. 

“There was an exposition at Paris in 1925, 
of Modern Decorative Arts. Two things 
were forbidden—there must be no material 
things shown, and there must be no copies. 
As a consequence, America was the only 
nation of 25 not represented, for we couldn’t 
exploit our raw materials, and all our artists 
are copyists. 

“It was a marvelous exposition of the new 
art. It is based on the intersections of planes 
—on jazz—but it does not contradict any of 
the old forms. It is absolutely coming in 
this country and we must be ready for it. 

“Design must be suited to the use, the ma- 
terial and to the process. It is based on 
‘dynamic symmetry,’ which has been termed 
the ‘law of the golden mean,’ ‘the law of the 
golden sector.’ All Greek art is based on it. 
It is the law of human proportions—odd pro- 
portions. All beauty is based on these odd 
proportions, whether painting or music, 
Good design is not divided into even propor- 
tions. The law of area of the ancient Greeks 
is seen in the shape of our modern sheet of 
paper. It is the old law of the hypotenuse. 

“This is an age of mathematics—of the nth 
dimension--of the 4th dimension, and this is 
illustrated in modern art. New discoveries 
in mathematics give us new designs. 

“At the Paris exposition all forms were 
reduced to the cone, the cylinder, the cuhe. 
The intersection of planes can be as beautiful 
as color harmonies. The new art is a rec- 
ognition of the machine, not natural forms. 
Straight lines, not curves, are utilized. 
There is a definite break with the old. 

“We employ rich materials in all their 
beauty, and use color and flat design. Wood 
remains wood, and concrete concrete. We 
have borrowed from the changes brought 
about by the radio and electricity. 
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“Ideas have seeped through to us in 
America. Art is the great nationalizer of 
races—there are no enemies of beauty. 

“The new art is masculine; there are no 
feminine curves. No hand graced with a 
glove, but a hand clutching gold—a clenched 
fst. It is not soft art, but rich in service. 
The new designs say that no nation has yet 
said it all. There is a new effort at self- 
realization. It is scientific, sensible, sane 
and beautiful. 

“Ryen dentistry has discovered that the 
shape of the tooth is like that of the head, 
and the color that of the complexion, and 
forms teeth. accordingly. 

“Tt is a long step from goods displayed on 
a blanket to the modern display window of a 
jewelry store. The jeweler should study 
colors, and find what colors appeal and what 
can kill a display. Look out for freaks and 
fads. Train patrons to ideals of good taste. 
Do away with the old-fashioned unless it is 
beautiful in itself. The Coast needs skilled 
workmen and designers and we must estab- 
lish schools for training those who yearn to 
express themselves artistically. 

“We must conserve talent and develop 
artists. Emerson said that the great art 
center of the country would be west of the 
Mississippi, and it is up to us to make it 
true.” 








The Lines of Design Study 





THE courses of study to be followed by 
the student of design are well laid down 
by E. A. Batchelder in a few lines in his 
“Design in Theory and Practice” (New 
York: Macmillan Co., 1922). He says: 

“The student will find it profitable to study 
at all times along four closely related lines: 
(1) A study of line, form, and tone com- 
position for the definition of esthetic prin- 
ciples. (2) A study, through actual prac- 
tice and constant observation, of the prac- 
tical principles involved in constructive 
work, In the union of the esthetic and the 
practical is the end sought. (3) A study 
of the work of the past, not from a super- 
ficial historic ornament point of view— 
rather to learn something of the principles 
involved in the production of work in the 
past, what design meant to the people, what 
sort of life and thought it expresses, the 
conditions from which the work was an 
organic growth, in fact all the influences that 
contributed to give unique distinction to that 
work. More important than the outward 
forms of ornament are the question of how, 
when, and why ornament was employed. To 
this study one should naturally apply the 
esthetic and practical principles acquired 
through practice; an appreciation of the 
work of the past broadens one’s own 
experience.” 








In a daring daylight hold-up executed one 
morning recently, a lone bandit obtained loot 
valued at over $3,000 from A. Kunsberg, 
Proprietor of Kunsberg, Inc., at 37 W. 
Adams St., Jacksonville, Fla. The robber 
followed Mr. Kunsberg into the store, 
Pushed a revolver against the jeweler’s 
back, and removed 36 diamond rings from 
two trays and on his way out of the store, 
stopped long enough to take $211 in cash 
from a desk. 
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Studying Methods of Selling Silver 





Investigation by Sterling Silversmiths’ Guild to Bring Out Best 
Sales Practice in Jewelry Establishments All Over the Country 


Announcement has just been made by the 
Sterling Silversmiths’ Guild of an _ in- 
vestigation which they have initiated into 
current retail sales practices in handling 
sterling silverware. This new merchandis- 
ing research has for its first aim the gath- 
ering of accurate information as to the 
methods followed in selling sterling by retail 
jewelers in all sections of the country. It 
includes not only general sales policies, but 
actual sales methods: standard form of 
greeting customers, of overcoming objec- 
tions, of display, of service to customers, 
taking care of old customers, and reaching 
out for new. 

The data and other information gathered 
during the course of this investigation will 
ultimately be analyzed with a view to dis- 
covering the best sales practice and policies 
that can be used to increase the sale of 
sterling silverware. 

A member of the Merchandising Commit- 
tee of the Sterling Silversmiths’ Guild ex- 
plained the general plan as a definite effort 
on the part of the Guild to assist the retailer 
in the solution of the many problems with 
which he is faced but has not the time nor 
the means to solve. “The first step in this 
work,” said he, “is the gathering of a con- 
siderable number of ‘shopping experiences.’ 
We are sending out men and women to 
practically every section of the country to 
‘shop’ sterling silverware, and then to report 
in detail their experiences. 

“They present themselves in the store as 
bona fide customers, intent on buying a 
wedding present for Cousin Sarah, or per- 
haps a wedding anniversary gift for Aunt 
Mary and Uncle John. At various times 
they bring up every ordinary objection that 
can be raised to the purchase in question, 
and sometimes they bring up extraordinary 
ones to see how the salesperson handles an 
unusual situation. Sometimes they say they 
do not know what they want, and thus try 
to draw out the best sales tactics the sales- 
man can bring to bear on the situation. 
Every possible thing is done in the course 
of these numerous shopping experiences to 
cover the entire range of the problem of 
selling sterling to the retail customer, so 
that the reports will have facts and in- 
formation of the widest utility to the retail 
jeweler. 

“It may be well to emphasize here the fact 
that we are not at all concerned with the 
practices and methods of any individual 
establishment as such. Since we are seeking 
to offer constructive assistance in the prob- 
lems of retail selling, we are naturally 
looking for examples of the best sales prac- 
tice, and this has led us to do our investi- 
gative shopping for the most part in the 
larger and more obviously successful stores. 

“Tt is not our purpose to criticize anyone, 
not to attack competitive lines of merchan- 
dise. Quite the contrary. We hold that 
the interests of all who distribute their 
products through jewelry stores are mutual 
—that constructive efforts to build up sales 
in one line cannot help but react beneficially 


to all; and this is particularly true where 
improvement of general sales methods is the 
goal. 

“We know that the ultimate benefits of 
this work will be widespread, for an im- 
provement in the methods by which sterling 
is sold cannot help but affect favorably the 
salesman’s sales technique as a whole. We 
are confident that our work will result iri 
the gathering of a great deal of information 
that will prove of real value to every retail 
jeweler, and which will have a marked in- 
fluence in increasing the sale of sterling sil- 
verware.” 

In addition to the “shopping experiences” 
described, the investigation will include a 
large number of interviews with manufac- 
turers, leading retailers, and successful :sales- 
men. 

This important work is being carried only 
under the general direction of the Sterling 
Silversmiths Guild, by the Business Train- 
ing Corporation, of New York city. This 
professional organization has conducted 
similar investigations in many other indus- 
tries, and with uniformly successful results. 
Further interesting developments of this 
work are expected, announcement of which 
will be made shortly. 








Napoleon’s Gold Cup 


THE Emperor Napoleon, though he was 

not in early life at all accustomed to 
luxuries, yet later on he had, as the head 
of the French nation, everything that falls 
to the lot of a monarch. When, after 
Waterloo, he became an exile he was 
obliged to revert to the condition of a person 
in humble circumstances. It became neces- 
sary ultimately for him to sell the plate 
that had been brought to St. Helena to help 
in meeting expenses. Napoleon caused the 
plate to be broken up though one piece 
would have brought more than was realized 
for the broken silver. 

Las Cases relates that one morning some 
time afterward, Napoleon sent for him and 
on going to his room he was invited to be 
seated. Napoleon then ordered breakfast and 
desired Las Cases to partake of it with him. 
When the coffee was brought in there was 
no cup for Las Cases. . Marchandy, the 
faithful servant, started to go after one, but 
Napoleon called him back and told him to 
take from the mantelpiece his handsome gold 
cup for Las Cases. 

Las Cases says this was the cup and 
saucer that belonged to Napoleon’s dressing 
table and had been placed on the chimney- 
piece as an ornament. It was highly prized 
by the Emperor from long use. After 
Napoleon’s death, the saucer, among other 
articles, fell to Marchand as his share. On 
his return to Europe he presented this 
saucer to Las Cases, who had already taken 
up his residence there.—L. C. B. } 











Oswold Pelzer, Waupun, Wis., has sold 
his jewelry business to his brother, Harry. 
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Styte No. 1089—Necklace of graduated pearl beads 
attached to matted crystal rings—seed pearls con- $ 75 
necting drops of graduated strands finished off pee 


with pear shaped pearl pendant..............06 


ALSO STONE AND AMBER NECKLACES 


FOUNDED 1867 FOUNDED 1867 


Price subject to Jewelers’ Circular Key 
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Review of the German Jewelry Industry 


Some Facts About the American Jewelers’ Chief Competitors in Foreign Markets, Based on a 
Report by Erik W. Magnuson, United States Consul at Stuttgart to the Department 


(Continued from issue of May 25) 


Difficulties of the German Jewelry Industry 


The World War had a marked effect on 
the German jewelry industry. The predomi- 
nant part of the production before the war 
had been, as it now is, exported. At the 
outbreak of the war the wide export con- 
nections were suddenly severed. A large 
number of skilled workers were called for 
military service. A shortage of coal, gold, 
and silver was experienced, which cut down 
the production from year to year. Factories 
which had been manufacturing precious- 
metal articles were compelled to turn to the 
production of iron, steel, and lead for war 
materials. 

After the close of the war the industry 
gradually became re-established on its pre- 
war basis. Germany, in consequence of the 
currency inflation created by the results of 
the war, was compelled to throw in its full 
resources in procuring foreign exchange 
with which to pay for food and raw ma- 
terials. The part played by the German 
jewelry industry in bringing foreign money 
into the country was by no means of small 
importance. 

During the war the jewelry production 
of the belligerent countries had undergone 
a sharp decrease. In some of the neutral 
nations the jewelry industry was of little or 
no importance, but after the war a large de- 
mand for jewelry was experienced through- 
out the world. And, too, the German peo- 
ple commenced to invest paper marks in 
jewelry on an unprecedented scale. Paper 
marks depreciated, but jewelry retained its 
basic value and therefore served as an ex- 
cellent savings medium. The result was 
that, during the inflation period, the industry 
did the biggest business in its history. 

High-pressure production ceased with the 
stabilization of the German mark, and the 
industrial depression in Germany, following 
in the wake of the inflation, not only reduced 
operations below normal but threw a large 
number of men out of work. Conditions, 
instead of showing improvement, have since 
grown worse, and it has been a struggle for 
the industry to keep going, according to 
information received from both Pforzheim 
and Gmund. 

OUTLOOK 

While it is true that the present situation 
in the German jewelry industry is very dis- 
couraging, manufacturers hold that there is 
no ground for pessimism, so far as the fu- 
ture of the industry is concerned. The pres- 
ent depression is regarded as a passing hard- 
ship, which necessarily must follow political 
and economic disorders such as Germany has 
experienced during recent years. The in- 
dustry is built on a solid footing and is 
supplied with modern equipment, which will 
facilitate a prompt industrial revival upon 
the return of normal economic conditions. 

Export propaganda, chiefly through the 
medium of fairs at Stuttgart and Pforzheim, 





of Commerce 


is actively being carried on in maintaining 
present foreign-trade connections and in 
soliciting new business, as well as for the 
purpose of effecting a more receptive circle 
of prospective customers for future business, 
when conditions will permit a more vigorous 
trade expansion. 


Sources of Raw Materials 


The German jewelry industry is practically 
dependent on foreign sources for its supply 
of raw materials. It has not been possible 
to collect figures pertaining solely to the 
industries of Pforzheim and Gmund, as 
statistics are only compiled for Germany as 
a whole. . 

In 1913 the chief suppliers of gold to Ger- 
many were Russia, Great Britain, France 
and Italy, according to official German 
statistics. In 1925 Great Britain, Russia and 
the United States took the lead in furnish- 
ing gold (fine, hammered, rolled, alloyed, 
crude, or smelt), as follows: Great Britain, 
18,231 kilos; Russia, 7,982 kilos, and the 
United States, 1,983 kilos. During the first 
six months of 1926 Russia advanced to first 
place with 15,707 kilos, followed by Great 
Britain with 6,576 kilos and the United 
States with 2,526 kilos. 

Austria-Hungary was by far the chief 
supplier of broken gold and gold waste in 


1913, whence Germany imported as much . 


as 104,898 kilos out of a total of 251,290 
kilos. During the first six months in 1926 
the following countries were the leading 
suppliers of this commodity: Sweden, 19,700 
kilos; Czechoslovakia, 15,000 kilos, and 
Austria, 11,600 kilos. 

Germany imports silver chiefly from the 
United States, Great Britain, Mexico, Chile, 
Peru and Bolivia. The chief sources of sup- 
plies in 1925 were: Great Britain, 146,494 
kilos; the United States, 111,517 kilos, and 
Mexico, 90,523 kilos. During the first six 
months of 1926 the United States led with 
34,745 kilos; Mexico, 9,686 kilos, and Bel- 
gium, 6,430 kilos. 

Bars of broken silver imported from Great 
Britain in 1925 amounted to 149,543 kilos; 
from the United States, 119,595 kilos, and 
from Mexico, 96,430 kilos. 

In 1913 Germany imported 4,399 kilos of 
platinum, iridium, osmium, palladium, rho- 
dium, and related products, of which 2,991 
kilos were purchased from France. Post- 
war imports of these commodities have de- 
creased greatly. In 1925 Great Britain sup- 
plied 366 kilos, the United States 200 kilos, 
and Switzerland 84 kilos, out of a total of 
794 kilos. From January to June, 1926, 
Great Britain led with 75 kilos, followed by 
the United States with 58 kilos, and Czecho- 
slovakia with 18 kilos. 

The diamonds used in the southwest Ger- 
man jewelry industry are imported chiefly 
from Amsterdam and Antwerp. Other pre- 
cious stones are generally received from 
Paris. Precious stones are also imported 
from Australia, southwest Africa and Brazil, 


while large quantities of semi-precious stones 
are supplied by Brazil, Madagascar and 
Australia. No stones are received from the 
United States, according to a local authority, 
and with the exception of a small quantity 
of Montana sapphires official import records 
bear this out. 

Pearls are purchased chiefly in Paris. A 
small quantity of American fresh-water 
pearls are said to be imported through Paris 
dealers. Italy and Great Britain are im- 
portant suppliers of pearls. 


Analysis of. Imports 


The basic metals, gold, silver and plati- 
num, used in the manufacture of jewelry 
are imported by Germany in large quantities. 
Of these metals both gold and platinum 
show heavy decreases in importation under 
pre-war quantities, while imports of silver 
have gained to a marked extent, except in 
1926. Excepting silver, German imports of 
raw materials and finished goods used by the 
jewelry industry have decreased consider- 
ably under pre-war volumes. Owing to in- 
consistency and alterations in the classifica- 
tion of the official statistics it has not proved 
possible to present a completely detailed view 
of Germany’s import of materials used by 
the jewelry industry. However, by consid- 
ering in collective classes the principal ma- 
terials, like gold, silver, platinum, stones and 
pearls, a good idea may be had as to the de- 
velopment of the German demand. 


GOLD 


German imports of gold amounting to 
359,292 kilos in 1913 decreased to 165,787 
kilos in 1924 and to 82,039 kilos in 1925, rep- 
resenting diminutions of approximately 54 
and 77 per cent., respectively. In the first 
six months of 1926 receipts aggregated 90,137 
kilos, which, on the other hand, represented 
an average gain over the preceding year of 
about 120 per cent. and over 1924 of 9 per 
cent., while still remaining 50 per cent. below 
1913. 

SILVER 


German post-war imports of silver, except 
in 1926, show considerable increases over 
pre-war figures. The 1913 imports totaled 
653,686 kilos, against 1,490,083 kilos in 1924 
and 1,050,451 kilos in 1925, which represent 
respective advances of 836,397 kilos, or 128 
per cent., and 396,765 kilos, or 60 per cent. 
The receipts from January to June, 1926, fell 
off to 171,811 kilos, or an average decrease 
of 65 per cent. below 1925 and 50 per cent. 
below 1913. 


PLATINUM 


In 1913 Germany imported 4,399 kilos of 
platinum, iridium, osmium, palladium, rho- 
dium, and related products, as compared with 
only 277 kilos in 1924, 794 kilos in 1925, 
and 210 kilos during the first six months of 
1926. The reason for the heavy decline may 
be ascribed to the fact that these materials 
are only used in the manufacture of ex- 
pensive jewelry, the demand for which has 
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People Don’t Want Things They Have Never Seen—Use Window Sin 











Cameos in Large Demand 
Scarce in Market The following letter was written by 


That Cameos have staged a real come- a prominent ring manufacturer to a 


back and are due for an exceptionally . _ ' h ] ] 
good Fall is apparent to every student p rominent wholesaler 


of Jewelry fashions. 


In addition to the conservative 
brooch cameo in fancy gold or silver | N S () L I C I T E D 
mounting, the more elaborate diamond 
mounted cameos in lacy pierced settings 
are a great feature. Cameo pendants 
suspended from lovely pearls are in good 
taste. Jan. 27, 1927 

Beautiful, bleached, white silhouetted 
cameo heads are also mounted on genu- 


ine onyx plaques as a finer variety of 
cameo brooch or pendant. The silhou- 

















etted head itself without backing is also Dear Sir: 
being used effectively in various forms. . 
Cameos are distinctly a Jeweler’s item We are in receipt of your order 
on which little competition exists. : 4 
Jewelers should therefore encourage the given to our salesman for which we thank 
ae ee ereny gente way. you. We have put same into werk. 


Mr. Fulton wrote us that you in- 


Personal But Not Confidential 
quired about the emeralds we are using, 


Somewhat more than the usual num- 











ber of wholesalers are planning to at- ; ; 
ee eee ee and we wish to inform you that we buy 
Providence next week. Undoubtedly all our emeralds from L. HELLER & SON 
every wholesaler will visit New York 
during his stay East. We invite you, one of New York. We know there are other 
and all, to visit our new offices, 15 West . 
ats "Wines. nenneedilineeen-hn:atdiion houses handling these stones, but we 
ee ee ee Tae eeennenS feel they do not equal L. HELLER'S mer- 

Among other of our good friends, chandise in quality. Trusting this is 
Charles Brown, the popular Stein and : : J : 
aa buyer, will attend the Conven- the information you aesire, we are 
tion. e plans to make this a buying 17 
trip—and also to play a couple of vOory truly yours, 
rounds of golf. Good luck! . 

‘* s. Signature 

Long Island must be losing its terrors 
for the out-of-town buyer. During the 
past month we have had more buyers 
visit our Long Island C’ty factory than 
during the previous six months. It is eee 
only 15 minutes by Subway—and worth This letter came to us thru the 
getting to. 

* * & 

EEL a Onaga courtesy of the wholesaler to whom 

ee eee ee oe Saw Sao it was addressed, and is on file at 
3 a 


of conversation among Jewelers was the 
“Reds.”” If you tried to talk business, . 
all the answer you got was “What do your service. 
you New Yorkers think of the Reds?’ 
This year not one Cincinnatian men- 
tioned “Reds’—not even the Jacobs 
Boys. How come? 


* * & 
We hear Ed. Cain is all fixed up in | H l] Ce I 
his new quarters on the fifth flocr of | a * er On, rit. 
the Heyworth Building and that he has 
a lovely place. Best wishes to v-u Mr. PARIS PROVIDENCE °: CHICAGO GENEVA 


Cain. We congratulate you , 
progress. aay 358 Fifth Avenue New York 




















June |. 1927 





suffered heavily on account of the money 
shortage in Germany and internal disorders 
jn various export markets. 


STONES 


Owing to the obscure classifications of 
stones as given by the German official sta- 
tistics, it is not possible to show separately 
the imports of the various kinds of genuine 
or synthetic precious and _ semi-precious 
stones, whether cut or uncut. A grouping 
of the totals shows German imports of all 
kinds of stones as weighing 238,859 kilos in 
1913, 212,278 kilos in 1924, and 130,657 kilos 
in 1925. The decrease in 1924 under 1913 
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ported in comparatively large quantities, 
chiefly from Austria and Czechoslovakia, ac- 
cording to official statistics. Germany’s im- 
ports of plated-silver goods in 1925, amount- 
ing to 71,300 kilos, closely equaled the 1913 
figures of 82,000 kilos. An average decline 
of 34 per cent. took place from January to 
June, 1926, under the preceding year. 


Imports Classified 


The following table, compiled from Ger- 
man official figures, gives, as far as it has 
been possible to collect statistics, Germany’s 
imports of raw materials and finished goods 
used by the German jewelry industry. The 








———— 
=—— 


GERMAN IMPORTS OF PRECIOUS METALS AND JEWELRY 
[Weights in kilos] 


. 1926, First 
Commodity 1913 1924 1925 Six Months 
RNID” SNNINUIRL, SUNNNOUAN 6.5 'd 06 Gk. 5.0: 0:0\e 5.60.0 Ox ole Oe lgipe 13,556 178 460 292 
ES MINNIE G5 01's. 5:01 6.0; 61841 -0. 6-04 0:0 oiae eee 'e¥io-a'e's's (2 (2) 197 24 
a a rn (2) (2) (2) 20 
Semiprecious stones, uncut........... a rendievs, eipvere orem iaiee ces 235,303 212,100 130,100 73,600 
Synthetic precious and semiprecious stones, uncut...... (2) (?) (2) 1,140 
SET WP AD MOTE 5 aos as 40 a's cis slow 0 Sse 4 se Bewwieiee 314,000 126 162 55 
Pearls, synthetic and manufactures............e0.ee00- (2) 1,700 5,700 3,200 
Gold, fine, hammered, rolled, alloyed, crude, or smelt... . £108,002 14,115 30,714 25,287 
PIES UT PNOUNEID 10:5 ooo 5 01s a.5.5.0:4: 9 Wane 4:5 614-16 % 09.0.0 0's (?) 772 125 150 
MN MRAMUG) MAN TOOT 6 0:5:6.50 004,05 sek) s.55)00 ole.3 cise eens. CL OoO 150,900 51,200 64,700 
Platinum, iridium, osmium, palladium, rhodium, ruth- 

enium, unalloyed; alloyed platinum, crude or smelt; 

IM oro Si Cig ca o G5 vias wie aie ose aw Blew trele-bcaid-e\s 4,399 277 794 210 
Silver, fine, hammered, rolled, alloyed, smelt............ 4653,686 413,318 382,163 54,127 
NN TWN UE OMEN 5 i. 5c sooo asd i5's bho oe we ele wo eae (?) 621,965 372,788 6,584 
a a a re (?) 454,800 295,500 111,100 
MNS UMMM 5.6.55 16°03 Si 51516 @ o.5:0 iv ois 9 wie oe hee a ¥5O es 5184 514 544 520 
Gold articles, including plated goods...............0.. 563,144 57,447 59,877 55,799 
NN INNO 0s 5 Parsee Gs) edn Crowe shed wie Viv ak Viet 518,686 54,105 53,609 53,300 
Plated silver goods, except jewelry.................0.. 82,000 49,200 71,300 23,700 

... 521,416 5381 51,103 5919 


Silver jewelry, braided, woven, etc................. 


1Including synthetic stones. 
°Not separately available. 
3Including jewelry. 
‘Including bars. 

“Largely returned goods. 








amounted to 26,581 kilos, or 11 per cent., 
while the decline in 1925 under 1924 of 
81,621 kilos, or almost 40 per cent., was 
much larger. An increase occurred during 
the first six months of 1926, which approxi- 
mates 15 per cent. over 1925. By far the 
largest imports consist of uncut semi-precious 
stones. Such imports declined from 235,303 
kilos in 1913 to 212,000 kilos in 1924 and to 
130,100 kilos in 1925. In the first half of 
1926, 73,600 kilos were imported, an average 
increase of about 13 per cent. over the pre- 
ceding year. 
PEARLS 

For comparative purposes pre-war figures 
are not practicable in calculating German 
pearl imports, as jewelry is included in the 
classification. German pearl imports in- 
creased by 36 kilos in 1925 over 1924 from 
126 to 162 kilos. From January to June, 
1926, the imports aggregated 55 kilos. 

Synthetic pearls and pearl manufactures 
have been imported on a growing scale, from 
1,700 kilos in 1924 to 5,700 kilos in 1925 and 
to 3,200 kilos in the first six months of 1926, 
representing increases of approximately 230 
per cent. in 1925 over 1924 and 12 per cent. 
in 1926 over 1925. 


FINISHED MANUFACTURES 
No special mention will be made of Ger- 
many’s imports of finished jewelry, gold and 
silverware, except of plated-silver goods, as 
the largest part of such imports consists of 
returned goods. 
Plated-silver articles, however, are im- 


import figures are given in kilos for 1913, 
1924, 1925, and the first six months of 1926. 


Production 


National production statistics are not avail- 
able. According to the German Metal 
Workers’ Union at Pforzheim, Germany’s 
pre-war exports approximated 75 per cent. 
of the production. The employers’ union at 
Pforzheim estimates that between 70 and 80 
per cent. of the present production is being 
exported. By taking the mean percentage of 
75 it is apparent that the post-war export 
ratio has not changed materially. A general 
idea of the present German jewelry produc- 
tion may thus be deduced on the basis of a 
75 per cent. exportation. 

On this hypothesis calculations show that 
Germany now produces from 45 to 90 per 
cent. of the pre-war output of jewelry and 
silverware. While it has not been possible 
to collect complete figures, owing to irregu- 
lar classifications of official statistics, the 
chief jewelry and silverware produced in 
Germany show that the 1926 production of 
jewelry roughly approximates 60 per cent. 
of the pre-war output; silver-plated goods, 
90 per cent.; and silver tableware, 45 per 
cent. 

The production of gold-plated jewelry 
gained by about 52,700 kilos in 1925 over the 
preceding year, from 107.800 to 160,500 
kilos. In the first six months of 1926, 88,200 
kilos were produced, which equals the aver- 
age monthly output for 1925. The manufac- 
ture of other gold-plated articles increased 
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15,200 kilos, or about 25 per cent., in 1925 
over 1924, from 62,300 to 77,500 kilos. The 
increase from January to June, 1926, over 
1925 averaged 12 per cent., while still about 
70 per cent. below 1913. 

Manufactures under the classification “Or- 
namental jewelry and articles; imitation 
pearls” has shown a steady decrease, from 
138,100 kilos in 1924 to 117,000 kilos in 1925, 
and to 38,000 kilos from January to June, 
1926, or approximately 15 and 35 per cent., 
respectively. Separate figures for 1913 are 
not available. 

The production of silver jewelry during 
the first six months of 1926, amounting to 
about 30,500 kilos, approximated 17 per cent. 
below the average monthly 1925 production 
and 60 per cent. under 1913. In 1913, 152,400 
kilos were produced, against 71,800 kilos in 
1924 and 73,400 kilos in 1925. 

Silver-plated jewelry also decreased, from 
89,600 kilos in 1925 to 32,100 kilos in the 
first six months of 1926, or a decline of ap- 
proximately 30 per cent. on an average basis. 


GAIN IN SILVER-PLATED GOODS 

Silver-plated goods, exclusive of jewelry, 
constitutes the largest quantitative item pro- 
posed by the German jewelry industry. It is 
also the oniy item which has increased con- 
siderably in production since the war. In 
1913, 1,218,000 kilos were put out, as com- 
pared with 1,346,000 kilos in 1924 and 1,384,- 
000 kilos in 1925, representing increases of 
128,000 kilos, or approximately 10 per cent., 
in 1924 and 166,000 kilos, or 13 per cent., in 
1925. The production from January to June, 
1926, decreased on a yearly basis by 15 per 
cent. under 1925. 

The output of 82,000 kilos of silver table- 
ware in 1913 decreased by almost one-half, 
to 47,900 kilos in 1924, and to 43,600 kilos 
in 1925. A further decrease of approxi- 
mately 18 per cent. occurred during the first 
six months of 1926. 

The following table gives the principal 
German productions of jewelry and silver- 
ware in 1924, 1925, and the first six months 
of 1926. The ‘figures have been collected 
from official statistics so far as the German 
tariff classification permits, and the produc- 
tion has been calculated on the basis of a 75 
per cent. exportation. 

GERMAN JEWELRY AND SILVERWARE PRODUCTION 


[Weights in kilos] 


1926, 
First Six 
Commodity 1924 1925 Months 
Pearls, synthetic. and 
manufacturers ..... 26,100 55,000 18,000 
Gold articles ......... 13,700 13,600 7,400 


Gold-plated jewelry.... 107,800 160,500 88,200 


Other gold-plated ar- 


CONN io sscusaseee 62,300 77,500 43,300 
Ornamental jewelry and 

articles; imitation 

WO aa. s6 ot. asin 138,100 117,000 38,000 
Silver jewelry, braided, 

WOWER, G66. cccccece 71,800 73,400 30,500 
Silver-plated jewelry... 65,200 89,600 32,100 
Other silver-plated ar- 

SIE oo cvs cc cdss 1,346,000 1,384,000 585,300 
Silver tableware ..... 47,900 43,600 18,000 


(To be continued) 








Detectives McCristal and Esken, Peoria, 
Tll., have reveived a $100 reward from the 
Jewelers Security Alliance for the capture 
of Harold Gomes and Theodore Bowman, 
two Peoria youths charged with burglarizing 
the Peoria Jewelry Co., 321 Main St., last 
Fall. 
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ANSEN & COMPANY, INC. 


CUTTERS AND IMPORTERS OF FANCY 
SHAPED DIAMONDS EXCLUSIVELY 
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Clocks and Watches in India 





Based on report from Assistant Trade Commissioner Robert C. Cockburn, Calcutta 


India offers a good market for clocks and 
watches although, owing to the limited pur- 
chasing power of its population, volume sales 
are achieved only in products of relatively 
low retail cost. There is no organized in- 
dustry concerned with the production of 
either watches or clocks, and the country 
is dependent upon importations to meet the 
demands of the market. One or two of the 
larger wholesale houses occasionally import 
parts of clocks and watches and assemble 
them locally with cheap native labor, but 
these operations can hardly be described as 
actual manufacturing. 


INDIAN STATISTICS SHOW UNITED STATES 
LARGEST SOURCE OF SUPPLY FOR CLOCKS 


The American manufacturer has for years 
dominated the Indian market for clocks, as 
the Swiss manufacturer has controlled the 
market for watches. Swiss predominance 
in the watch market seems assured. The 
United States is still the largest supplier 
of clocks, furnishing 45 per cent of the 
total imports in the fiscal year ended March 
31, 1926. 

The share of the American manufacturer, 
however, has not kept pace with the growth 
of the market. The United States in 1922 
supplied 65 per cent of the total imports. 
Although imports from the United States 
have, according to Indian statistics, been 
gradually increasing, they have in no instance 
showed a growth comparable with that of 
the market as a whole, increasing only 41 
per cent in the fiscal year 1926 over the 
fiscal year 1922. 


GERMAN COMPETITION—INDIAN IMPORTS 


Germany supplied only 6 per cent of the 
total imports in 1922, but in 1926 imports 
from that country had increased 10 times 
over those of 1922. The growth of the 
German trade has been marked and steady 
and German competition promises to be a 
serious factor. 

The following tables showing, by leading 
countries of origin, imports of clocks and 
total imports of clocks, watches, and parts 
for the fiscal year 1921-22 to the fiscal year 
1925-26, inclusive, indicate the growth of 
the market and the relative shares of the 
principal competitors: 
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1923, it was 5.7 rupees ($1.69); in 1924, it 
was 5.3 rupees ($1.62); in 1925, it was 4.8 
rupees ($1.59); and in 1926, 4.75 rupees 
($1.73). 














Country of Origin 1921-22 1922-23 1923-24 1924-25 1925-26 
PN iis ec as dont cea emeeeewees 1,935 aca ada 40 60 
MINI 66a Oe sgares wince ads hate Ke meneee 64,537 171,348 360,078 447,565 493,081 
NID, 6 Sh siars see wo on ods 0 oh kor oee 2,321 112 1,810 185 102 
INN oe Obnira. a craia a ecin's cSeb dei cawenen ee 4,424 3,001 5,165 2,301 2,327 
NR Hal iareis ao out AasAs oa aad exe Sees 33,832 14,958 22,233 34,669 24,610 
So EE OCLC CLE LCT OR RE TET 66,882 21,424 58,472 52,607 84,793 
UN ae resist iatn ats aw Zeca Ol Ae eels ea weed 1,258 9,709 © 30,935 25,647 49,246 
China (exclusive of Hongkong and Macao). 3,337 95 145 180 115 
MMMMMR Ceccne rads ness osicingiaasinweawavaeies 32,327 87,042 72,982 31,926 120,117 
PN ai cian G5 Ba adel ov cle u b wanleecateeae ee canoe ) . Are: 30 
MPT PIININ s Fos 6.5.5 60 os tae Wacmedeedes 691,427 519,195 545,090 705,662 716,058 
Other foreign countries................... 840 794 215 1,065 3,948 

Total foreign countries............... 903,120 827,678 1,098,682 1,301,847 1,494,487 

RY Fetal Gas perce bisas bohucwee 1,059,417 931,446 1,182,277 1,395,213 1,561,913 


1Taken from statistics of British India sea-borne trade, 1924-25, Vol. I, and for the fiscal year ended 


March 31, 1926. 


2Value of rupee for fiscal year ended March 31: 1922, $0.269; 1923, $0.297; 1924, $0.307; 1925, 


$0.332; and 1926, $0.365. 


TOTAL VALUE OF INDIAN IMPORTS OF CLOCKS, WATCHES AND PARTS THEREOF! 
[Value in rupees]? 











Country of Origin 1921-22 1922-23 1923-24 1924-25 1925-26 
"TOUR FETA NNR ia ok. oc cassis acces coes 305,649 229,783 144,291 192,966 237,263 
INO rcac a dain a Stas sibs sae Ree @eidciwiaaw exes 1,935 ween 31 4,275 60 
IE Geaeis ss) «conde sincdchecnanmata 70,234 182,991 378,613 461,268 518,628 
ED a sos vl ca bacblaseewiggeuatenee 2,356 145 1,825 1,486 433 
NON, 25. harcacs hs wade Hane acdewenwer ess 11,721 8,211 5,639 4,335 2,802 
ME a> oe SOs aio tc Ano eae eniaeecnous 59,884 15,370 54,954 85,465 aaah 
EE Saree edha soso ue be cetee dhaeceaveaces semen veumes aeawad setae 42,799 
EINES ice as 6 kh cid vansaiew es Sane ed 1,482,145 335,013 333,240 511,406 713,470 
SEES SIS Pan eee ee ieee eer er 10,975 9,884 46,298 37,626 128,554 
PS ee npta toga na mecs awe ce acueenes 155 1,080 12 290 3,835 
China (exclusive of Hongkong and Macao). 3,337 145 151 180 115 
IE cc ra pend de clkesancates ene ce ews 53,871 115,211 107,583 77,190 143,705 
OS ee PT re mere gare ere ia pear raen 1,557 5 30 
EE IPN os Watercice sos dh wacde ba caccecees 696,386 526,661 576,656 718,862 723,091 
CEEY LOCCIS COTURIFIERS 6.6 05's ec occiceccenciess 815 803 248 925 127 

Total foveigh Countries <...00:6ccccvcees 2,393,814 1,195,514 1,506,807 1,903,313 2,277,649 
WOU Sun caaelavetskakess reer es a cecuaeeeee 1,425,297 1,651,098 2,096,279 2,514,912 


1Taken from statistics of British India sea-borne trade, 1924-25, Vol. I, and for the fiscal year ended 


March 31, 1926, Vol. I. 


2Value of rupee for fiscal years ended March 31, 1922, $0.269; 1923, $0.297; 1924, $0.307; 1925, 


$0.332; 1926, $0.365. 








In so far as value is concerned, the statis- 
tics do not show the increase in the Indian 
sales as marked as it is, because while the 
price of the unit value of the clock has been 
falling exchange has been rising. The aver- 
age unit value of the clock has been steadily 
decreasing up to the last year, when the 
price was the highest since 1923. For the 
fiscal year ended March 31, 1922, the average 
unit value was 12.06 rupees ($3.24); in 








INDIAN IMPORTS OF CLOCKS! 























Country of Origin 1921-22 1922-23 1923-24 1924-25 1925-26 
Quantity 
MM, SATECIOM PEWIDICEs < ci. cc occcacceseccecs 3,266 4,100 6,162 9,168 5,215 
tt oh nat de Rie ean es 29 Ree e em .waenaies 2 11 
SN ee er rare ere 14,891 59,471 107,704 148,053 151,494 
IS. Si5 cic eleigtcid «atc ajeraeie.e Wae-eels 430 22 1,019 5 14 
ict inane chysacannnsneevdees 45 273 536 189 76 
EN he shy b adg bei ai¥ 6 oe we 1,538 1,553 6,326 8,047 6,311 
Se Ree eee 9,686 8,691 16,316 13,286 23,816 
EE tt Se gS cg a ae naa ei 430 2,663 9,812 8,292 — 
China (exclusive of Hongkong and Macao). 261 5 12 9 
ee ‘a : J Ma R GR Oe a 3,814 8,425 7,009 4,745 13,900 
NN 62555 bd aca ud doe veneneds sees cas emacs 4 ome 1 
Se reer re 53,397 79,167 69,814 98,690 106,543 
Other foreign countries..........00-ee000% 17 17 57 26 2,999 
Total foreign countries.............. 84.538 160,287 218,609 281,344 323,484 
NR dann ek orice ia rg ors at a dg tio 87,304 164,387 224,771 290,512 328,699 
Value (in Rupees)? 
Total British PIE <Sisirk care ws os a a eaiace ok 156,297 103,768 83,595 93,366 67,426 








UNIT VALUE OF AMERICAN CLOCK HIGH 


In every year, the unit value of the clock 
imported from the United States has been 
far in excess of the average value. Accord- 
ing to Indian statistics, in 1922 it was $3.48; 
in 1923, $1.94; in 1924, $2.40; in 1925, $2.37; 
and in 1926, $2.45. Although by far the 
greater number of clocks exported from the 
United States to India are alarm clocks, it 
is believed this high unit value is due in 
part to the growing number of hall clocks 
being exported. 

In contrast to this, the unit value of the 
clock imported from Germany is much below 
the average. In 1922 this value was $1.17; 
in 1923, $0.86; in 1924, $103; in 1925, $1 
and in 1926, $1.19. Imports of clocks from 
Germany in 1926 exceeded in number im- 
ports from the United States by 44,951. In 
value, however, imports from Germany 
were only 69 percent of those from the 
United States, 


UNITED STATES STATISTICS SHOW UNITED 
STATES EXPORTS TO INDIA DECREASING 


According to United States statistics, ex- 
ports of clocks to India from the United 
States have been showing a steady and 
marked decrease since 1924. United States 
exports of clocks, watches, and parts to 
India for the calendar years 1922 to 1926, 
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Results Are What Count. 


Today and for more than 
forty years progressive 
diamond merchants in 
every section of the country 
are profiting by our values 
and helpful co-operation. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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inclusive, are shown in the table given on 
this page. 
ALARM CLOCKS HAVE WIDE SALE—OTHER 
CLOCKS 
India offers a comparatively large field 
‘for the sale of cheap and moderately priced 

alarm clocks. Among the poor classes this 
type serves not only as an alarm clock, 
but also as the sole means of determining 
time, and as an ornamentation. It is desir- 
able that clocks of this type be equipped 
with rings or other attachments that permit 
their being hung on nails, as the homes of 
the poorer classes are usually devoid of 
mantels or furniture suitable for holding 
such articles. 

Traveling, boudoir, and carriage clocks are 
sold chiefly to the well-to-do native classes 
and Europeans, and excellent selections may 
be had at the better jewelers and watch and 
clock dealers. 

Hall and grandfather clocks have a re- 
stricted sale in India owing to their high 
cost and the fact that they are not in keeping 
with the usual interior decoration. 

There are at present approximately 80,000 
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stances favor their sale in competition with 
Swiss and British watches, and little vigor- 
ous effort has been made to develop a market, 
particularly for the higher-grade timepieces. 
However, it is felt that with active repre- 
sentation American manufacturers could sell 
at least a limited number of watches in 
India, despite the comparatively small field 
and the Swiss competition. 


METHODS OF DISTRIBUTION 


Watches and clocks are sold in jewelry 
stores, department stores, small watch stores, 
in native bazaars, and occasionally in tobac- 
conists’ shops. With the exception of native 
bazaars which handle chiefly low-priced 
wares, all of the above types of establish- 
ments are not unlike those in the United 
States, and many of them are under Euro- 
pean management. Retail distributors of 
watches and clocks usually insist upon having 
their firm name upon the dial of both watches 
and clocks, except in the instance of a few 
makes of very high reputation. 

British, Swiss, and French manufacturers 
generally distribute through large wholesale 
and retail houses specializing in watches and 








EXPORTS OF CLOCKS FROM THE UNITED 


STATES TO INDIA FOR THE CALENDAR 


YEARS 1922 TO 1926, INCLUSIVE?! 








Total Total Total Clocks, 

Alarm Clocks All Other Clocks Watches Watches 
A me rm A and Parts and Parts and Parts 

Year Number Value Number Value Value Value Value 
ME soca ltek bts 44,251 $62,817 27,658 $77,300 $140,810 $399 $141,209 
SOS Sadia ecewee 45,976 61,619 27,533 93,629 155,664 9,061 164,725 
oS Te 57,617 85,557 37,561 121,699 207,830 14,862 222,692 
SUES casa dwtes 00% 52,657 63,809 24,552 120,845 189,579 2,395 191,974 
88,887 126.808 8.787 135,595 


VED (oiks00'6 eine 0' 25,401 30,425 15,894 


1Figures taken from Commerce and Navigation. 








automobiles registered in India and one firm 
of manufacturers’ representatives reports a 
satisfactory volume of sales of an American- 
made automobile clock. 

Business houses do not employ clocks to 
the same extent as in the United States and 
installations are usually to be found in only 
the large establishments, such as hotels and 
clubs. A fair number of frontage clocks are 
seen in the business streets of the principal 
cities, most of them being used for adver- 
tising purposes by jewelers and dealers in 
watches and clocks. 


WRIST WATCHES ARE POPULAR 


The most popular type of watch used in 
India is unquestionably the wrist watch. 
They are stocked by all dealers in great 
variety and in an extensive price range, 
and are given greater attention in advertis- 
ing than the pocket type. The market for 
expensive watches of either kind, however, 
is small, the cheaper classes of wrist watches 
constituting the bulk of the imports. Al- 
though luminous dials are preferred, the 
extra cost is a deterrent and a very large 
number of the wrist watches are not so 
equipped. Ornamentation is a factor in sell- 
ing the cheaper grades of both men’s and 
women’s wrist watches. It is also an im- 
portant factor in the sale of cheap pocket 
watches, especially the types furnished to 
the bazaar trade. 

As both Calcutta and Bombay are im- 
Portant horseracing centers, there is a fair 
demand in both places for stop watches for 
timing purposes. 

Although no prejudice exists against 
American watches, no particular circum- 


clocks, and two Swiss manufacturers have 
subsidiary organizations to handle their busi- 
ness throughout India. 

The most satisfactory method available to 
American firms, however, appears to be 
through the medium of manufacturers’ 
agents who canvass not only the regular 
retail merchants but who also have con- 
tracts with the bazaar trade for the sale of 
the cheaper varieties of clocks and watches. 


ADVERTISING IS WIDELY USED 


Advertising is used consistently by the 
leading watch and clock dealers in both 
newspapers and magazines, the usual practice 
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of advertisements from the leading Calcutta news- 
papers and magazines accompanied this report, and 
will be loaned to interested firms on application to 
the Specialties Division, Reference No. 50,269. 
Lists of dealers can be obtained up n application 
to the Commercial Intelligence D:vision.] 








Exports of Platinum During 
March 


Wasuincton, D. C.,, May 25.—Figures 
just announced by the Department of Com- 
merce show that during the month of March 
platinum valued at $116,458 was sent out 
from this country. Of this amount $97,223 
represented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$19,235 was the value of the manufactures 
of platinum, except jewelry, exported dur- 
ing the month. 

The figures showing the amount and the 
— to which the metal was sent fol- 
ow: 


Ingots, Sheets, Manufactures 
Wire, Alloys of Platinum 
and Scrap Except Jewelry 
Oz. Oz. 

Countries Troy Value Troy Value 
Germany ........ 2,567 $1,500 aa acer 
United Kingdom.. 20 1,900 one «deed 
ee 59 6,402 29 = $2,459 
HIOMAUTES cece. 6cccs Pere 3 361 
GUNG sccaicccite édeed ewes 23 1,794 
Argentina 2.0.0.0. cscs 


135 14,621 


Japan, inc. Chosen 894 87,421 


TOA occ ccsceses 3,540 $OR829 








190 $19,235 








Imports of Platinum and Allied 
Metals During March 


Wasarincton, D. C., May 25.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during March, indicate that 
the value of iridium brought in during that 
time was $11,823, while osmium and osmi- 
ridium imported amounted to 99 troy ounces, 
valued at $50,988. The rhodium and ruth- 
enium received here from other countries 
was worth $11,774, while the amount of pal- 
ladium brought into this country reached 47 
troy ounces worth $2,611. The value of 
grain, nugget, sponge or scrap platinum 
reached $2,119,908. 

The figures showing the imports by coun- 
tries are as follows: 








Ores of Ingots, 
Platinum Grain, Bars, Sheets Osmium Rhodium 
Metals Nuggets, or Plate, Net and , and 
(Platinum Sponge Less Than Iridium Osmiridium Palladium Ruthenium 
Countries Content) or Scrap Yin. Thick Os.Troy Oz.Troy Oz. Troy Oz. Troy 
IME nso vi cevce aes 503 ee atte scares 12 
GCEPRIEBY ic iccicinees ee shave oe 56 nave armies Le 
ee eee wae 19 ecsiate shies ere wer eee 
United Kingdom ..... «sacs 4,488 1,054 50 885 oefees 310 
COTO 56.556: 55s 38 '6-0% eee 49 wee ae eee 46 Pooh 
ee eee see's 223 abe ess 
Colombia ..........+. Haine 16,128 4 1 
yo ; earat 102 
Guaitity .. 66. cece se isan 20,907 1,557 106 991 47 322 
Total value .......... $2,119,908 $183,329 $11,823 $50,988 $2,611 $11,774 








being to run alternate advertisements in 
dailies and straight runs in weeklies. No 
advertising has been noted in any vernacular 
publications, and it is not believed that such 
would prove effective in promoting sales of 
clocks and watches. 


[Catalogues of three important watch distributors 
handling principally foreign makes, and clippings 


O. H. Fischer, Beardstown, IIl., has re- 
cently purchased the F. C. Hyde & Co. store 
at Appleton, Wis., and will move his family 
to Appleton. He has sold his interest in 
the Fischer Bros. store in Beardstown. Mr. 
Fischer began business there, 30 years ago, 
and has been active in civic life since that 
time. 
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PARIS OFFICE: 


HARDNESS 
ACCURACY 
COLOR 


“MEDINA” EMERALDS have no peer for 
hardness or accuracy of cutting. Only 
the genuine stones are comparable to it 
for scintillance. 


We carry in stock a complete range 
of sizes in baguettes, squares and tri- 
angles, and a large assortment of fancy 
shapes in “MeEpDINA” EMERALDS, and 
Synthetic Sapphires and Rubies. 


Our lapidary shop in New York is 
equipped for prompt and efficient serv- 
ice at reasonable prices in cutting and 
setting work, both in platinum and 
white gold. 


We are in a position to quote extremely 
low prices on large quantity orders of 
“MEDINA” EMERALDS. 


“Medina” Emeralds are Imported Exclusively by 


COOPER & BRASE 


22 West 48th Street, N. Y. 


Telephone: Bryant 3335 


Importers — Cutters and Setters of Precious and Semt-Precious Stones. 


15 FAUBOURG MONTMARTRE 


EDINA EMERALD 


MM 


Tke nearedt ut pproack to the Gen Emerald ever~ ‘Produced 
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The News from England 





Birmingham Jewelry Trade 


Quiet—Jewel Thieves Raid 


Jewelry Section of Ward Stores at Tottenham—Set of 
George II Table Candlesticks Sold at Christie’s— 
Debutantes Who Are to Be Presented at Court 
Now Selecting Proper Jewelry—Gown 
and Jewelry Styles 


Lonpon, May 20.—The manufacturing 
jewelry trade this side is not so well em- 
ployed as it ought to be. Birmingham 
blames the newest dress fashions in part for 
the falling off in demand in personal adorn- 
ment. Although Birmingham, the center of 
the jewelry manufacturing industry here, is 
doing pretty well in general, its jewelry sec- 
tion is languishing. Birmingham has a pop- 
ulation of around 360,000 and its unemploy- 
ment figures are around six per cent. The 
Birmingham manufacturing jewelers com- 
plain that there is an increasing tendency 
nowadays to spend money on motor cars 
rather than on gem jewelry, while the ab- 
breviated styles of the flimsy frocks now 
fashionable make unsuitable all but the very 
lightest and daintiest of gem jewelry. Bare 
arms afford scope for gemmed bracelets, but 
beyond that there is little room for jewelled 
decoration with the Summer dresses. 

x ok 


During the rebuilding of the chain of eight 
shops constituting the Ward Stores at Tot- 
tenham the usual precautions were dispensed 
with so far as the jewelry section was con- 
cerned, the result being a quick raid by 
jewel thieves this week and the loss of $25,- 
000 worth of rings, gold chains, watches and 
bracelets. To reach the jewelry section the 
thieves climbed a gate, crossed a yard at the 
hack of the stores, got into the party erected 
new buildings, and opened an inner door 
with a duplicate key. They unscrewed the 
locks fastening the windows of the jewelry 
premises and removed 500 rings, 500 gold 
chains and bracelets and 50 watches. A lot 
of other valuable jewelry was untouched, 
and the police think the thieves were in- 
terrupted, or scared off prematurely. Ac- 
cording to the retailers another two weeks 
would have seen the jewelry housed in the 
new premises with stout iron grids to the 
skylights and strongly protected windows. 

* *k * 


Scotland Yard is looking for two men 
who sold another 30 “diamonds” for $400. 
The buyer saw a sample of the stones and 
agreed to buy the lot for £80. Later, ex- 
amining his purchase he found the diamonds 
were bits of glass, and informed the police. 

* *k * 

A man was remanded by the Marlborough 
St. magistrate this week on a charge of be- 
ing concerned in the recent raid on a Soho 
jeweler’s shop when two pearl necklaces 
valued at $4,000 were stolen. He denied 
in court that he was sober when he told 
the police he would split on his accom- 
plices and wished the officers luck. 

x ok Ok 

There is a possibility of trouser-gowns 

here before the end of the present season. 


They now are being worn by the smart set 
of Paris and the south of France. The 
knicker is held at the knee by a band sport- 
ing a jeweled buckle and is popular for 
dance wear. 

* * * 

An art dealer this week bought at Sothe- 
by’s auction rooms a royal service of silver 
gilt comprising a pair of wine cups and a 
flagon engraved with the arms of William 
III and Mary, London, 1660, for $8,000. 

. The service weighed 109 ounces. 


* * * 


The native labor supply in the Transvaal 
gold mines is improving, last month’s figures 
being 187,981 against 186,975 in March, and 
175,492 in December, 1926. The gold out- 
put for April this year totaled 824,014 
ounces, which is 20,711 ounces more than 
that for April, 1926. 

* ok * 

A set of 14 George II table candle- 
sticks engraved with the royal arms and 
cypher was among the old English silver 
sold at Christie’s this week. The candle- 
sticks, which were made by Paul Crespin 
in 1727, realized a little under $5,000. 


* Oe 


The last week of May will see the debu- 
tantes making their curtsey to the king and 
queen at their majesties’ courts. This means 
that the fashionable jewe!ers of West Lon- 
don are pretty busy remodeling out-of-date 
jewelry and making sales of new pieces 
worthy of the great occasion. Momentous 
decisions have to be arrived at by the beauti- 
ful young women in the matter of gowns 
and appropriate gems. In a general sense 
a preference is being shown for colored 
rather than white dresses. Lady Clanmor- 
ris, for example, will wear a silver gown 
with silver bullion fringe, the corsage orna- 
mented with rows of diamante with medal- 
lions of diamante and aquamarine. A train 
of embossed silver tissue is lined with aqua- 
marine chiffon studded with diamante to 
give the effect of stars in a Summer sky. 
Other gowns are of ivory georgette em- 
broidered with diamante and _ silver lace, 
heavy silver jeweled lace being used for the 
train and diamond ornaments for shoulder 
decoration. The jewelry designer sees that 
the line of the decolletage conforms to the 
line the jewelry will take. Many of the 
gowns worn will enable the possessors of 
good pearl jewelry to display these to ad- 
vantage. The Daily Mail says that a dis- 
tinctive gown at the courts will be that hav- 
ing rows of pearls utilized as the antennae 
of the butterfly forming the top of the train. 
The two ends are secured to a long rope 
which simply passes around the neck and is 
knotted in the front. A headdress of feath- 
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ers and silver tissue has a support that is 
sewn with pearls. Pearls of all sizes ap- 
pear among the silver thread embroideries 
of the butterflies with which the train is 
decorated. A tiara is used to support the 
feathers in some headdresses. Feathered 
headgear presents somewhat of a problem to 
‘the unshingled, but by wearing the modern, 
1ight jeweled tiara back to front the diffi- 
culty is minimized. The feathers are fas- 
tened to a semi-circular piece of net of the 
same shade as the wearer’s hair and tas- 
tened inside the tiara. 
* Ok Ox 

Pola Negri, the film actress who was mar- 
ried in Normandy to Prince Serge Mdivani 
of Georgia, wore some very fine jewelry 
including a Russian style plaquette in chis- 
elled platinum set with diamonds, diamond 
and emerald bracelets, diamond earrings and 
pearls. The pearl necklace supported the 
Russian plaquette With these fine gems the 
bride wore a white velvet gown and white 
ermine coat. 








Attacks Price Protection 





Federal Trade Commission Files Complaint 
Against Trade ‘Policy Followed in 
Sale of Ingersoll Watches 


Wasuincton, D. C., May 25.—The 
Federal Trade Commission has issued a 
complaint against the Waterbury Clock Co., 
the Ingersoll Watch Co., Inc., the Ingersoll 
Watch Co. and George H. Eberhard Co., 
charging that their resale price maintenance 
policy suppresses competition in the distribu- 
tion and sale of Ingersoll watches in viola- 
tion of the Federal Trade Commission Act. 

The Commission’s complaint sets out that 
the respondent companies fix uniform 
minimum resale prices at which wholesale 
dealers shall resell Ingersoll watches to re- 
tail dealers and also fix the prices at which 
retail dealers shall resell the watches to the 
public. The complaint alleges further that 
the companies seek to induce and coerce deal- 
ers who fail to observe the fixed prices to 
maintain the same in the future by employing 
their salesmen and other agents to visit them 
and by seeking information from other deal- 
ers regarding their failure to observe the 
uniform prices. The complaint charges that 
the respondent companies employ a system of 
serial numbers on containers by which they 
trace the watches through the channels of 
trade and thus identify dealers who cut 
prices. 

The question involved in this complaint is 
of vital interest to the jewelers as the de- 
fendants have been followifig a policy that 
has the approval of a great part of this in- 
dustry. Should this be held illegal it will 
prove a hard blow to the manufacturer who 
seeks to protect his customers against the 
price cutting methods of certain competitors. 

It was announced last week that an answer 
would be filed to the complaint but the 
general line of the defense can not yet be 
disclosed. 








The jewelry and repair business formerly 
conducted by Forrest E. Peters, Harrison- 
burg, Va., has, since Feb. 1, been conducted 
by Forrest E. Peters and his brother, Clyde 
C. Peters, under the partnership name of 
Peters & Peters, Harrisonburg. 
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A June Bride—should have “Granta” Pearls 


We suggest that you replenish your stock with 
the latest novelties we are showing— live issues. 


“To the eye identical” Lys Ceuistte Le, 


65 Neaaw Lovee Nei Yorh, 











June 1, 1927 


THE JEWELERS’ CIRCULAR 


Jewelry and Church Plate in France 





Ecclesiastical Ornaments and Church Silver in Strong Demand 
in French Flanders 


Litt, NoRTHERN France, May 20.—Lille, 
one of the great strongholds of Roman 
Catholicism in France, is remarkable for 
what may be called ecclesiastical jewelry 
and church plate. For one silversmith or 
jeweler selling ordinary goods there are 
three that make a specialty of church plate 
and ornaments. In this, Lille resembles 
Rouen, also a Catholic stronghold, Lille be- 
ing in many respects for French F landers 
what Rouen is for Normandy. This spe- 
cialization in church plate and ecclesiastical 
ornaments has its effect on the type 
of plate and jewelry sold and there 
is much more restraint, a greater reluctance 
to accept new models in Lille and Rouen 
than in the other parts of France. Added 
to this, it is the great wool merchants who 
buy plate and jewelry in Lille, just as the 
cotton spinners are the chief purchasers in 
Rouen, and among them there are many 
new rich, who are fearful of showing os- 
tentation of any kind. This adds to the re- 
straint already felt, as a consequence of 
the influence of the church in every matter 
affecting everyday life, and modes as seen 
at Lille and Rouen may be accepted as 
those prevailing in the ordinary middle- 
class circles in France. 

Flemish churches take a great pride in 
their church plate and constant additions 
are made. Naturally the acquisitions must 
match, more or less closely, the existing 
stock. In spite of this, the models do show 
signs of the passing modes, and are ex- 
amples of the popular taste in its most re- 
strained form. Church plate, like other sil- 
verware runs taller and thinner, the squat, 
broad forms being things of the past. It is 
delicately carved, the entire surface being 
covered with fine traceries, in bas relief 
but more in the nature of an engraving 
block, than anything else, there being no 
depth. This surface. engraving is very quiet. 
Leaf patterns generally straggling, such as 
strawberry trailers, or other climbing 
plants are preferred, or very conventional 
animal or bird patterns. The mode of pre- 
ferring gold or gilt lined vessels for church 
ornamentation still prevails in all sections 
of this country and is noted wherever the 
tourist goes. 

Great, heavy signet rings for Fathers of 
the Church are seen, as well as heavy gold 
chains. Platinum signet rings, sold ready 
to take the seal or monogram, are also 
sold as well as quite a number of oxydized 
silver rings. Ornaments, very delicately 
made, for the adornment of the Virgin and 
other Saints, also find a ready sale in Lille, 
the various Virgins in the churches both at 
Lille and in the churches and convents in 
the neighborhood, being frequently dressed 
with their jewels. Pearls, short necklaces 
of real pearls, crowns in delicate gold or 
silver traceries and pearls are the favorite 
jewels for either Virgin or Saints. The 
images are also bedecked with longer 
chains made of other gems, while rosaries, 
also hung around their necks, are made of 


rubies, or semi-precious stones of various 


kinds. 
Demand for Rosaries 


There is a very large sale for rosaries in 
Lille, they are made of one bead, attached 
to the next by a short chain, sometimes by 
a single link of a chain. They are made in 
various substances, from fancy, scented, hard 
woods to precious gems. The favorite ma- 
terial at this time of year is a mother-of- 
pearl substance, as rosaries. for communi- 
cantes are being purchased, largely, and 
mother-of-pearl is considered the most suit- 
able for the young girl just emerging into 
life. The pearl beads are attached by sil- 
ver links, and there is a cross long and nar- 
row cut in mother-of-pearl, suspended at 
the end of the chain. The communicante 
frequently wears a necklace of pearls, very 
short and very discreet, with this rosary, 
while she may have two pearls in her ears. 
She will carry a prayer book, with a mother- 
of-pearl cover. Some very pretty ones are 
seen just now, with irridescent shading in 
pink, blue, green and grey, that render them 
more beautiful than the ordinary white. 
Tiny watches, with mother-of-pearl dials 
and with pearls let into the case are part 
of the “set” required for the first 
communicante. 

Violet and mauve beads of various semi- 
precious stones and composites are used for 
rosaries. The fashion is for square pieces 
of shaded or variegated stone, attached by 
tiny links. Sometimes _cylinder-shaped 
blocks of semi-precious stone or pebble are 
used, violets and mauves evidently being first 
favorites. 


Small Pieces of Jewelry in Vogue 


A great deal of very tiny, minute, beauti- 
fully made jewelry is seen at Lille. Rings, 
composed of three hoops of tiny pearls, or 
tiny diamonds, brooches, studded with tiny 
gems, are in old-fashioned patterns, for 
many Flemish peasants wish to purchase the 
kind of thing that will go with the family 
heirlooms and nothing strange or new. 

In startling contrast with this kind of 
jewelry, are strings of beads, evidently arti- 
ficial, of “pearls” and blue glass mingled. 
Glass cut to look like sapphires, cut into 
squares and oblongs, with great facets, are 
used. Pearls are mingled with pieces of 
carved jade, to make really costly sautoirs, 
the workmanship put into the jade beads 
being so fine as to make them very valu- 
able. Fine pearls and ancient pieces of 
jede, probably with a story of blood and 
robbery behind them, are seen, threaded to- 
gether. An entirely new mode, seen in the 
streets of Lille, is the wearing of sautoirs 
of baroque pearls of large size with the af- 
ternoon walking costume. Irridescent gold, 
silver and mauve beads are also worn with 
these walking gowns, and they give a touch 
of color to the otherwise dark silhouette. 


Slides and Combs 
A remarkable feature in Lille was the 
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multitude of all kinds of combs and slides 


for bobbed heads, an ornament that 
is finding a_ ready _ sale. Studded 
with “diamonds,” plain, in tortoise 
shell or in black composite, there is 


evidently a big demand for combs of all 
kinds. This demand is caused by the com- 
pulsory bobbing of hair in certain factories. 
Not only is hair cut, but it is evident that 
the factory barber attends to the matter as 
rows of girls with exactly the same cut may 
be seen at their looms, or waiting outside the 
factory gates at lunch time. The compul- 
sory short crop is already enforced in Ger- 
many in certain factories, on account of the 
danger of long hair among the machines and 
especially in the bands of transmission. The 
idea appears to be that the factory barber 
cuts all the hair alike and leaves the girls 
to deal with it as best they can afterwards. 
The result is the demand for all kinds of 
combs and slides. 

Hairdressers in general say that short 
hair is becoming more and more the vogue, 
in spite of everything stated to the con- 
trary. But the bobbed head is bringing in 
the headdress, diadems, tiaras, turbans and 
all kinds of devices being used to cover the 
short hair that does not suit everyone. The 
rush of modern life also leads to the desire 
for less trouble, and short hair with a tur- 
ban to put over it at the last moment, is the 
easiest way of dealing with the vexed ques- 
tion of hair for busy society and pleasure- 
seeking business women. 








Three Youths Arrested for Stealing 
Jewelry from Salesman’s 
Automobile 


Cuartotte, N. C., May 23.—Three 
youths have been arrested in this city for 
the theft of fraternity badges and novelties 
stolen from John F. Hundley, of an Attle- 
boro, Mass., jewelry firm. They have been 
placed in jail where they are awaiting trial. 

The badges and novelties stolen were 
valued at $6,000. They were stolen from a 
compartment in Hundley’s automobile on 
May 3, the case and all its contents being 
taken. The matter was reported to the 
police who immediately started work with 
the result that the trio was arrested last 
week. Approximately $4,000 worth of the 
stolen goods has been recovered. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week ending May 28, 1927 
The U. S. Assay Office reports: 


$1,118,633.07 
45,735.12 


Gold bars exchanged for gold coin. . 
Gold bars paid depositors.......... 


$1,164,368.19 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
] Re NCR OR ae ERE ne $497,552.62 
Fe ae ots So aiulera dye im vate, Mate maiaes 51,562.30 

Ss 1 ee ee eR a i 103,102.58 

BO VAS hs a dataset ete saralsieele 57,396.67 
IS ers in basta aaca ata deere OE 378,307.19 
io in wien alaiarae ed eee 30,711.71 
TORRES ecsicxi es edccrmeBinwas ee $1,118,633.07 
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To Discontinue State Conventions 





Members of Maine Retail Jewelers Association Hold Business 
Meeting at Augusta and Decide Important Question— 
Board of Governors Chosen 


Aucusta, Me., May 25.—The Maine Re- 
tail Jewelers’ Association, at a business 
meeting held at the Augusta House in the 
capital city on Monday, voted to discontinue 
holding the annual State convention for an 
indefinite period, but through the adoption 
of a resolution called upon the regional vice- 
president to take steps for a regional con- 
vention of the associations of the five New 
England States to be held during 1928. 

The action taken at the meeting in Au- 
gusta followed a thorough discussion of the 
State convention proposition at a meeting 
of the board of governors of the Maine as- 
sociation, held in Portland last February. 
The matter of attendance was the chief 
factor which influenced the discontinuance 
of the annual State meeting. 


Though the Maine association of retail 
jewelers has experienced difficulties in at- 
tracting a numerous attendance at the an- 
nual conventions, it was disclosed at the 
special business meeting in this city that the 
organization is in a most excellent financial 
condition, as evidenced by the action of the 
board of governors in voting to present 
each member with a receipted bill for 1927 
dues. 

In order that the Maine Retail Jewelers’ 
Association may continue to function for 
the good of the jewelry trade in ‘Maine, 
action was taken at the special session to 
assure the executive and administrative di- 
rection of affairs through the adoption of 
the following amendment to the constitu- 
tion : 

“The officers of the association shall con- 
sist of a board of 10 governors, who shall be 
elected by mail ballot, said ballots to be 
distributed on or before April 15 and re- 
turnable before May 1 each year. Ballots 
shall contain not less than 10 names nomi- 
nated by the board of governors. Any name 
shall also be added upon the written request 
of 10 members received by the secretary of 
the board not later than April 1. 

“The governors shall hold office for two 
years and shall be elected, five each year. 

“The board of governors shall elect from 
their number, at a meeting held during the 
month of ‘May, a chairman, who shall also 
act as president of the association with all 
powers delegated to that office. 

“The board of governors shall also elect 
a secretary-treasurer, who shall act in the 
capacity as described in Article 8, Section 4 
of the constitution. Said officer may or 
may not be a member of the board. The 
governors are empowered to make the se- 
lection of secretary-treasurer entirely out- 
side the membership of the association if 
deemed expedient and shall fix compensation 
for such officer. 

“The board of governors shall serve 
without pay, but all expenses incurred by 
them in attending meetings or other busi- 
ness of the association shall be borne by 
the association. 

“The board of governors shall exercise 


entire control over all association matters, 
and have all powers exercised by the asso- 
ciation assembled in session. except the 
election of their own membership. They 
may, however, fill a vacancy on the board 
occurring between regular elections.” 

Members of the Maine association in at- 
tendance at the Augusta session were em- 
phatic in their declarations that the identity 
of the organization should be retained, and 
a review of the association’s accomplish- 
ments, particularly in the matter of legisla- 
tion affecting the trade, gave further 
strength to the appeal of its champions that 
every effort be made to enroll as members 
every retail jeweler in the State. 

The resolution suggesting a regional con- 
vention in 1928 as adopted at the Maine 
association meeting was as follows: 

“RESOLVED: That it is the sense of this 
meeting that an cffort be made to hold in 
1928 a regional convention of the five New 
England associations, and that Mr. Coburn, 
regional vice-president, be requested to take 
what steps seem to him necessary to accom- 
plish this object, assuring him of the hearty 
support of the Maine Retail Jewelers’ As- 
sociation. In taking this action the Maine 
Retail Jewelers’ Association wishes to em- 
phasize that it does not in any way relin- 
quish or even desire to relinquish its stand- 
ing as a separate State organization.” 

The State Legislature of Maine meets in 
regular session biennially, and it was pointed 
out that during the legislative year the 
jewelers must have a working organization 
for the protection of their interests. The 
enactment of the lien law at the session of 
the 82nd Maine Legislature was given as 
an example of what could be accomplished 
by insistent and concerted action. 


Members of the board of governors for 
the first term under the new executive and 
administrative arrangement were elected as 
follows: To serve for one year, Samuel 
Freeman, Waterville; P. J. Dinan, Bidde- 
ford; Matson Tinker, Portland; Charles 
Harriman, Bath, and G. B. Turgeon, Lewis- 
ton. To serve for two years, W. C. Bryant, 
Jr., Bangor; Clarence E. Daniels, Rock- 
land; Harry Holmes, Presque Isle; George 
McL. Presson, Farmington, and J. A. Dur- 
gin, Rumford. 

Though no definite action was taken at 
an infotmal meeting of the governors, fol- 
lowing the general session, it was under- 
stood that Clarence E. Daniels, Rockland, 
would be the choice for chairman and presi- 
dent of the association ex-officio. 

Albion Keith, Portland, who has been 
president of the association for the past two 
years, presided at the special business meet- 
ing, and the discussion of the several im- 
portant matters presented for consideration 
was most general and aided in disposing of 
the problems expeditiously. 

The meeting in Augusta was for business 
entirely and there was no program of spe- 
cial entertainment. Members of the asso- 
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ciation in attendance with their ladies en- 
joyed an informal luncheon assembly at the 
hotel following the meeting, and several re- 
mained over in the capital city to take ad- 
vantage of the many recreational advan- 
tages offered by the city and at the country 
clubs and lakes in the immediate environs. 








Petition Dismissed 





Minority Stockholders of Waltham VW atch 
Co. Unsuccessful in Action to Set Aside 
Reorganization of Company 


Boston, Mass., May 25.—The full bench 
of the Supreme Court yesterday dismissed 
the petition of Edwin Hale Abbot and other 
minority stockholders of the Waltham 
Watch Co. in which they sought to set aside 
the reorganization of the company, alleging 
that the defendants conspired to procure by 
unlawful means the dissolution of the com- 
pany and the sale of its assets to the Wal- 
tham Watch & Clock Co., on terms unjust 
and inequitable and with knowledge that 
the condition of the company did not re- 
quire such sale and dissolution. 

The defendants are Gifford K. Simmonds, 
president of the Waltham Watch Co., and 
various directors and members of stock- 
holders’ committees, Kidder Peabody Co. 
and the Old Colony Trust Co. 

The opinion of the. full court, written by 
Judge Crosby, says in part: “The appoint- 
ment oi the stockholders’ protective com- 
mittee was not fraudulent either to the cor- 
poration or its minority stockholders to 
adopt the plan for reorganization. The 
fraud alleged must be a fraud on the cor- 
poration. The findings of the master that 
there was no fraudulent concealment or 
false representations on the part of the di- 
rectors or of the other defendants is con- 
clusive. No fraud in their conduct is shown 
as matter of law. The case shows the de- 
fendants acted honestly and in entire good- 
will in their endeavor to carry out the will 
of the majority of the stockholders. 

“The consideration for the sale of the as- 
sets consisted of a promisé to pay its debts 
and the issuance of stock in the new com- 
pany instead of a payment in cash. There 
was nothing illegal in that method of pay- 
ment. 

“The master found the plan provided a 
method for paying the debts impossible un- 
der a forced sale of the assets. The plan was 
not a fraud in law. Nothing was paid into 
the corporation’s treasury for distribution 
among stockholders. Such payment would 
have been a fraud on the creditors. There 
was no discrimination between the two 
classes of stock. The disposal of securi- 
ties of the old company was not a fraud 
on the old company or its stockholders. 

“The master’s findings show that the di- 
rectors and the committees acted in good 
faith.” 








The steadily moving hands of the large 
pentagon-shaped watch in the window of the 
Fortney-Pease jewelry store, Billings, Mont., 
has been attracting the attention of hundreds 
of people daily. The watch exhibited is 30 
inches in diameter and is finished to repre- 
sent white gold. 
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Diamonds and Pearls Hold First Place on the French Riviera 
—“Trailing Cloud” Design Popular—Barettes Again in 
Style—Tendency to Wear Jewelry Earlier in the Day Noted 

By L. REID 


Paris, May 16—A French woman of 
fashion, just back from Cannes, already pre- 
paring for Vichy and Deauville (for as she 
herself says she would no more think of 
being seen in town after the Grand Prix 
than of venturing out of doors in a dressing- 
gown) gave me an interesting interview 
for THE JEWELERS’ CIRCULAR. 

“Diamonds,” she said, “are the great vogue, 
but pearls are also seen on the French 
Riviera. I may safely say that it is a 
diamond and ‘pearl year,” she continued, 
“what I may call colored gems being very 
much in the background. There are some 
emeralds, some sapphires, but they are quite 
subordinate to the rage for diamonds and 
pearls, while I have not seen rubies worn 
to any extent. Naturally I am referring 
to fine jewelry, worn by women in fashion, 
in the fashionable Riviera watering-places. 

“The main novelty in the mode this 
Spring, whether in the south of France or 
in Paris is the ‘milky way’ or ‘trailing cloud’ 
diamonds design, which is also called the 
‘comet’ pattern. It consists of one large 
diamond with a cloud of brilliants, placed 
with studied carelessness, somewhat like the 
tail of a comet, or like a cloud of stars, fol- 
lowing the central diamond. These designs 
that look so careless probably mean long 
study and are not evolved without great 
trouble. The setting, invariably in platinum 
in all these new models, tends to disappear 
from view as far as possible and is never in 
any way prominent. 

“The number of diamonds worn and the 
fineness of their water can be best appre- 
ciated,” she said, “at one of the fashionable 
rendezvous at which the ‘creme de la creme’ 
assist. For the information of women 
visiting France, she briefly sketched the best 
way to see all this splendour of ornament. 
During the months of May and June, women 
of fashion make a short appearance in the 
Avenue du Bois de Boulogne in Paris, once 
or twice a day. Driving down from the 
Arc de Triomphe in their cars, they alight 
for a few minutes or promenade for half an 
hour or so in the hundred yards above the 
spot where the Avenue du Bois joins the 
Avenue des Acacias, at 11 o’clock of a 
morning and between 5 and 7 of an after- 
noon. 

“After walking for some minutes, it is 
now the mode to go to the restaurant 
Armenonville, close to the lake in the Bois, 
with its picturesque background. Here there 
is dancing of an afternoon, and the display 
of fashionable jewels is only equalled by 
that seen at the Casino of Monte Carlo, or 
the baccarat room—the most expensive in 
the Casino at Deauville. As the women 
move their hands, the rings flash, bracelets 
give out lights that have never been equalled, 
the fineness of the diamonds being un- 
paralleled. A fine display of jewels may 
also be seen at the Grand Prix, at Long- 
champs, which finishes the Paris season, 





while Journée des Dragues is even more 
exclusive and elegant. It takes place before 
the Grand Prix. 

“After taking the cure at Vichy, Deau- 
ville is the rendezvous for the fashionable 
world, and during the last fortnight in 
August, everyone who counts in the New 
World or the Old may be seen at this sea- 
side resort in Normandy. The fashionable 
hours of a morning are between 11 and 1, 
when the aperitif is partaken of in the 
new Norman chateaux or clos, reconstruc- 
tions of old-fashioned buildings. Another 
fashionable hour is bathing time, which on 
this coast varies with the tide, of course. 
This year bathing dresses of scales, to make 
the bathers look like fishes or mermaids, 
with jewelry composed of mother-of-pearl 
to match, are to be worn. “These very deli- 
cate suits do not go into the water to any 
extent,’ she added, “they are used mostly 
for lying in the sun on the beach, getting 
bronzed. Color mixtures, bronze and gilt 
are already being prepared for putting on 
legs and arms, which must be colored to be 
fashionable. When a plainer type of bathing 
costume is worn, a long sautoir, in some 
fancy composite is worn. 

“Diamonds,” she said, “although more 
worn than ever, especially for barettes and 
also for necklaces, have perhaps reached 
their apogée, the height of the vogue. Set 
against that, however,” she said, “the fact 
that much money has been put into jewelry 
and that diamonds are particularly favored 
for this type of investment. As husbands 
consider that it is a pity for them to lie 
idle, women naturally wear them to make 
the best of the investment and this fact may 
keep diamonds in longer than could other- 
wise be expected. The same reflection ap- 
plies to ‘fine’ pearls. Speaking of 
pearls, short ropes only are worn, with 
large pearls in front, smaller ones behind, 
so graded that the heavier ‘front’ pearls 
naturally cause the rope to come down to 
the edge of the decolleté of an ordinary day 
gown. 

“A type of necklace that is very much 
the fashion in better circles is in gold or 
silver, and gives the impression of crochet 
work, more than anything else. Very thick, 
the links are close, one to the other, and 
this plain chain is worn round the neck, with 
bracelet to match, and produces a very 
pretty effect quite different from the white 
stone impression. An entire novelty, the 
ordinary woman naturally prefers the well 
established pearl collar, the barette in 
platinum, with one great diamond and a 
cloud of brilliants. She has a diamond ring, 
in platinum, with one large diamond, en- 
circled with one or two rows of brilliants. 
The ring almost fills the first joint of the 
finger, nothing but diamonds being visible, 
the setting disappearing more or less com- 
pletely. With these jewels she carries a 
large handbag, 25 centimetres by 12, in 
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white or in black kid. Black kid is seen 
oftener than white, the mount in silver, is 
studded with brilliants, there being one large 
diamond and the rest disposed in the ‘comet 
tail’ fashion. In the centre of the mount 
there is one large colored stone, a great 
sapphire, onyx or lapis-lazuli. In one 
corner of the bag the owner’s initials are set 
in brilliants. This design is carried out in 
antelope, chevreau and other kids. 


“For evening wear the ‘dancing’ bag, de- 
signed on the principle of the afternoon bag, 
is carried. Very small, it is sometimes con- 
cealed between two bunches of ostrich 
feathers. When something is required, the 
ostrich feathers are opened out and the 
handkerchief or other article removed. 

“Barettes, that have shown a decided 
tendency to disappear, have now come to 
life again and bid fair to enjoy a long spell 
of existence. Some seven to 10 centimetres 
in length, they are worn on the right side 
of the gown, up and down, but not quite 
straight. Pearls and diamonds only, are used 
for barettes, in the most fashionable circles. 

“The most remarkable thing I have ob- 
served in my round of places of fashion,” 
she observed, “is the tendency to wear 
jewelry earlier in the day than was formerly 
the mode, and with walking costumes, no 
woman going out without fancy jewelry of 
a morning, or without ‘fine’ stuff of an 
afternoon. Before lunch, nothing but this 
‘fancy’ stuff is seen. It is not without 
value, although costing nothing compared 
with the ‘fine’ diamonds and pearls worn 
later in the day. It is among the orna- 
ments seen of a morning that colored 
jewelry comes to its own again. 


“Together with all this splendor and 
wealth of jewelry proper, evening shoes are 
seen with ‘fine’ diamond heels, while buckles 
and other ornaments are carried out in dia- 
monds. Hat motifs of all kinds are also in 
‘fine’ diamonds or pearls, and the jeweler 
today supplies the woman of fashion with 
her shoes, her hat motifs as well as with 
card cases and other accessories, the extent 
and scope of his business increasing con- 
siderably. 


“While the scope of the ‘fine’ jeweler is 
widening every day in France, and the 
dressing of the woman of fashion is falling 
more and more into his hands, the multiplica- 
tion of collonades and ‘passages’ both in 
the Champs Elysees, in. Paris, in the 
French Riviera, at Vichy and Deauville, 
afford quite special facilities to the pur- 
chasers of jewelry. Preserved from the 
effects of bad weather, from rain or from 
heat, it is possible to examine the newest 
modes and decide what is desirable without 
entering the shop. Jewelers no doubt effect 
many sales, not necessarily on the spot, but 
in the course of the following year, the 
result of the show put up at Vichy and 
Deauville, for they catch the tourist at a 
lazy moment and attract the women of 
fashion when they are not busy. 

“While the ‘fine’ jeweler is busy, the 
fashion of wearing fancy jewelry of a morn- 
ing also keeps the dealer in semi-precious 
goods still busier, as this kind of jewelry is 
constantly renewed to match the gown. 
Long sautoirs in rose, mauve and dead 
white ‘pearls’ were much worn with the 
all-white and magpie toilettes so common 
on the Riviera.” 
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Another Important Decision on Jewelry 


United States Court of Customs Appeals Declares Galalith Bead Necklaces Dutiable Under 
Par. 1428 of the Tariff Act of 1922, Reversing Customs Court in New York— 
Jewelry for Tariff Purposes Defined 


Wasnineton, D. C., May 25.—Galalith 
bead necklaces are dutiable as jewelry at 80 
per cent ad valorem, the United States 
Court of Customs Appeals holds in a case 
involving the construction of the jewelry 
paragraph (1428) of the Tariff. Act of 1922, 
and especially the meaning to be given to 
the words “jewelry, commonly or com- 
_mercially known * * *, of whatever ma- 
terial composed, * * *” when applied to 
necklaces composed of materials other than 
those prescribed, in the definition of jewelry, 
in the American Bead Co. case, (7 Ct. Cust. 
Appls. 18). 

The decision supported the Government’s 
contention and reversed the judgment of the 
U. S. Customs Court in favor of Wm. E. 
Flory & Co., the importer, from which the 
Government had taken an appeal. The 
court’s decision was unanimous, but Judges 
Barber and Smith stated that they concur 
in the result only. 

“From arguments before this court, by 
counsel for the importer, and from im- 
porter’s briefs, it is manifest that this appeal 
is little more than a motion for a new trial 
in the cases of United States v. Doragon, 
13. Ct. Cust. Appls. 182; United States v. 
International Forwarding Co., 13 Ct. Cust. 
Appls. 190, and other cases decided by this 
court, which gave the new language used in 
the Tariff Act of 1922 the effect of chang- 
ing the definition of jewelry heretofore ad- 
hered to by this court when construing prior 
acts,” said Judge Bland, who delivered the 
court’s opinion. 

“No good purpose could be served by re- 
viewing, in detail, the voluminous history of 
jewelry legislation and the resulting judicial 
interpretations thereof by this and other 
courts. But,” continued Judge Bland, “in 
order to give a fuller understanding of the 
views of this court as to the meaning and 
proper application of the very confusing 
language used, we think it necessary to 
briefly state the present legislative and 
judicial situation in respect to the classifica- 
tion of the character of goods involved here- 
in. 

“Owing to the dictionary definitions and 
other considerations, this court in American 
Bead Co. case, supra, in construing the 
jewelry paragraph of the Tariff Act of 1913, 
-held.as follows : 

“(4) Without attempting a fixed definition of 
jewelry or to declare a hard and fast line of dis- 
tinction between these competing paragraphs the 
recitals therein by Congress, taken in connection 
with well-known general incidents of jewelry, real 
and imitation, are notably significant. Jewelry as 
therein indicated and in the common conception is 
composed of the precious metals or imitations 
thereof; or, of precious or semiprecious stones, 
pearls, or imitations thereof, or cameos, coral or 
amber, including artificial, synthetic, or recon- 
structed pearls, rubies or other precious stones, 
Strung or set. (Italics ours.) 

“Common conception of what constitutes a named 
article of necessity resides in its physical attributes 
as presented to the vision. While this caprice of 


fashion or the advantages of trade may in trade 
vary this understanding, it is only commercially 





and not commonly so, for the common acceptation 
remains the same notwithstanding the periodical 
appearance of what may commonly be regarded 
as unusual personal adornments, denominated possi- 
bly by interested trade as jewelry. Undoubtedly, 
therefore, the common acceptation of jewelry readily 
refers the mind to articles made from the precious 
metals and stones and imitations thereof. (Italics 
ours.) 

“On the other hand, beaded articles may be 
made of any material, and may or may not be 
worn upon or about or attached to the person. 
To illustrate: Necklaces made of the precious metals 
or imitations thereof have been held by this court 
as jewelry, commonly so known. Cases cited, supra. 

“Likewise, necklaces in imitation of the precious 
stones. Cases cited, supra. 

“Now, jet is not a precious or semiprecious stone, 
but a variety of mineral coal. Accordingly, we 
have held imitation jet articles not jewelry com- 
monly so known. United States v. Boierle (1 Ct. 
Cust. Appls. 457; T. D. 31506). So, also, held 
the Supreme Court of metal (nonprecious) beads, 
strung. Frankenberg Co. v. United States (206 
U.S, 220)" 

Judge Bland continued: 

“In the Tariff Act of 1922 Congress made 
certain changes in the language of the 
jewelry paragraph, among them being the 
important one of adding the words ‘of what- 
ever material composed.” 

“In the Doragon case, supra, International 
Forwarding Co. case, supra, United States 
v. Hirsch, 13 Ct. Cust. Appls. 181, and in 
cases subsequently decided by this court we 
held that, by the addition of the words ‘of 
whatever material composed,” Congress 
meant to meet and obviate the construction 
of this court in the American Bead Co. case, 
supra, and other cases, and to provide that, 
if articles were such as were known to be 
jewelry, either commonly or commercially, 
they should be so classified regardless of the 
material of which they were composed. 

“In the Doragon case, supra, we said: 

“The article must be such as is com- 
monly or commercially known as 
jewelry. This is a matter to be decided 
in accordance with the facts in each par- 
ticular case.” 


“In International Forwarding Co. case, 
supra, we held in substance that, since the 
colector had assessed the articles as jewelry 
and thereby found that they were commonly 
or commercially known, or both commonly 
and commercially known as jewelry and 
since there was nothing to show the contrary, 
the fact that the necklaces were composed 
of mother-of-pearl beads did not dispute the 
finding of the collector. 

“It is evident that the importer, in the 
case at bar, believed: first, that it could 
prove that, commercially, the galalith neck- 
laces were not known as jewelry (in this it 
tailed) ; second, that, if it proved that it was 
not commonly known as jewelry, the court 
would be bound by the weight of the testi- 
mony of the witnesses produced. 

“Tt must be born in mind that the courts 
have uniformly held that, while evidence 
may be received by the court as to the com- 
nion meaning of a term and as to the name 
to be applied to a given article, in the com- 


mon acceptance, if the subject matter covered 
by the testimony is a matter of judicial 
knowledge, the court is not obligated to 
acept it, but may consult the dictionaries, 
lexicons and other authorites, and also draw 
upon its own knowledge of matters within 
the common understanding. ; 

“Now it is obvious that there are some 
articles which might, by some, be styled 
jewelry, of which the court would have little 
or no knowledge, and concerning which there 
were no acceptable authoritative expressions. 
In this kind of an instance courts would 
naturally accept the weight of evidence, if 
such evidence was regarded as satisfactory 
in meting the issue and in overcoming the 
presumption of correctness attaching to an 
officer’s performance of a statutory duty. 
But let us bear in mind that the instant case 
involves again the definition of jewelry, 
within the tariff sense, as provided for in 
paragraph 1428, when applied to a finished 
necklace, ornamental in character, and worn 
as ornamental necklaces are worn. It is 
within the common understanding that neck- 
laces, earrings, brooches, finger rings, and 
certain pins, worn upon the person, for 
adornment, are jewelry, and as far as we 
know always have been and always will be 
se regarded. This court and other. courts 
have on repeated occasions held them to be 
jewelry. 

“Under tariff acts, prior to the present 
one, a finished necklace was always held to 
be jewelry if composed of the materials 
prescribed in the American Bead Co. case, 
supra. One of the many pertinent citations 
may be given as United States v. Woolworth 
Co., 10 Ct. Cust. Appls. 194. In this case 
the merchandise consisted of imitation pearl 
bead necklaces, finished with a metal clasp. 
The articles were of the cheap 10 cent 
variety. Notwithstanding the fact that there 
was some testimony to the effect that the 
article was not jewelry, the court said: 


“The matter of common acceptance is 
always one wherein the court will be 
guided by the samples and its judicial 
knowledge, and will not be controlled 
against its judgment. The only element 
of the case militating against these 
articles being deemed jewelry is their 
cheapness.” 


“Numerous authorities were therein cited 
as holding bead necklaces to be jewelry, 
among them being United States v. Kraemer 
& Co., et al, 5 Ct. Cust, Appls. 294, where 
certain cheap necklaces of glass beads were 
involved. 

“The board held that there was no pre- 
sumption of correctness in the collector’s 
finding, for the reason that witnesses testified 
in great numbers, and cite Morse v. United 
States, 13 Ct. Cust. Appls. 553. It certainly 
is a correct statement of the law that, before 
the Board of General Appraisers or in any 
other judicial forum, the presumption at- 
taching to the correctness of an officer’s act 
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falls only when some substantial evidence 
has been introduced to contradict it. The 
opposing party then must meet the issue and 
rebut the proof offered. 

“The board has improperly applied this 
principle in the case at bar, or rather it 
might be said that it has, under the circum- 
stances, erroneously given controlling in- 
fluence to this principle. Some of the wit- 
nesses have said, chiefly on account of ma- 
terial or cheapness that these necklaces are 
not jewelry. The court knows, and has held 
that they are jewelry. If the articles under 
consideration were of such character that the 
courts could not take judicial knowledge of 
them, then the principle laid down in the 
Morse case would be applicable, and justly 
and properly so. 

“Suppose the question before the court 
was, is a horse an animal, and the proof 
would show that a horse was not an animal. 
It is doubtful if the testimony in this kind 
of supposed case would be regarded by any 
court as any evidence at all. But, certainly 
the principle laid down in the Morse case 
(which is in no sense a new one), would 
not control as against the judicially known 
fact and judicially decided fact, that a horse 
is an animal. 

‘In accordance with the holdings of this 
court, in construing paragraph 1428 of the 
Tariff Act of 1922, in which we gave effect 
to the words ‘of whatever material com- 
posed, we think the trial court, regardless 
of such proof of the common meaning as 
was produced, should have found that the 
black galalith beads were necklaces and as 
such were jewelry; that their appearance, 
use and characteristics, regardless of the 
fact that they were galalith, compelled their 
classification as jewelry, within the meaning 
of paragraph 1428, since within the common 
understanding such articles were judicially 
known to be, and had been judicially held to 
be jewelry. Doragon case, supra; Inter- 
national Forwarding Co. case, supra; Hirsch 
case, supra; United States v. Wanamaker, 
14 Ct. Cust. Appls. —, T. D. 41888; United 
States v. May Department Stores Co., 15 
Ct. Cust. Appls. —, T. D. —; United States 
v. Emrich & Schorsch, 13 Ct. Cust. Appls. 
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“The judgment of the United States 
Customs Court is reversed.” 








“A Day a Dollar” Penalty Imposed 
on Man Who Pawned Jewelry 
Intrusted to Him for Sale 


PHILADELPHIA, Pa., May 31.—“A day, a 
dollar” penalty was imposed here by Judge 
Harry S. McDevitt in Quarter Sessions 
court on George, alias “William” G. Turner, 
who lived on 8th St., near Locust St., who 
was sentenced to the county jail at Holmes- 
burg for 417 days, as a penalty for the 
larceny of jewelry valued at $417. 

Turner, a distinguished looking person, 
with silver gray hair, and nattily dressed, 
even to spats, had pleaded guilty to obtaining 
the jewelry from Louis J. Barr, distributor 
for a New York wholesale jewelry house, 
with offices in the Colonial Trust building. 
Turner had posed to Barr as a super-jewelry 
salesman and had persuaded the distributor 
to let him have the jewelry to sell on the 
regular commission. Instead he pawned the 
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goods and left the city for a while. The theft 
took place last Winter and since then Barr 
has been on the lookout: for Turner, figuring 
he would return here. A few days ago he 
recognized him at Chestnut and 15th Sts. and 
called two detectives who arrested the man. 

After pleading guilty, Turner asked the 
court to sentence him to the Eastern Peni- 
tentiary but the Judge refused, saying he 
would not send the prisoner to a recreation 
center but to a county jail. 








Kansas City Jewelry Show 


Much Interest Being Shown in Exhibit to 
Be Held August 15-20 


Kansas City, Mo., May 27.—Great in- 
terest has been shown by the retailers of 
this section in the first annual jewelry 
show which will be held in Kansas City 
in conjunction with the Gift and Art Show, 
Aug. 15 to 20. Many inquiries have come 
to the managers of the shows as to the 
lines that will be shown, as many of the 
larger lines do not show in the smaller 
cities and merchants are eager to take ad- 
vantage .of the opportunity to see lines 
which they have not been able to examine 
before. Exhibit space is going very fast 
and already buyers are asking for lists of 
exhibitors. 

A partial list of the exhibitors in the 
combined shows follows: 

C. H. Miller Importing Co., Kansas City, 
Mo.; Milligan and Co., Chicago; National 
Art Supply Co., Minneapolis, Minn.; No- 
cona Leather Goods Co., Nocona, Texas; 
T. J. Noll Floral Co., Kansas City, Mo.; 
Norris, Alister, Ball, Bridges Co., Chi- 
cago; W. C. Owen, Inc., Chicago; Per- 
sian Mercantile Co., San Francisco, Cal.; 


Pohlson Galleries, Pawtucket, R. L.; 
Pacific Dry Goods Co., San Francisco, 
Cal.; Harper J. Ransburg Co., Indian- 


apolis, Ind.; Rapaport Bros., Chicago; A. 
L. Reed Co., New York; Walter C. Reel, 
Kansas City, Mo.; Rehberger & Saul, Inc., 
New York: C. & A. Richards, Boston, 
Mass.; Mrs. W. H. Rochester, Enid, 
Okla. ; The Roycrofters, East Aurora, N. Y.; 
The Rombong, Kansas City, Mo.; S. 
S. Sarna, San Francisco, Cal.; Saul Mfg. 
Co., New York; I. Shainin & Co., New 
York; M. Sellers & Co., Portland, Ore.; 
Shearer Studios, Palo Alto, Cal.; Smith 
Ceramic Studios, Inc., Rochester, N. Y.: 
Stein & Ellbogen Co., Chicago; Stephen- 
son & Matt, Kansas City, Mo.; Fred Teas- 
dale, Kansas City, Mo.; Weinmann Bros., 
Chicago; Wellpott-White Co., Inc, St. 
Louis, Mo.; Adler Favor & Novelty Co., 
St. Louis, Mo.; Art Supply Co., Milwaukee, 
Wis.; Henry S. Beach, El Paso, Texas; 
Jack H. Begley, Glenside, Pa.; Blackwell- 
Wielandy, St. Louis, Mo.; Bosca-Nelson- 
Pryor Co., Webb City, Mo.; Butterfly 
Box, Boston, Mass.; C. C. C. Co., Ander- 
son, Ind.; Chas. K. Cook Co., Camden, 
N. J.; Cliftwood Potteries, Inc., Morton, 
Ill.; Colonial Candle Co. of Cape Cod, 
Hyannis, Mass.; The Cowan Pottery Stu- 
dio, Rocky River, O.; The Cutino Co., 
Kansas City, Mo.; Decorative Linen Co., 
Inc, New York; Faxon & Gallagher 
Drug Co., Kansas City, Mo.; Flower-In- 
the-Bottle Shoppe, Kansas City, Mo.; 
Francois. Importer, Wilmington, Del.; A. 
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F, French, Tulsa, Okla.; Gift Shop Neces- 
sities Co. Kansas City, Mo.; Gillman & 
Young, St. Louis, Mo.; Gunther & Son, 
Kansas City, Mo.; Chas. Hall, Inc., New 
York; Hansen Trading Co., New York; 
Helburn Bros., Toledo, O.; Hill Top 
Studio, Duluth, Minn.; K. & O. Co., Inc, 
New York; Kozy Kandle Kraft Studio, 
Omaha, Nebr.; O. J. Lafayette & Co., Los 
Angeles, Cal.; J. E. Lehman & Co., Dal- 
las, Texas; A. C. McClurg & Co., Chi- 
cago; Marshall Field Co. Chicago; 
“Mathilde,” Kansas City, Mo. 

The jewelry show has been fortunate in 
securing many well-known houses to ex- 
hibit their lines. 

Among the exhibitors of flat silver are 
the 1847 Rogers Bros., Meriden Silver 
Plate, Forbes Holloware, and the Holmes 
& Edwards lines. 

Other manufacturers who have taken 
space, and who are expected to bring un- 
usual and attractive exhibitions are the 
Dennison Mfg. Co., Whiting & Davis Co., 
Hamilton Watch Co. and Oneida Com- 
munity, Ltd. 

The advertising campaign is being car- 
ried out according to schedule and seems 
to be attracting favorable attention. 








Transvaal Platinum 





Consul Cross Reports Only 4,951 Ounces 
Produced Last Year but Predicts Larger 
Output in the Future 


Wasuincton, D. C., May 26—The dis- 
coveries of platinum deposits in South Africa 
are regarded there as having reached a stage 
which permits the prediction that the Trans- 
vaal will become one of the large producers 
among the countries of the world, Consul 
M. P. Cross, at Cape Town, reports to the 
Department of Commerce. The more im- 
portant deposits were consolidated during 
1926 in the hands of several of the big min- 
ing companies, and production has now begun 
in a small way, the difficulties of extraction 
being gradually overcome. 

Four socalled pilot plants are in operation 
at present. A fifth has shut down as it was 
erected at a mine which proved to contain 
insufficient platinum to defray the cost of 
extraction by present methods. The quantity 
of platinum actually produced during the past 
year amounted only, to approximately 4,951 
ounces. Valued at £93,307, but this was en- 
tirely from experimental plants and is likely, 
it is reported, to be followed by a gradual 
increase as methods of extraction are per- 
fected and new equipment is installed. 








Death of Earl E. Mason 


Des Morngs, Ia., May 28.—Earl E. Mason, 
aged 47 years, a resident of this city 10 
years until 1910, when he moved to Valley 
Junction, where he established a jewelry 
store, died Wednesday. 

He was born in Waltham, Ia., but came 
here as a young man and was employed by 
A. C. Hanger, East Des Moines jeweler, 
until he established his own shop in Valley 
Junction. Mr. Mason was a prominent Ro- 
tarian, Shriner and leader in civic enter- 
prises. 

Surviving are his widow, two sons and 
two daughters, four sisters and his mother. 
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Cupid’s Month Is Every Month 


THE JEWELERS’ CIRCULAR 





Marriage License Statistics Show Demand for Wedding Gifts 
Throughout the Year 


 p-atgheatey has lulled us in the belief 
that only one month in the year is a 
wedding month—the month of June. No 
longer need the jeweler content himself 
with a one-month wedding business, but 
with a remarkable degree of certainty fig- 
ure a 12 months sale on wedding gifts. 
One but has to examine the accompany- 
ing chart, compiled from a recent survey 
of 24 principal cities by the National 
Jewelers’ Publicity Association, to note that 
while the peak is the month of June, the 
other months show a high proportion and 
a substantial number of weddings for each 


gems which Mr. Toepfer carried in a money 
belt. 

The robbers, in an automobile, forced 
Toepfer’s taxi to the curb at Vernon High- 
way and 21st St., jumped out and searched 
a brief-case which the salesman carried. 
When they failed to find the diamonds one 
of the robbers struck Toepfer on the head 
with a revolver. The men then drove away. 

Mr. Toepfer was treated for a scalp wound 
at the Receiving Hospital. The hold-up was 
witnessed by a nurse for the Detroit Board 
of Health who furnished the police with the 
license number of the bandit car. This, it 
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of St. John’s Lodge, No. 435, F. and A. M., 
and Rajah Temple, Nobles of the Mystic 
Shrine, and of Charity Commandery, No. 
477, Knights of Malta. 

He was born in Reading and was a son of 
Mr. and Mrs. Jacob Miltenberger. Besides 
his parents he leaves his widow, Estella S. 
(Kline) Miltenberger, at home; three broth- 
ers and a sister, as follows: Walter, Birds- 
boro; Ralph, Hamburg; Monroe, Reading, 
and Cora, wife of Stanley Nyquist, also of 
this city. 








Mexican Watch Tariff 


Revision Just Announced Shows Reduced 
Duties on Watch Fittings and 
Unspecified Watches 
Wasuineton, D. C., May 26.—The Mexi- 


can tariff on watches has been revised, the 

















MARRIAGE LICENSES ISSUED 1926—FROM THE LARGER CENTRES 


New York City— Jan. 
Borough of Manhattan.................. 2,838 
Borough of Brooklyn.................+- 1,726 
Boroush- of Bronx... ......0csecccaceces 647 
TOPOUED OF CHUEETIS. . ois sce ce cece ee 376 
Borough of Richmond...............+++- 71 

ities sioos Steeda Si ncuss eens eee 2,913 

SIS BPMg So 's5e soe bis 6 sie vc ns eee ones 1,129 

Ace Re ore 1,438 

Seereeien, Cals cece ssc oes ee ee 1,121 
(County and city of Los Angeles included.) 

MN ots 5.5.6) ode Hse 4-0 410180 6-61 519 0,6 8° 748 

ERED lob ielih we's 46:45, 6 ob oles viable 545 

SORT RT: hia.g odisvslie a'.06 0 .0ise ee, 00 oi 795 


(County of Allegheny included.) 


NUM, ial aro aha 6 eo) 6 </a0aie «0:4. 000%: al0\e 590 
EE a 497 
ee eee 302 
(County of Milwaukee) 
I ria Sosa dab d 9.0) a bia vase bia oi 337 
A oa are eee 316 
AS ESS er ere 325 
CEES END, oo sie cic wp ccassoswees 289 
IE 6 MEO 6 ibs ook oes eae sie eeriewes 287 
I I. 5 oho ave seit k fe iorenacks, 0.06.4 438 341 
SIN AT, 5 56:55 66.06.56. 4 oi 8 bod ere’ a Gealeie @ 276 
I ec isg 50sec Oe 5 a) ae Aes ies dew ave 131 
I iL a ccs ceuie va a oivisrelee 8 184 
0 ee 132 
ME A ising iaiixis'' os. ocd:e0eo oes asisa'os 204 
(County of Fulton.) 
EL a carer 116 
ES RMN 51506 ciare wai0i0i8.08 64 b108:0 0-8 84 
18,758 


Feb. March April May June July 


2,519 2,632 2,933 3,365 4,227 2 886 
1,570 1,644 1,688 2,186 2,980 1,666 


572 582 560 780 =: 11,130 592 
303 366 486 513 909 491 
61 68 85 105 163 114 


2,485 2,456 3,355 3,787 5,681 3,433 

967 1,013 1,250 1,221 2,261 1,072 
1,166 1,230 1,475 1,828 2,522 1,994 
1,035 1,031 1,230 1,256 2,175 1,451 


642 578 851 939 =1,423 903 
550 516 739 611 1,242 708 
701 521 830 914 1,619 874 
445 522 600 905 1,046 708 
445 410 541 560 812 604 
222 225 433 611 921 405 
300 244 427 399 868 456 
370 345 485 407 740 466 
290 v25 380 430 670 320 
296 256 344 452 822 489 
241 207 305 226 430 353 
310 298 373 375 609 400 
200 232 307 297 468 288 
145 133 162 209 398 278 
175 151 208 202 388 202 
131 86 171 126 349 167 
216 235 270 270 384 270 
131 95 123 145 255 111 

78 78 111 135 160 125 


Aug. Sept. Oct. Nov. Dec. Total 


2.978 3,387 3,264 2,963 3,021 } 
2,138 2,165 2,054 1,946 1,910 | 


759 779 755 682 757} 76,522 
59] 641 525 497 367 | 
130 133 103 77 66 J 


4,080 4,138 3,516 3,498 2,981 42,323 
1,378 1,644 1,316 1,411 1,177 15,839 
1,970 1,785 1,682 1,498 1,268 19,856 
1,471 1,522 1,413 1,311 1,503 16,519 


1,125 1,099 1,008 910 774 11,000 
629 821 786 827 655 8,629 
984 1,170 925 985 753 11,071 
874 853 798 664 602 8,607 
667 721 608 552 599 7,016 
613 537 476 428 269 5,442 
566 686 440 451 270 5,444 
488 549 528 474 508 5,676 
390 425 430 435 350 4,770 
510 489 462 449 357 5,215 
236 287 311 262 279 3,424 
374 408 393 413 412 4,706 
356 379 355 333 296 3,787 
210 255 208 200 214 2,543 
286 265 237 222 254 2,774 
174 269 240 216 98 2,159 
297 275 287 255 398 3,361 
164 145 145 135 124 1,689 
148 165 173 134 80 1,471 





16,566 16,479 20,722 23,254 35,652. 21,826 


24,586 25,992 -23,438 22,228 20,342 69,843 








month in the year, with potential possibili- 
ties for increased sales on_ silverware, 
watches, wedding rings, bridal jewelry and 
gifts. 

Time was when June, in addition to 
claiming title to the month of roses arro- 
gated to herself that of month of weddings 
also. The poets fell in with the idea at 
once, and who was brave enough to gain- 
say that combination? As in many in- 
stances, however, statistics—cold, unbiased, 
truthful to the nth degree—state in black 
and white that wedding gifts are in demand 
the year through. 








Five Bandits Hold Up New York 
Diamond Salesman But Get 
No Loot 
Detroit, Mich., May 25.—Five men: at- 
tempted to hold up Solomon Toepfer, a New 


York diamond salesman here Saturday 
afternoott, but were unable to find $35,000 in 


was found, had been issued to a Grand Rap- 
ids man for use on a truck. 








Howard J. Miltenberger, Reading, 
Pa., Jeweler, Dies After 
Operation 


ReapinG, Pa., May 25.—Howard J. Mil- 
tenberger, jeweler, died following an opera- 
tion for appendicitis at 8:30 p. m. Thursday, 
at the Homeopathic Hospital, aged 32 years. 
Deceased, who lived at 446 S. 15th St., was 
taken suddenly ill Monday evening. He 
underwent an operation at the hospital at 11 
o’clock Wednesday morning. He failed to 
rally. 

Mr. Miltenberger conducted a jewelry 
store at the southeast corner of 15th and Cot- 
ton Sts. He was an active member of the 
Reading Jewelers’ Guild and also the con- 
gregation of St. Paul’s Lutheran Church. He 
was a member of the church council. De- 
ceased was a 32nd degree Mason, a member 


Department of Commerce was advised to- 
day by Acting Commercial Attache George 
Wythe, at Mexico City. The duty on watch 
fittings, which at present is 15 pesos per legal 
kilo, under item 609 of the tariff, will be re- 
duced to 2 pesos by a decree published May 
23 and effective 30 days from that date. 

At the same time, the duty on unspecified 
watches, under tariff item 622B, will be re- 
duced from 0.75 peso to 0.60 peso each. The 
usual surtax of 12 per cent of the duty ap- 
plies on these rates. 

Eight new tariff items are created by the 
decree to cover watch cases, with the duties 
scaled in accordance with their weight. 








Mrs. H. I. Schunck, jewelry store, Celina, 
O., held a big opening recently under the 
management of the Misses Lue and Effie 
Farger. The store has undergone a com- 
plete remodeling and renovating. The store 
is up-to-date in every way and is well 
equipped. 
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SPECIAL REDUCTIONS 


for June on 


DIAMOND BRACELETS 


Brooches, Pendants, Rings, etc. 


HENRY MEYER 


Importer of Diamonds 
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Telephone: Vanderbilt 0934 527 Fifth Ave., New York 
ee i | 
THE UNUSUAL IN 
PRECIOUS STONES 


TAKE NOTE 


= We are receiving a large shipment of assorted STAR SAPPHIRES 
= and STAR RUBIES suitable for use by both manufacturers and 
2 retailers in unmounted goods. ....... This shipment affords us the 
= opportunity to offer the trade these stones in popular sizes at 
Star Sapphires — = unusual prices. 
Cats Eyes = 
Emeralds = 
Star Rubies s 
Oriental Sapphires 2 


FLORENCE T. KAYE, Inc. 


565 FIFTH AVE. NEW YORK 
































No More Pitfalls. Ophthalmometry made simple and precise by 


OPHTHALMOMETRY 


By E. LEROY RYER 





Shows Why and How 





Price, $3.50 Net a Copy 
THE OPTICAL EVEN COMPANY 


ll JOHN STREET NEW YORK 
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Hold Annual Meeting 





Members of Sansom Street Business Mens’ 
Association Elect Officers and 
Enjoy Banquet 
PHILADELPHIA, Pa., May 31.—The annual 
meeting and banquet of the Sansom Street 
Business Men’s Association, practically all 
manufacturing or jewelry jobbers, was that 
held at the Ben Franklin Hotel on the occa- 
sion of the 16th annual meeting of the body 
which has made a new district out of San- 
som St., replacing old and ramshackle build- 
ings with modern ones, cleaning up the thor- 
oughfare in more ways than one and in gen- 
eral elevating the tone of the district, until 
now it is recognized as one of the most 





BALLEN, RE-ELECTED PRESIDENT 


MICHAEL 


important in the city from a business point 
of view. 

Practically every firm or individual in 
business on “The Street,” which extends 
from 7th to 8th and up and down the latter 
thoroughfare for a block on either side, 
was represented at the gathering, which was 
recognized as of more than ordinary im- 
portance. It was an evening of jolly good 
fellowship with two sad notes being struck, 
one on the death of Charles H. O’Bryon, 
dean of the watch materials dealers, and in 
the critical illness of the association’s vet- 
eran secretary, Jerry F. Neill. As a sincere 
tribute, a handsome basket of choice flow- 
ers was sent to Mr. Neill’s home, and at a 
certain moment everyone stood in silent 
tribute, Mr. Neill timing the moment at 
his home. 

All present officers of the association were 
re-elected at the annual meeting which pre- 
ceded the dinner, and the list of directors 
Was increased by one, Frank Himmelfarb, 
of Himmelfarb & Zeper, being chosen for 
the additional place. The officers are: 
President, Michael Ballen; vice-president, 
Charles Diesinger ; secretary, Jerry F. Neill ; 
treasurer, Joseph B. Bechtel; directors, S. 
Reed McIntire, Michael Bogandof, Harry 
Gordon, Arthur Hagstoz, Julius Windner, 
E. S. Pelling, Harry E. Davis, David Atlas, 
M. E. Gordon, John M. J. Costello, A. L. 


Levi. 
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An important decision at the meeting was 
to ask for the extension of bus service by 
the Philadelphia Rapid Transit Co., from 
Broad St. through Sansom St. as far as 6th 
Sts, thus making it easier for retail jewel- 
ers and others to get to the jewelry center. 
Resolutions of thanks to Director of Public 
Safety Elliott for adequate policing of the 
district at all times and especially during the 
holiday season were adopted. 


It also was voted to hold an outing of the 
association on June 18, the place being left 
to John M. J. Costello, at whose suggestion 
the affair was voted. It is planned to close 
the “Street” entirely to business on that 
day, which falls on Saturday, and arrange a 
program of sports, including a_ baseball 
game. 

“Mike” Bogandof kept things going at a 
lively rate as toastmaster, and his intro- 
duction of the speakers was entertaining. 
Fine music by two orchestras, one of 
Hawaiians, and dancing specialties by pro- 
fessionals added to the enjoyment. Brief 
and snappy talks were made by President 
Ballen, Mr. Solomon, and Rev. Dr. Davis, 
the latter representing Mayor Kendrick. 
The committee of arrangements included 
Mr. Bogandof, J. M. J. Costello, Charles F. 
Diesinger and Harry Gordon. 


Among those present at the meeting and 
banquet were: 

Guest table: Michael Ballen, president; 
David B. Solomon, president United Pawn- 
brokers of Pennsylvania; Harry E. Davis 
and Arthur B. Hagstoz, past presidents; 
Charles E. Diesinger, vice-president; John 
M. J. Costello, Max E. Gordon, FE. S. Pell- 
ing and Frank Himmelfarb, directors. 

At other tables were: Joseph A. Good- 
man, Louis Benny, Walter A. Costello, 
Frank Harrington, P. J. Hogan, Jack J. 
Fisher, C. E. Crothers, U. John Porter, F. 
J. Godfrey, Peter Devanney, A. M. Pierce, 
G. H. Olden, C. T. Douglass, F. Snyder, 
A. B. Giesecke, “Jack” Goodman, Byron 
Milner, Jr., John J.. Phillips, John Almeeda, 
Nathan Cooper, David Cooper, Irvin Mar- 
golis, Nathan Halpert, Sydney Lindeman, 
David G. Weiler. Bernard D. Weiler, John 
Spiegelman, “Sol’’ Mintz, W. J. McMeno- 
mee, Harry Spivack, Hyman Burdman, Wil- 
liam Miller, Harry Girsh, Joseph Girsh, 
Lewis Wallen, Toseph Goodman of Balti- 
more, William J. Ballen, Israel Gollkopf, 
New York, Charles Koshland, Frank 
Mecke, A. Hammerschmidt, Alex Lopatin, 
I. Shifren, Robert Conston, Jacob Kramer, 
A. Berkowitz, William Fisher, Louis Ring- 
gold, Louis Linkin. David Chambley, 
Charles Glueck, Robert F. Henbach, Gus- 
tav A. Kraske, Maurice P. Ward, John F. 
Glueck, Edwin Walz, Paul S. Miller, James 
D. S. Weldon, A. L. Levi, David Hillerson., 
Toseph Schweiger, David Atlas, David 
Prell, J. Atlas, Samuel Lashoff, Florindo 
Mingen, David Baltin, Bernard Goldman, 
Theodore Fulke, B. Leonard Abraham, 
Tames Stevenson, Jr., William Paxman, 
Samuel Berger, Jacob Spiegelman, M. 
Zener, B. Nemirofsky, Abraham Schacter, 
I. Kaplan, Jules J. Schwartz, Harry Seher, 
William C. Williams, William Waples, 
Toseph Duvenny, A. Redman, H. Casper, R. 
Estis, H. Estis, G. Green, John C. Ober- 
hdltzer. Joseph B. Bechtel, W. B. Fox, J. 
Oscar Hardegg, H. B. Geller, H. Bartly, 
W. Earl Gutekunst, Earl S. Bechtel, Wil- 


61 


liam F. McFadden, Byard F. Brogan, R. 
Goffman, M. Bernstein, Samuel A. Elfman, 
Louis A. Elfman, R. Miller, Robert Sound- 
berg, Samuel Ballen, Josef A. Milber, 
Samuel Spinacy, S. Nicher. 








Beautiful Trophy Made for 
the American Automobile 
Association 


A® outstanding example of the silver- 
smith’s art is shown in the accompany- 
ing illustration of a trophy made of sterling 
silver which has just been completed for the 

















TROPHY 


A NEW AUTOMOBILE 


American Automobile Association. The 
spirit of motivity is remarkably portrayed 
throughout the design. 

The cup stands 46 inches high over all and 
is furnished the Automobile Association 
through Brock & Co., Los Angeles. It is a 
product of the Reed & Barton factory at 
Taunton, Mass. 
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-GEMS ~ 


Emeratps—Single stones up to twenty carats in fine ( 
and medium qualities. 

Rusres— Single stones up to six carats in gem, medium 
and commercial qualities. Bracelet lines of exceptional Q 
values and calibre for all purposes. Q 
SappuirEs— Single stones up to fifteen carats in qual- 
ities from gem pieces to those of commercial quality. 
Bracelet layouts of merit and calibre suitable for most 
requirements. 

CuiNEsE JaDE—A stock replete with Jade in carvings, 
also oval and navette shape stones suitable for rings, 
scarf pins, brooch, link and bracelet sets, and necklaces 
in qualities ranging from commercial to gem. 

Star SappHIRES AND Star Rusigs~ Single stones for 
rings and brooches and sets for links and studs. 
CatsrvEs—Exceptional gem stones. 


Semi Precious Stonses—Aquamarines, Tourmalines, 
Opals, Black Opals, Morganites, Topaz, Olivines, 
Amethysts and other gems in this category in a varied 
assortment of sizes and shapes. 


AMERICAN GEM @& Peart Co. 
Miners + Cutters +» Importers 
Six West 48TH STREET 

New York PARIS 
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LONDON 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2. 


THE OPTICAL PUBLISHING CO. 
11 John St, New York 











ELK TEETH 


Genuine, natural, unmounted, all sizes, plain and 
high olass, including the small European Elk teeth. 
PRECIOUS AND SEMI-PRECIOUS STONES, all first 
class, and all leading kinds for jewelry setting. 
Large stock, right prices. Unout gem material,— 
Amethyst, Topaz, Garnet, etc. Semi-Precious in 
slices. Real Stone Necklaces in variety, cut faceted. 
Low priced. Lion and Tiger claws. Jobber to the 
trade. Sent on selection. Send for descriptive cata- 
log—free. My 48rd Year. 


L. W. STILWELL, Deadwood, S.D. 
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THE WASHBURN 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed. 


- 


EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc, 
- ~ a applied to any 
work where pin t 
are used. ~~ 
Open. 


Closed. Open. Closed. 
Descriptive Circular on Application. 
Pearl Drfiling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 


The Buyers’ 
Directory 


MAGK NUT 


for ear studs, scarf-pj 
etc. wn 








Price, $1.00 





The Jewelers’ Circular 
Publishing Company 


11 John Street New York 











Cc. CULMAN 


is stamped on the best 
; Caliper Jewel Setting Cutters 
: Pallet Jewel Setter 
Balance Chuck Staytrue Clamp 
} Automatic Pivot Polisher 
. Send for ‘‘The Bracelet Watch’: 
g@ it will help you. 
“ P. O. Box 84, 


e sHonolulu, T. H. 
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St.Louis Watchmaking School 
ESTABLISHED OVER THIRTY YEARS 

If you really knew how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in a 
first class Jewelry Store. 

Write for our Catalog at once, 








St. Louis Watchmaking School, St. Louis, Mo. 
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Providence Again Welcomes Jewelers 


A Word About the Great Jewelry Center Which Once More Is to Act as a Convention City, 
This Time for the Twentieth Annual Gathering of the National Wholesale Jewelers 
Association, June 6, 7 and 8—Facts About the “City of Roger Williams’ That 
Will Aid the Out-of-Town Visitors in Seeing the Points of Interest 


Provipence, R. I., May 30.—Providence 
is again to become a convention city, for the 
members of the jewelry trade, this time for 
the National Wholesaler Jewelers’ Associa- 
tion, beginning Monday next, and lasting 
until Wednesday, June 8. Although the at- 
tendance is not expected to be anything like 
as much as that during a previous experi- 
ence of this kind in August, 1923, neverthe- 
less, it is preparing to welcome, and welcome 
heartily, those delegates of the wholesale and 
manufacturing branches of our industry from 





the A. N. R. J. A. will long be remembered 
by all those who participated and it is hoped 
and expected that the convention of the 
National Wholesale Jewelers Association, 
which will hold in this same city and the 
same place as the former, on June 6, 7 and 
&, will prove a red letter event in the history 
of that organization as well. 

From the standpoint of Providence as a 
convention city, it has passed the experi- 
mental stage, it is a postively assured suc- 
cess. All kinds of gatherings, industrial, 














PROVIDENCE-BILTMORE HOTEL, WHERE THE CONVENTION WILL BE HELD 


every great center of our trade. Four years 
ago, Providence was not so well known 
to the jewelers as a class, although it was 
known to all the leading buyers of the in- 
dustry. But the jewelers found out what 
Providence was, and Providence found out 
what the jewelry trade was, to the mutual 
advantage of both. 

At that time, the retail jewelers and their 
wives from all sections of the country 
learned that Providence was not only a 
Jewelry center but a wonderful city crowded 
with scenes and places of historical interest 
that were worth going thousands of miles 
to visit; that it was an up-to-date metropolis 
with all that the name implied and that it 
housed a warm-hearted population that took 
the traditions of “New England hospitality” 
seriously in welcoming the stranger within 
their gates. 

Therefore, the Providence convention of 


religious, philanthropic and fraternal—have 
been housed, feted and entertained. Many 
leaders in industry have, by the convention 
route, been brought for the first time to 
Providence. Many others who have in the 
past made short business trips here are given 
their opportunity by a three day’s stay really 
to fully discover what Providence stands for 
in its industrial activities, in its social life 
and its historic associations. Neither from 
the standpoint of immediate and material 
gains can there be any doubt as to the im- 
portance of the convention to those who 
attend. 

The present convention of the National 
Wholesale Jewelers’ Association calls to 
every person affiliated with the manufactur- 
ing and distributing part of our industry to 
come to Providence to help in making of 
himself and others more efficient business 
men and thus to secure the reward of effi- 


ciency—larger profits. The subjects of in- 
terest and importance to the trade with 
which the convention will deal are numerous, 
but they will be discussed in a manner that 
will be beneficial to all. 

One of the great opportunities that this 
convention will afford is the privilege of 
visiting the great jewelry and silverware 
centers of Providence and the Attleboros. 
Factories will be opened for inspection and 
those interested may observe in the making 
the merchandise of which they are the dis- 
tributors. Here are located the greatest 
jewelry factories the world over; here the 
most modern equipment and methods of 
manufacture are to be found. Here is situ- 
ated a great jewelry trade school which has 
no superior, either in America or Europe, 
and which will be thrown open for the in- 
spection of visiting jewelers. 

Many of those who are coming have been 
here before and realize the distinct benefits 
that are to be obtained from the trip to the 
city alone not to speak of the sessions of the 
convention. To those who were not here 
before, we can only reiterate some of the 
facts about Providence as presented in THE 
JeEweEters’ CircuLar, at the time of the re- 
tail convention four years ago. Among them 
being the following: 


Interesting Facts About Providence 


Providence was founded in 1636 and was 
incorporated as a city in 1832. Like Rome, 
it was builded on seven hills—Tockwotton, 
Prospect, Constitution, Smith, Federal, Chris- 
tian and Willard. The first Mayor was 
Samuel W. Bridgham, who served from 
June, 1832, to Dec. 3, 1840, dying in office. 
Since then there have been 24 Mayors, the 
present incumbent, Joseph H. Gainer having 
been in office since January, 1913. 

The present area of the city is 18.34 
square miles and there are 264.4 miles of 
accepted streets and 347 miles of street rail- 
way tracks. 


CHURCHES AND COLLEGES 


Providence has frequently been referred 
to as a “City of Steeples,” having 151 
churches and missions and nearly 100 chari- 
table institutions and organizations. It has 
13 hospitals, 20 public and _ semi-public 
libraries, 14 museums and art galleries and 
associations. It is also the home of the 
much renowned Brown University, founded 
in 1764, and the great establishment of the 
Rhode Island School of Design, the Moses 
Brown School founded by the Society of 
Friends in 1784, the Rhode Island College 
of Education, formerly the State Normal 
School, established by act of the State Legis- 
lature at its May session in 1854; the Provi- 
dence College, La Salle Academy, Wheeler 
School, Lincoln School, Rhode. Island Col- 
lege of Pharmacy and Allied Sciences, 
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founded in 1902, and others which attract mew Providence Telephone building, across city affords an unusual field for investiga- 
Washington St., Rhode Island College of tion and research, and is filled with Places 
Education, Technical High School, new Com- and relics associated with the early history 





students from every State. 


PUBLIC PARKS AND PLAY GROUNDS mercial High School, and Armory of of the American colonists. We quote from 
The city has 47 public parks and play- Mounted Commands, on N. Main St., and a_ an article in THE JeEweers’ CircuLar, July 
grounds (including Dexter Training Ground, host of others. 25, 1923, as follows: : 


Early History of Providence 





Providence is the shrine of religious tol- 
erance, and the visitors, as they go about 
the city, will see many places and things 
with which Roger Williams, the Apostle of 
Soul Liberty, was intimately associated. 
They will be interested to know that Wil- 
liams did not blindly enter the wilderness 
and wander about in a haphazard manner 
when he left the Massachusetts Bay Colony 
in order to escape intolerable religious op- 
pression. He was guided by a compass, the 
needle of which pointed him the direction 
in which he was traveling; and they will be 
equally interested in the fact that the com- 
pass has been carefully preserved, and js 
among the priceless treasures of the Rhode 
Island Historical Society, where it is now 
on exhibition at its rooms on Waterman St. 

This flight of Roger Williams was 20 
years after the first English settlement was 
established at Jamestown, Va., where the 
immigrants either toiled ceaselessly on land 
that was not their own, and produced crops 
for the benefit of others, or went without 
provisions from the common storehouse. 

Roger Williams and his loving compan- 
ions did not have such bitter experience. 
They acquired land from the Indians, not 
by conquest and force of arms, but through 
legitimate purchase, and by gift. Williams, 


bequeathed to the town by Ebenezer Knight But one could go on with the material im- acquiring title to a large area, deeded it to 
Dexter in 1824, containing 520,568 square provements of the city for an indefinite time. his companions. Between them and the Red 
feet for a training field for militia and three To those interested in the historical side, the | Men there was perfect peace and good will. 


bath-house sites), area 31,227,254 square feet. 
There are*18 Metropolitan parks with an 
area of 1,122.17 acres; reservoir sites and 
other public grounds, 479 acres: public and 
semi-public institutions in city, 803 acres; 
Barrington Parkway, 2% miles long; Black- 
stone Boulevard, 134 miles, and Scituate 
Reservoir lands, 12,547 acres. 

Roger Williams Park is the largest single 
tract in the city’s park system, containing 
about 18,808,185 square feet, or about 432 
acres. This park is one of the features of 
the city and possesses natural charms that 
make it one of the most attractive pleasure 
grounds in the country. It belonged to the 
late Miss Betsey Williams a lineal descendant 
of the founder of Providence, who, at her 
death in 1871, bequeathed it to the city for 
a public park forever. In 1872 the city 
formally accepted the gift and has been im- 
proving it ever since. ; 

The city’s sea-wall at Field’s Point was 
completed in 1914 at a cost of about $800,- 
000. It is 3,000 feet in length, with a 35- 
foot water depth, and can accommodate the 
largest vessels entering the port. 














NEW STATE HOUSE ON CAPITAL HILL 





~, 


We 


2 
AY, 


“=e 
Laine. 


ee 
+t 
“. 


Ks 


f 


4 
\ 


i> 
A) 

v, 

\ 

N | 


~as 


4 

| > 
ERS. 
Pes 
= 


. oe N 
ee) A 
i 
a1) 
I] ) to / 





Poe Yd) 





\ 


ed 


PUBLIC BUILDINGS 


Among the public buildings in the city are 
the following: State House of white marble, 
new Federal building at the east end of Ex- ‘ 
change place, City Hall, at west end of Ex- mintaeet sn a ‘ae unerere 
change Place, new Providence-Biltmore Ho- : 72 
tel, next to City Hall, Union Station, new 
State Armory, Providence Public Library on 
Washington St., Elks’ Auditorium, across 
Greene St. frem the Public Library, and the OLD STATE HOUSE ON BENEFIT STREET 
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They tilled their land and they thrived, 
thereby laying the foundation for a most 
flourishing State. 

Passing over the period of the King 
Philip War which resulted in the disinte- 
gration of the great Narragansett tribe, for 
the visitors will not have the time in which 
to inspect the scene of the great Swamp 
Fight of 1675 near Kingston, or to run over 
to Mount Hope on Bristol’s eastern border, 
King Philip’s stronghold, reference is now 
made to the part Rhode Island took in mak- 
ing the early history of this, our nation. 


It was in Narragansett Bay that the first 
blood was shed in the war of the Revolu- 
tion in an encounter between the citizens 
and an invading force. This was when the 
British revenue schooner Gaspee was burned 
by patriots, who, hearing that the much- 
hated Gaspee was aground on a sand bar 
some 10 miles down Narragansett Bay and 
must lie there until the rising tide floated 
her off, rowed down the bay after dark and 
fired the ship. In the attack upon her one 
of her officers was shot but not fatally 
wounded. That was on the night of June 
10, 1772. The old Sabin tavern in which 
the conspirators met has long since been torn 
down but there are. numerous other inter- 
esting historic buildings yet to be seen. 

The patriotic spirit of the colonists 
throughout New England was steadily ris- 
ing and in the latter part of the 18th century 
it found expression in a variety of con- 
vincing ways. Boston had her celebrated 
“tea party,” Dec. 16, 1773; but Providence 
had one of her own, burning tea in Market 
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Square, March 2, 1775. At little more than 
a month later came the uprising and the 
battle of Lexington, and the colony had 


1,000 militiamen ready to start for the seat 
of war as soon as the information arrived 
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Narragansett Bay between a colonial sloop 
commanded by Capt. Abraham Whipple and 
a tender of the British frigate Rose, the ten- 
der being chased on to Conimicut shore and 
captured, 


about a mile below where the 





FRONT CAMPUS—BROWN UNIVERSITY, SHOWING, RIGHT TO LEFT—RHODE ISLAND HALL, SLATER 
HALL, UNIVERSITY HALL AND END OF MANNING HALL 


here that the Red Coats had opened fire upon 
their Massachusetts brethren. 

June 15, 1775, the first actual naval en- 
gagement of the Revolution was fought in 














RHODE ISLAND HOSPITAL TRUST BUILDING, LARGEST FINANCIAL BUILDING IN PROVIDENCE 


charred wreck of the Gaspee marked the en- 
counter Captain Whipple had had two years 
before. 

The same month Gen. Nathanael Greene 
of Potowamut County, R. I. was chosen 
Brigadier General and made Major General 
by the Congress, and throughout the Revo- 
lution he was Washington’s closest and most 
trusted officer, ranking next to the great 
commander-in-chief. Also in that year, 
Nov. 5, 1775, the Congress appointed Esek 
Hopkins of Providence as the first com- 
mander-in-chief of the Continental fleet with 
the rank of Commodore. 

General Washington visited Providence in 
April, 1776, and so aroused the patriotism 
of the people that on May 4, two months 
before the signing of the Declaration of In- 
dependence at Philadelphia, the Colonial 
General Assembly of Rhode Island formally 
renounced allegiance to Great Britain. That 
action made the old State House still stand- 
ing on Benefit St., a permanent shrine of 
Liberty. 

Our visitors will be amply repaid if they 
journey to the Admiral Hopkins house, off 
Admiral St., built in 1775, which has been 
carefully preserved and in which are many 
of the personal effects of the first com- 
mander of the American navy. They will 
also be interested to take the shorter trip 
to Hopkins St., and inspect the quaint home 
of the Admiral’s brother, Stephen Hopkins, 
one of the signers of the Declaration of In- 
dependence. The arrangements of some of 
the rooms are decidedly interesting. 

From there it is but a brief walk to Bene- 
fit St., northerly. to the Golden Ball Inn, 
where Washington and Lafayette were en- 
tertained, and where they attended the grand 
balls given in their honor. This is the oldest 
hotel in Providence and the only survivor 
of the public houses of its day. It was 
built in 1784 and is now called the Mansion 
House. Opposite is the first State House 
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National Advertising 


VERYWHERE women are fascinated by Helbros 

Watches. They are talking about their exquisite 
smallness—their unusual designs—their fine jewelled 
movements—their timekeeping accuracy. And, per- 
haps more than all else, the surprising prices for such 
quality. Last year the sale of Helbros Watches 
doubled. Truly the most talked-of watches in America! 


Formal opening June 9. 
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HELBEIN-STONE COMPANY, Inc., 48 West 48th St., New York, N. Y. 
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The Watches They’re Talking About 


You are cordially invited to visit our new quarters while on your 
way to or from the National Wholesale Jewelers’ Convention. 
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built in Providence, in 1762, which is 
worthy of a visit. 

Retracting one’s steps, the old Arsenal, 
built in 1839, which figured prominently in 
Rhode Island’s political uprising—the Dorr 
War of 1842 that materially extended man- 
hood suffrage in this State—is to be seen, 
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at the corner of Benevolent St., dedicated 
Oct. 31, 1815, replacing the original struc- 
ture, dedicated Aug. 16, 1795, and destroyed 
by fire on the morning of June 14, 1814. 
Opposite this on the north side of Benevolent 
St., is the three-story brick building, one of 
the most beautiful structures in the city, of 
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BETSY WILLIAMS HOUSE IN ROGER WILLIAMS PARK 


as well as the famous First Baptist Meeting 
House with its tall white steeple, erected in 
1775, “for the public Worship of Almighty 
God; and also for holding Commencement 
in.” The original cost of the structure was 
$35,000. This is the second edifice of the 
First Baptist Society in America, founded 
by Roger Williams, and is the most famous 
architectural landmark in the city of Provi- 
dence. 

To the east of the ancient white church 
is the brick building occupied by the Su- 
preme Court of Rhode Island, built in 1842 
and successively used as the Providence 
High School, the State Normal School, 
Rhode Island College of Pharmacy and now 
as a court house. Across Thomas St., to 
the north of the church, is the old Colonial 
mansion owned and occupied by the Pen and 
Pencil Club, composed of the active news- 
paper men of the State, while across Water- 
man St., to the south of the church, is the 
entrance to the administrative building of 
the Rhode Island School of Design, beneath 
which is the west entrance to the East Side 
tunnel used exclusively by the trolley cars. 

Then, at the corner of Benefit and Col- 
lege Sts., is the Providence County Court 
House, erected in 1877, and considered one 
of the most elegant buildings in its archi- 
tectural proportions, design and finish in 
New England. And opposite this is the 
Providence Athenaeum, rich in possession of 
historic portaits and literature. A_ short 
distance along Benefit St. to the south, is 
the George L. Shepley Library, the owner 
of which, Col. George L. Shepley, has been 
engaged for many years in making his col- 
lection of literary and other rare finds in 
consequence of which he has exhibits that 
are not, and cannot be, duplicated. 

Standing in front of the Shepley Library 
and facing east one sees at his right hand the 
First Congregational (Unitarian) Church, 


the Hope Club, the most exclusive in Provi- 
dence. It was founded Feb. 27, 1875, and the 
present home was specially constructed for 
it in November, 1886. \ 

Next the visitor should climb College Hill 
and at its summit inspect the grounds and 
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equality. It was originally known: as the 
Rhode Island College and was incorporated 
in 1764, and was formerly located at War- 
ren, but was*removed to Providence in 1770. 
The oldest building in the picturesque group 
is University Hall, which the British troops 
appropriated as barracks, and where the 
French troops, under Count Rochambeau 
were quartered during the Revolution. 


Opposite the university, at the corner of 
Prospect St., is the beautiful John Hay 
Library, a tribute to a beloved and dis- 
tinguished alumnus of Brown. Across the 
middle campus, on George St., is the John 
Carter Brown Library, in which is the most 
complete Americana in the world, and a 
short distance in from George St., on Brown 
St., is the Annmary Brown Memorial, built 
by Gen. Rush C. Hawkins* of New York, 
where there is a magnificient art gallery. 


From there the walk would be continued 
to the Rhode Island School of Design on 
Waterman, Benefit and North Main Sts., the 
most complete institution of its kind in this 
country, and supported as it was built, 
largely through the munificence of a rela- 
tively few citizens. An interesting feature 
of the school is the jewelry and silversmith- 
ing department, occupying its own specially 
designed and constructed building and thor- 
oughly equipped by the liberal assistance of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, 

Another interesting feature of the institu- 
tion is the Pendleton House, a _ typical 
Colonial residence, housing a wonderful col- 
lection of antique furniture and furnishings, 
the productions of the noted furniture de- 
signers of old England. The museum of the 
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PENDLETON MEMORIAL HOUSE ON BENEFIT STREET 


buildings that constitute Brown University. 
This was the seventh college organized in 
this country and to it belongs the distinction 
of. being the first institution of the kind in 
the history of the race founded on the broad 
principle of absolute religious liberty and 


school contains the rarest of art treasures 
in metals, porcelains, china, fabrics and 
wood. Prominent among these collections 
is one of ancient jewelry and jewels, me- 
morial to the late Englehardt C. Ostby, and 
fostered by the Ostby & Barton Co., manu- 
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facturing jewelers, who add to it at frequent 
intervals. 

There are 101 reasons why the visitor 
ought to take a whole day off and stroll 
about the East Side and inspect many of the 
singularly beautiful strictly Colonial houses 
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existence in 1877 when the women com- 
prising the Rhode Island committee of the 
Centennial Exposition voted to appropriate 
their surplus, amounting to $1,675, for the 
founding of the school. A charter was se- 
cured from the Rhode Island legislature and 
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PROVIDENCE PUBLIC LIBRARY, WASHINGTON STREET 


that are in perfect state of preservation— 
some of them palatial mansions erected by 
merchant princes who were owners of fleets 
of big vessels that plied between the Port of 
Providence and the leading ones of China, 
Russia and the East and West Indies, bring- 
ing home great cargoes that added immensely 
to the wealth already accumulated. In other 
houses more humble in aspect and surround- 
ings, yet the homes of the well-to-do people 
of the 18th century, are perfectly splendid 
examples of highly prized Colonial door- 
ways. 

But it is not alone on the East Side that 
the visitor will find points of interest, al- 
though that is the original section of the 
city. There is hardly any direction in which 
one may turn that he will fail to find some- 
thing out of the ordinary and consequently 
interesting. At Market Square as the 
“Great Bridge” is called, and where there 
has been a bridge since before 1663, is the 
Chamber of Commerce building, originally 
the Town Hall and public market of Provi- 
dence. It was erected in 1773 on funds ob- 
tained from an authorized lottery, which was 
a favorite way of financing public projects 
in Providence in colony days, and everybody 
willingly took a chance of winning the capi- 
tal prize. The Great Bridge was obtained in 
that way and so was the First Baptist Meet- 
ing House, on N. Main St. 


RHODE ISLAND SCHOOL OF DESIGN 


While it is impossible to go into detail 
with present space, as to the important mod- 
ern buildings and edifices, at least a word can 
be given to the Rhode Island School of De- 
sign of which the jewelrs throughout the 
country have heard so much from time to 
time in the jewelry publications. 

Rhode Island School of Design began its 


its doors opened the following year, and 
from then until 1893 the school occupied 
quarters in the Hoppin Homestead building 
on Westminster St., between Snow and 
Aborn Sts. In the latter year the main 
building of the institution on Waterman St. 
was opened and from that time on the 
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tains the Museum, administrative offices, 
library, rooms for the departments of draw- 
ing, decorative design and architecture, and 
a students’ social room. Memorial Hall on 
Benefit St. contains room for the depart- 
ment of sculpture and other classrooms and 
a large hall seating 800 persons. The Me. 
chanical building off Market Square, is o¢- 
cupied by classrooms of the mechanical de- 
partment and the machine shop. The Jesse 
Metcalf Memorial building, on N. Main St, 
contains the department of textile design 
and laboratories of textile chemistry and 
dyeing. 

The Jewelry building, on N. Main St., at 
the entrance to the East Side tunnel is a 
late addition to the group of buildings and 
contains the department of jewelry and 
silversmithing. It is of reinforced concrete, 
four stories high, with a total floor space of 
19,700 square feet, most carefully designed 
in every way for the purpose of which it 
is intended. The machinery equipment was 
chosen for its practical value. 








Business Precision Test for Watches 
Arranged by Bureau of 
Standards 





Wasuincton, D. C., May 27.—A new 
test for watches, to be known as the Busi- 
ness Precision Test, has been arranged for 
at the Bureau of Standards, and the neces- 
sary certificate and report forms have been 
prepared for printing. This test is intended 
especially for small-sized commercial 
watches, which ordinarily do not meet the 
tolerances of the Railroad Precision Test. 
This test will last 15 days and will consist 
of a determination of the daily rates of the 
watch in three positions and at three tem- 
peratures. 








“~ 

aif 

ors, 
5 


(otter Ne 


Piven) 
Cee 
See « 
aog ¢ 
eae ¢ 
ee 
were * 


it 
ag 
2 











FEDERAL BUILDING, EXCHANGE PLACE 


school has steadily expanded in size and 
reputation. 

It now has 137,786 square feet of floor 
space devoted to the work of the institution. 
The main building on Waterman St. con- 








The fee will be $2.50 per watch. The 
Bureau will not be prepared to test watches 
under the new arrangement until the cer- 
tificate forms have been printed, which will 
probably be in about two ‘months. 
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All in Readiness for the Convention 


Members of New England Manufacturing Jewelers and Silversmiths Association Complete 
Elaborate Plans for Entertaining the Wholesalers 


Provipence, R. I., May 28.—Biggest and 
best convention, with “How to Make Busi- 
ness More Profitable” as the slogan, is the 
goal of the united efforts of the National 
Wholesale Jewelers’ Association and the New 
England Manufacturing Jewelers’ and Silver- 
smiths’ Association for the 1927 convention 
of the Wholesalers’ Association which will 
open a three days’ session in the ballroom of 
the Providence-Biltmore Hotel, Monday 
morning, June 6, at 10:30 o’clock. 

This is the 20th annual convention of the 
Wholesalers’ Association, in view of which 
efforts have been made to make it different 
and better than its predecessors. To this 
end the keynote topic of “How Can the 
Jewelry Business be Made More Profitable?” 
will be discused by several prominent speak- 
ers representing both the manufacturers’ and 
the wholesalers’ viewpoints and it is ex- 
pected that they will present concrete sugges- 
tions of practical value. So important is this 
keynote subject considered that it has been 
assigned a conspicuous place upon the pro- 
gram at each of the business sessions. 

The business and formal program for the 
convention has been arranged by the officers 
and committees of the Wholesalers’ Associa- 
tion, while the reception and entertainment of 
the delegates and attaches of the convention 
will be in the hands of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association. President Archibald Silverman 
(Silverman Bros.) of the latter organization 
has appointed special committees for the vari- 
ous activities and these have practically com- 
pleted the necessary details for their respec- 
tive parts of the program. 


When the delegates and visitors arrive at 
the Providence-Biltmore Hotel they will find 
that not only has everything possible been 
done for their convenience and accommoda- 
tion, but that, because of the permanent head- 
quarters of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association estab- 
lished in suite-209-211 on the second floor of 
the hostelry, every facility has been provided 
for their assistance. 

In addition to the main office of the asso- 
ciation where Manager Woodward Booth 
and assistants are constantly in attendance, 
there is a large separate room for conferences 
and meetings while the office is equipped to 
furnish any information that may be desired 
concerning the jewelry trade of the country 
or the jewelry industry of Providence and 
the Attleboros. 

In this connection mention may be made of 
the directory of the membership of the New 
England Association that has just been com- 
pleted for the use of anyone desiring a handy 
reference of manufacturing jewelers located 
in Providence and the Attleboros. 

_The National,Wholesale Jewelers’ Associa- 
tion was the guest of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association at the Providence-Biltmore Hotel 
in 1924 and so successful was the convention 
of that year, that when the proposition was 
made by the executive committee to hold the 





1927 convention at Providence, it was imme- 
diately adopted without a dissenting vote. 
Preparations began at once for the holding 
of a convention that would challenge all pre- 
vious ones. 

The New England manufacturers are co- 
operating with the National Wholesalers to 
repeat the success of 1924. President Archi- 
bald Silverman has named an executive com- 
mittee, of which he is chairman, to have gen- 
eral oversight of the local arrangements, the 
other members of this committee being: Past 
President Edgar M. Docherty, of William 
C. Greene Co., Providence; Harold E. Sweet, 
of R. F. Simmons Co., Attleboro; Past 
President Henry G. Thresher of Waite- 
Thresher Co., Providence; Charles A. Whit- 
ing of the Whiting & Davis Co., Plainville; 
Harald W. Ostby, president of the Ostby & 
Barton Co., Providence, and Manager-Secre- 
tary Woodward Booth. 

This committee outlined a social program 
and made an exhaustive canvass of the manu- 
facturers in the New England territory for 
suggestions of topics to be presented to the 
convention. A local publicity committee was 
appointed consisting of Lawrence J. Walsh, 
of the J. F. Sturdy Sons Co. of Attleboro; 
Frederick A. Ballou, Jr., of the B. A. Ballou 
Co., Inc., of Providence, and Edwin H. Cum- 
mings, of the General Chain Co., of Provi- 
dence. 

The local committee has been able to re- 
port one of the largest advance registrations 
experienced by the Wholesalers’ Association 
in a number of years. Because of this, to- 
gether with the unusually high standard of 
the speakers secured, the officials of the two 
associations feel assured that the convention 
will prove the largest and most representa- 
tive joint gathering of wholesalers and manu- 
facturers ever held in the history of the 
jewelry industry. 


HOW DELEGATES WILL BE TREATED 


Upon the arrival of delegates they will be 
met in the hotel lobby by members of the 
New England Association, who will be espe- 
cially assigned for the purpose, and directed 
to the convention headquarters where they 
will register, be provided with the official 
badge, credentials and circulars of informa- 
tion and instruction, and will then be assisted 
in finding their respective reservations. The 
registration and identification of the members 
of the convention is in charge of a committee 
consisting of Alfred B. Lemon, of E. L. 
Logee Co., Providence, chairman; Stewart D. 
Brown, of Brown & Dean Co., Providence; 
Bertram J. Drabble, of the La Salle Ring 
Co., Providence; Harold R. Johnson, of 
O. R. Johnson & Son, Auburn, R. I.; Mor- 
gan W. Rogers, of Park Bros. & Rogers Co., 
Providence; George H. Weller, of the Mason 
Box Co., Providence; James O. Otis, of 
Harvey & Otis Co., Providence; Walter C. 
Wood, of Comstock & Wood Co., Provi- 
dence; Edward H. Cummings, Jr., of the 
General Chain Co., Providence, and Edson 
W. Sawyer, of the Improved Seamless Wire 


Co., Providence. This committee will be on 
hand at 8:30 o’clock Monday morning, June 
6, to attend to the registration of the dele- 
gates as fast as they arrive. 

The program this year will contain but 
four business sessions—Monday morning and 
afternoon and Tuesday and Wednesday fore- 
noons. 

The program was published in full in the 
last issue of THE JEWELERS’ CIRCULAR. 

Monday evening is open for the visitors 
to occupy themselves as they may see fit, 
but a number of the manufacturers are ar- 
ranging private entertainments and diver- 
sions of various nature. But so that no one 
may find time hanging heavily upon his 
hands, the local committee has arranged that 
all those having registration cards may ex- 
change them at the registration headquar- 
ters for tickets for either the Albee, Strand 
or Majestic theaters. 


There will be no business session on Tues- 
day afternoon, but immediately after lun- 
cheon conveyances will be taken to the 
grounds of the Metacomet Golf Club in East 
Providence, where an 18-hole golf tourna- 
ment will be held over a new course that is 
said to be unsurpassed in this country. The 
tournament will be in charge of a committee 
of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association consisting 
of Alton H. French, of Riley & French, 
Attleboro; Charles A. Mealy, of The Had- 
ley Co., Providence; Joseph H. Lancor, of 
the Lancor Mfg. Co., Providence; Donald 
Le Stage, of the Le Stage Mfg. Co., North 
Attleboro; Frederick A. Ballou, Jr., of the 
B. A. Ballou Co., Inc., Providence; Amos 
Blackinton, of Bates & Bacon, Attleboro; 
Frederick White, of the J. J. White Mfg. 
Co., Providence; Ellis W. MacAllister, of 
the Irons & Russell Co., Providence; Eugene 
T. Abbott, of the Potter & Buffinton Co., 
Providence ; Gustave Strandberg, of Sykes & 
Strandberg, Attleboro, and Clarence J. 
Roehr, of the Bassett Jewelry Co., Provi- 
dence. 

This committee has connived with Samuel 
B. Levy, of the V. E. Black Co., president 
of the Manufacturing Jewelers’ Golf Asso- 
ciation, and arranged to hold a convention 
tournament in conjunction with the first 
tournament for the 1927 season of the Golf 
Association. The cards for the golf events 
are now being arranged so that the players 
will be classified and also that visiting jewel- 
ers may have the opportunity of playing over 
the home links of Glenna Collett, who is 
one of the leading women golfers of the 
world. A large array of desirable prizes is 
being gathered so that the winners will re- 
ceive something worth while. The first of 
the players will tee off promptly at 1 o’clock 
and the others will follow in as rapid succes- 
sion as the starters can get them away. 

At 7 o’clock a club dinner will be served 
at the club house at which it is expected 
there will be upwards of 150 present. The 
dinner and post prandial program will be 
strictly informal, with no set addresses. 


ee SSE eS FD EE ek ae” 


nil SHER 2h ne ait ni yo wi spe 


= 


gp eis AEN GPa iE Sp ee SA nap WS 


mr 


SR teine 
ees 


fi 


: 
4 
> 
4 
a 
5], 


Tete: 


we pee se Eto, a 





































































SUPRA ON 








70 


During the dinner there will be a cabaret en- 
tertainment and group and community sing- 
ing and after the cigars are lighted the prizes 
will be awarded to the winners of the 
events. 

Wednesday morning the final business ses- 
sion of the convention will be in order and 
will be a busy one, during which all matters 
that have not been disposed of will be given 
consideration. There is no formal program 
arranged for early Wednesday afternoon, un- 
til the shore banquet announced for 5:30 
o’clock. Until 3 o’clock the delegates will be 
free to go about as they may wish, but it is 
probable that several shop parties will be 
arranged to inspect the plants here and at 
the Attleboros. 

At 3 o'clock the committee on transporta- 
tion, consisting of: Edward H. Cummings, 
of the General Chain Co., Providence; Eu- 
gene T. Abbott, of the Potter & Buffinton 
Co., Providence; Amos Blackinton, of Bates 
& Bacon, Attleboro; William H. Blake, of 
J. E. Blake Co., Attleboro; Frederick A. 
Bullock, of Dolan & Bullock, Providence; 
John A. Hacking, of Hacking & Donahue, 
Providence; Abraham Kestenman, of Kes- 
tenman Bros., Providence; Gregor Krich- 
baum, of L. Krichbaum Co., Providence ; 
Thomas McGrath, Providence and Vincent 
Sorrentino, of Sorrentino Bros., will have 
a fleet of automobiles in waiting at the hotel 
to transport the party to the grounds of the 
Pomham Club at Riverside, overlooking 
Narragansett Bay. 

Promptly at 5:30 o’clock a Rhode Island 
shore dinner will engage to fullest attention 
for an hour or more. Joseph F. Rioux, of 
the Bliss Bros. Co., Attleboro, is a recognized 
connoisseur of shore dinners and as chairman 
of the committee having this feature of the 
social program in charge, is expected to 
establish a record pleasing to every partici- 
pant. Assisting Mr. Rioux are the following : 
Lawrence C. Baer, of Baer & Wilde Co., 
Attleboro; Stephen H. Garner, of Leach & 
Garner, Attleboro; Wallace D. Kenyon, of 
the Webster Co., Attleboro; Victor H. King, 
of the Ostby & Barton Co., Providence; Ellis 
W. MacAllister of the Irons & Russell Co., 
Providence; Charles A. Mealy, of The Had- 
ley Co., Providence; Paul B. Paris, of Cohn 
& Rodenberg, Providence; Edmund T. Som- 
mer, of J. J. Sommer Co., North Attleboro 
and Herbert K. Sturdy, Jr., of the J. F. 
Sturdy & Sons Co., Attleboro. 

The party will return to this city early 
enough in the evening for all those who de- 
sire to leave for home that night may have 
time to pack their grips and connect with 
outgoing trains. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U. S. Gov't New York 
Date Official Assay Bars Official 
May 24.... 2675 58% 56% 
7 Bes.ss Ons 59% 57 
aie: Soe 59% 57% 
sos ee 5p 56% 
ee 59% 56% 
°30.... 26% Holiday Holiday 








Albert L. Wahrer has bought the Long- 
croft jewelry store at Berlin, Wis. 
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Death of John Russell 


Dean of Salesmen to Boston Jewelry Trade 
Passes Away at Eighty-five 
Boston, Mass., May 26.—John Russell, for 
65 years with Bigelow, Kennard & Co., Inc. 
and in point of service the oldest jewelry 
salesman in New England, if not in the 
country, died yesterday at his home, 124 
Newbury St., at the age of 85. Funeral 
services will be held at Waterman’s Chapel, 
495 Commonwealth Ave., Saturday, at 12 
o'clock. The body will be taken to Provi- 
dence for burial in Swan Point Cemetery. 
Mr. Russell was born in Providence, Aug. 
29, 1841, spending his boyhood in that city, 








THE LATE JOHN RUSSELL 


where he attended the old Elm St. Grammar 
School. At the age of 15 he went to work 
tor William Keach & Co., gold locket makers, 
of Providence, mastering the jewelry trade 
in the five years that he remained there. 

It was on April 7, 1862, that he entered the 
employ of Bigelow, Kennard & Co., then 
located on Washington St., opposite Franklin 
St. The 65th anniversary of his going there 
was observed on April 7 last, when his 
fellow employes presented him with 65 pink 
carnations. During all his years there, Mr. 
Russell never missed a day’s work, except 
when on vacations. 

Since the firm moved to its present site at 
the corner of Washington and West Sts., 
Mr. Russell had worked there. For several 
years past he had been a buyer for the con- 
cern and had made two trips abroad in that 
capacity visiting the principal European 
jewelry establishments. 

“Uncle John” Russell, as he was affection- 
ately known by his fellow-employes, was a 
modest, affable, genial man, popular alike 
with customers, employers and those who 
worked with him. His health was remark- 
able and until this Spring he always walked 
to and from his work, despite his great age. 

Mr. Rusell was a 32d degree Mason, a 
member of Revere Lodge, F. & A. M., 
De Molay Commandery, K. T., and Aleppo 
Temple, and all Scottish Rite and York Rite 
bodies. He had been a member of Revere 
Lodge for 46 years, during which period he 
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had never missed one of its stated meetings, 

Deceased was a member of the First 
Unitarian Church, Marlboro and Berkeley 
Sts., where he had long been a regular at- 
tendant. He never married and leaves no 
near relatives. 








Proprietor of Rochester, N. Y., Es. 
tablishment Arrested on Arson 
Charge 


RocHesTer, N. Y., May 26.—Frank Fer- 
rero, 40 years old, of 1088 Dewey Ave., pro- 
prietor of the Gift Jewelry Shop at 422 
State St., was arrested for first degree arson 
yesterday afternoon, a few hours after a 
fire caused loss estimated at $500 in his 
store, 

Papers, paper boxes and rags drenched 
with gasoline were found under a counter 
by firemen, it is alleged by Battalion Chief 
Levi. 

Pedestrians saw smoke pouring from the 
store shortly before 11 o’clock and sounded 
an alarm. When firemen arrived, the flames 
were threatening partitions. The firemen 
fought the fire for more than an hour be- 
fore getting it under control. 

When the fire was nearly out, police allege 
that Ferrero ran up to the store. He denied 
all knowledge of the origin of the blaze and 
said he had closed the store for a few hours 
while attending business in another part of 
the city. 

Ferrero, according to Detective Captain 
John P. McDonald, opened the store shortly 
after 9 o’clock and stayed there untiJ about 
10:45 o’clock. He had been away from the 
store but 10 minutes, authorities charge, when 
the fire was discovered. The prisoner will 
be arraigned in City Court this morning. 








Intensive Membership Drive Planned 
by Massachusetts and R. I. Retail 


Jewelers’ Association 


Boston, Mass., May 26.—A_ Statewide 
membership drive is planned by the Massa- 
chusetts and Rhode Island Retail Jewelers’ 
Association, as the result of a meeting of 
executive officers at the Boston City Club 
yesterday. The new president, Arthur 
Stern, already has injected new enthusiasm 
into the organization by calling for “go-get- 
ters” to boom the organization and husiness. 

Forrest Davidson, of the Thomas Long 
Co., was chosen chairman of the member- 
ship committee. 

Proposal that the style exhibition in Oc- 
tober be conducted by the manufacturers 
only, was made in a letter from Chester I. 
Campbell, who directed the last exposition. 
The question was raised, however, that the 
public would scarcely be interested in the 
mere making of jewelry. 

Strong support was forthcoming for the 
suggestion that the annual convention be 
held in May instead of March. In the iat- 
ter month the weather is almost invariably 
against travel and attendance. The Lowell 
trio at yesterday’s meeting extended a press- 
ing invitation for the convention to be held 
in Lowell next year. 

Resolutions of sympathy for the bereaved 
were passed on the death of Frank E. Davis, 
first president and founder of the associa- 
tion. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
The Jewelers’ Circular 


Lonpon, May 19.—During the past month, 
business in this market, especially the rough 
diamond trade, is better, and dealers have 
witnessed developments which tend to give a 
more optimistic outlook on the future course 
of the industry. This is due, in the first 
place, to encouraging reports from South 
Africa regarding the passing at second read- 
ing of the diamond control bill which if 
finally enacted into a law will add to the 
firmness of the rough market. [Since this 
was written the Diamond Control Bill is re- 
ported to have passed its third reading.— 
Editor]. 

The appearance of alluvial diamonds in the 
Antwerp market first gave some concern to 
the trade and strong measures were quickly 
taken by various leading firms in Antwerp 
and Amsterdam which conferred with the 
London Diamond Syndicate in order to meet 
the situation. The outcome of the conference 
which was held in London was that an agree- 
ment was signed between the London Syndi- 
cate and importers of alluvial diamonds 
whereby the importers of alluvial goods 
pledged themselves to pool all their rough 
consignments which they received from South 
Africa, and transfer them to the London 
Diamond Syndicate at London, which organ- 
ization will regulate the supply and sales on 
the same basis as they do with their con- 
signments coming from the DeBeers Co. 

This arrangement has strengthened the 
market and the outlook is most favorable at 
the present time. A further advance in 
price is expected within a few weeks. 





AMSTERDAM, May 18.—During the past 
few days, better conditions have prevailed 
in this market and the trade now indicates 
more confidence in the future course of 
business. Rumors which have circulated 
in the trade here by various press reports 
have had little or no effect on the trade be- 
cause the effective measures taken by the 
London Diamond Syndicate have quieted 
any fears that may have arisen. It is ex- 
pected from now on the market will show a 
gradual increase in price of diamonds. 

It is to the credit of all connected with the 
diamond trade in this center that during the 
period of trade depression manufacturers 
have kept the firmness of the market intact 
not disposing of cut stones at a loss. 

Recent shipments of the Premier and 
Kimberly goods are quickly absorbed by 
several well known firms. 





Paris, May 17.—A report from this 
market shows a decline in business among 
wholesalers and in the retail trade in the last 
two days. Recent events in the Far East 
countries have had a detrimental effect on 
the export trade. The local trade is, there- 
fore, slightly depressed as a result of the 
Inactivities of the last few weeks. It is 
expected, however, that conditions will 
quickly improve and dealers are looking 
ahead to better trade in the near future. 


The industrial branch of the diamond 
market remains very firm. 

Business in pearls is reported to be quiet 
at the present time but there was a distinct 
demand for emeralds noted during the week. 








Diamond Market Improved by Dia- 
mond Control Bill and Syndicate’s 
Arrangements with Alluvial 
Distributors 


An interesting report on the diamond sit- 
uation in Europe indicating that conditions 
on the other side of the Atlantic are improv- 
ing was received last week in New York. 
This report points out that the London 
Syndicate has reached terms with buyers of 
alluvial diamonds and as a result there is an 
optimistic feeling among dealers. The report 
reads as follows: 

“The tendency of the market has improved 
considerably since the last few weeks owing 
te the fact that the South-African Govern- 
ment passed the first and second reading of 
the bill to limit and regulate the South- 
African diamond output. (It has now 
passed third reading). 

“Furthermore the London Syndicate has 
come to terms with all the separate buyers 
of outside goods, so that the Syndicate will 
have real and absolute control of all 
diamonds. Consequently owners of goods 
are optimistic and holding out for better 
prices. 

“There is a demand for all kinds of goods, 
especially for small brilliants and better 
qualities good color sizes from six per carat 
up to and including six grainers. The de- 
mand for fancy shaped diamonds is bigger 
than ever, but the production of this article 
is very limited on account of the scarcity of 
the rough suitable for this kind of merchan- 
dise. Single cuts are more in demand than 
some weeks ago; the prices of the better 
grades have increased. 

“Several American buyers have been visit- 
ing the Amsterdam and Antwerp markets 
during the last fortnight and have been buy- 
ing quite importantly.” 








Three Bandits Hold Up and Rob 
Detroit Jeweler 


Detroit, Mich., May 25.—Three bandits 
held up the jewelry store of Ben Lachman, 
8134 W. Jefferson Ave., at 11 a. Mm. today 
and obtained watches and diamonds valued at 
approximately $3,000. The men made their 
escape in a motor car believed to have been 
taken from a garage in a holdup earlier in 
the day. 

One of the bandits presented a wrist watch 
to Lachman for repairs, being followed into 
the store by his two companions. 

“Get busy, boys,” said the first man, 
whereupon the bandits commanded Lachman, 
and his wife who also was. in the store, as 
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_ well as a customer, to throw up their hands. 


Mrs. Lachman obtained a revolver from a 
drawer and ran into the street after the 
bandits shortly after they fled, but was un- 
able to get near them. 








Diamonds in South Africa 





Report of United States Consul Summarizes 
Production of Past Year and Says Dia- 
mond Control Bill Has Passed Third 
Reading in Parliament 


Wasuincton, D. C., May 24.—In a report 
to the Department of Commerce just received, 
Consul M. P. Cross at Cape Town sum- 
marizes the figures on diamond production 
in the Union of South Africa last year, when 
a new record was established. He reported 
that total production reached 3,217,966 metric 
carats, the increase being due primarily to 
the discoveries in the alluvial fields. Pro- 
duction from the three big mines is closely 
controlled and depends upon world demand. 
The only controlled source of diamonds has 
been in the alluvial deposits in parts of the 
Cape Province and the Transvaal, but a bill 
to 808,329 carats, valued at £3,983,681. 
third reading in the Union Parliament. 

The alluvial diamond output did not ex- 
ceed 200,000 carats for several years but 
the discoveries in the western part of the 
Transvaal in 1926 brought the production 
steadily up until, last October, it exceeded 
120,000 carats. The total for the year came 
to 808,329 carats, valued at £3,983,681. 

A new record in gold production was 
established in South Africa last year, when 
the output reached 9,954,761 fine ounces, 
valued at £42,285,139. 








Big Opal Finds in Australia 


THE opal industry has for many years 

been on a good paying basis in different 
parts of the Commonwealth, and new finds 
are continually being made by diggers, the 
latest being a very valuable find on the new 
field at Grawin, 40 miles from Walgett, New 
South Wales. In fact, one stone is re- 
ported to have been sold in Sydney recently 
for $2,250. 

It appears that a party from Walgett, 
which visited the field, was shown stones 
of all shapes, from the size of an ordinary 
pea to about two inches square, each and 
every one a splendid specimen of the fa- 
mous black opal. 

It was also stated that parcels of the 
more valuable stones were buried in secret 
hiding places, and would not be brought to 
light until buyers came along. If anyone 
were prepared to do business, anything up 
to $40,000 worth of stones would be of- 
fered. 

Claims are being pegged out daily and 
miles and miles of country remain for pros- 
pectors to operate upon. At present there 
are approximately 150 men on this par- 
ticular field, mostly miners, but the number 
‘is being added to daily—P. B. P. 








The Herpers Medal for excellence in 
workmanship in jewelry, which has been 
awarded since 1915 to the students in 
jewelry classes of the Rhode Island School 
of Design, Providence, R. I., has this year 
been awarded to Miss Marjorie P. Barnes. 
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An Enjoyable Shad Dinner 





Members of Philadelphia Jewelers’ Club Make Merry at 
Annual Spring Gathering 


PHILADELPHIA, Pa., May 31.—Another 
May shad dinner of the Jewelers’ Club of 
Philadelphia has come and gone leaving be- 
hind an even pleasanter memory than those 
which have gone before and that is saying 
a lot. Even the shad tasted better this time 
for some unexplained reason for the shad 
dinner at the Cafe Riviera is always good. 
This time there were as many bones in the 
shad as at any other time but somehow it 





L. P. WHITE, CHAIRMAN 


did not seem so, particularly with the atmo- 
sphere of good fellowship which was ap- 
parent from the moment one entered the 
doors of the second floor dining room where 
the affair was held. 

Of course, “Lou” White had charge of 
things and was the perfect host. with 
“Bob” Coates aiding and abetting. Henry 
Bodenheimer came all the way from New 
York to be toastmaster but after the first 
few introductions his duties were compara- 
tively light. 

To begin with there was a fine meal served 
with the following menu: 


Cup fruit 
Scallions Radishes 
Snapper soup 
Fresh caught shad 
Shad roe New potatoes, new asparagus, new peas 


Orange ice sherbet 


Macaroons Demi Tasse 


During dinner there was plenty of inspir- 
ing music and a number of songs in which 
everybody joined, including of course, 
“Around her neck she wore a yellow ribbon” 
and “Sweet Adeline.” The voices of the 
singers might not have been technically 
perfect but the execution was great. 

The entertainment was started off by 
“Tommy” Allsop of Newark, who sang a 
bunch of Scotch songs, outlaudering Harry 
Lauder, especially in “Roaming in the Gloam- 
ing.” 


Then came Fred Joyce, a Philadelphia 
favorite, who sang a number of solos in a 
fine baritone voice. Of course, Fred Yockel 
obliged with a couple of selections deserved- 
ly applauded and “Andy” Toole was heard 
with pleasure as usual. There was some ob- 
jection because Mr. Yockel would not sing 
the “Yiddisher Cowboy,” but he was firm. 

An enjoyable entertainment by professional 
talent followed with “Jimmy” Jones, an old 
favorite at the piano. The Horton sisters 
sang and danced acceptably and Ethel Post 
won applause by her dancing. Edith Keller 
sang a couple of “blues” to much applause 
and Miss “Red” Benson, her hair being 





HENRY BODENHEIMER, TOASTMASTER 


responsible for the nickname, made a hit with 
a couple of chic songs. 

Good fellowship reigned supreme until 
about midnight when the party broke up with 
the unanimous decision that it was one of 
the best yet held. 

Among those present were: Newton B. 
Eltinge, Herbert O. Windt, Arthur Brown, 
William D. Kammerer, Louis Benny, David 
I. Holmes, Samuel J. Body and John H. 
Rankin 3d, Henry Bodenheimer, George Font, 
Harry Goodwin, James Montgomery, Louis 
Bedicheimer, Charles I. Clegg, John D. En- 
right, Armand Bayardi, Charles Diesinger, 
John Schoeller, Charles M. Loeffler, John D. 
Schoedler, Jr., John M. Slack, Joseph E. 
Houseworth, E. R. Slack, Mordecai Morgan, 
J. F. Davis, William T. Will, J. W. Arthur, 
J. R. Naulty, W. B. Baldwin, Henry Bassett, 
Frederic George, J. A. Barrett, William Duf- 
field Robinson, George F. Hoffman, Michael 
G. Price, H. C. Hermann, S. H. McNeeley, 
Ben Starkey, Andrew J. Toole, Dr. W. G. 
Levis, Louis Dietrich, Leo A. McConnell, 
James C. Tinsley, Louis F. Schell, John 
Schoeller, Robert L. Coates, N. D. Gibbs, 
V. N. Welambs, F. R. Bowers, Horace N. 
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Lucas, William H. Lucas, R. B. Berry, I. Y 
Donaghy, H. E. Quinn, George Wardle 
Ralph M. Seaman, Jack Gleason, Jeremiah 
Enright, Leo McConnell, Charles Eisenlohr 
Daniel Houieman, Charles McDowell, L, F 
Mallett, Benjamin F. Griscom, George Ww. 
Read, Albert Allsop, J. K. W. Wood 
Thomas Allsop, C. M. Wiker, W. Calver 
Moore, Charles H. Hambly, William Ward 
Stanley C. Glasgow, Raymond C. Parhey, 
Moses Louis Sickles, W. G. Thalman, W, 4. 





R. L. COATES, ASSISTANT CHAIRMAN 


Lehmkuhl, Fred R. Loeffler, Fred R. Keller, 
Krank Thaler, Newark; A. N. Lower, 
Charles M. Loeffler, William Pearsall, Fred 
Yockel and Fred R. Keller. 








The Value of the Trade Paper 


HE psychological value of the trade 

paper to the man of business is immense. 
It trains him to think in terms of dollars in- 
stead of cents in relation to his business. To 
know what other men of his type are doing 
paves the way for personal improvement. It 
lodges a fertile thought in the brain that 
sprouts money-making ideas in the soil of 
enthusiasm. 

If one plan has failed to produce business, 
the trade paper offers others to the reader of 
open mind and clear vision. It drives from 
the mind the destructive spirit of “alone- 
ness.” It bestirs the mind to think, to keep 
up-to-date, to keep “alive,’ and to be prac- 
tical yet visionary. It builds that thing in 
the human soul called ENTHUSIASM, 
which is the main spring of all business 
success. 

The faithful reading of the trade paper 
will build up enough enthusiasm to fan the 
tiniest spark of business acumen into a con- 
flagration. 











All Shelbyville, Ind., jewelry stores will 
close Wednesday afternoons throughout 
the months of June, July and August, it 
was decided at a meeting of the jewelers 
recently. The plan of closing one after- 
noon each week has been observed im 
Shelbyville for two years. 
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Chicago Jewelry Show 





Elaborate Plans Being Made for Exhibit to be Held at Hotel 
Sherman During First Week in August 


Cuicaco, May 27.—Notwithstanding the 
fact that more than 70 wholesalers and 
manufacturers have reserved space for the 
Jewelry and Allied Trades Show, to be held 
here at the Hotel Sherman during the first 
week of August, Charles T. Gustafson, 
chairman of the Publicity Committee, thinks 
many of the manufacturers of jewelry and 
merchandise used in a retail jewelry store 
are overlooking a wonderful opportunity to 
bring their products to the attention of more 
than 2,000 retail jewelers that will attend 
this exhibition. 

Mr. Gustafson says that the responses 
already received by the wholesalers of Chi- 
cago and other cities, co-operating with 
manufacturers in this show, assure an at- 
tendance of more than 2,000 retail jewelers, 
and the manufacturer who neglects the op- 
portunity to bring his products to the per- 
sonal attention of these jewelers will pass 
up an opportunity worth more than much 
of his expense in circulars and traveling and 
other publicity expense. 

Mr. Gustafson pointed out what it means 
to a manufacturer to have the retail trade 
thoroughly acquaint themselves with his 
products and have personal contact with the 
manufacturer whose lines he _ purchases 
through the wholesaler. 

The wholesalers of Chicago and middle 
western cities are advising their customers, 
the retail jewelers, of the advantages and 
benefits to be derived by visiting Chicago 
during this show. The importers and manu- 
facturers of gifts other than jewelry are 
exhibiting at two of the prominent hotels 
of the city and this will be an added in- 
centive to retail jewelers. 

Mr, Gustafson tried to make it very em- 
phatic that this is not a Chicago show, but 
a national show of jewelry and allied prod- 
ucts. 

Exhibitors who have reserved space up to 
this date are: 

Juergens & Andersen Co., Waterbury 
Clock Co. of Illinois, A. C. Becken Co., 
Stein & Ellbogen Co, C. H. Knights- 
Thearle Co., Wahl Eversharp Go., S. O. 
Bigney Co.. Wm. C. Greene Co., Irons & 
Russell Co., Ingersoll Watch Co., Illinois 
Watch Case Co., Elgin American Mfg. Co., 
Thomas J. Dee & Co., Swartchild & Co., 
International Silver Co., Christian Becker, 
J. J. Sommer Co., Helbein-Stone Co., Sin- 
nock & Sherrill, P: Scharsig, Oneida Com- 
munity, Ltd.; Whiting & Davis Co., Whit- 
ing & Davis Chain Co., The Hadley Co., 
L. Heller & Sons, Inc.;,General Chain Co., 
Elgin National Watch Co., Kestenman Bros. 
Mig. Co., Fillkwik Co., Waite Thresher Co., 
F. C. Jorgeson & Co., H. Payton Co., Inc.; 
Louis Stern Co., Martin-Copeland Co., 
Hamilton Watch Co., J. W. Forsinger Co., 
Emil Braude & Sons, Norris, Alister-Ball- 
Bridges Co., R. L. Griffith & Son Co., Leu- 
buscher-Schumann Co., Baer & Wilde Co., 
Richter & Phillips Co., Sangamo Electric 
Co,, Illinois Watch Co., Benjamin Allen Co., 
Wachenheimer Bros., Inc.; Keystone Watch 
Case Co., R. F. Simmons Co., Rex Manu- 


facturing Co. J. F. Sturdy’s Sons Co, 
Homan Mfg. Co., C. & E. Marshall Co., 
Rettig, Hess & Madsen, Evans Case Co., 
Eisenstadt Mfg. Co. F. H. Sadler Co., 
Wadsworth Watch Case Co., Bulle Clock 
Co., Armbrust Chain Co., Otto Young & 
Co., Atz Bros., New York Clock Corp., 
Landers, Frary & Clark, Star Watch Case 
Co., S. Lazarus & Sons, J. J. White Mfg. 
Co., Ostby & Barton, Katz & Ogush, Inc.; 
A. Hirsch Co., Hart Jewelry Co., Geo. H. 
Fuller & Sons Co., Harvey & Otis and 
Waltham Watch Co. 








Newark, N. J., Jewelry Manufacturer 
Gives Views on Trade Conditions 
“What is the matter with the jewelry 

trade?” 

This query Isidor Stern, proprietor of the 
Stern Mfg. Co., 401 Mulberry St., Newark, 
N. J., repeated to himself on being interro- 
gated as to trade conditions. 

“Nearly everybody tells you that it is 
rotten,’ he continued, answering his own 
question, “but confidentially every jobber 
admits that his sales are about the same as 
last year with a few confessing that they 
are a bit better. Few, very few, will prove 
by quoting figures that it is below the same 
period as 1926 or 1925. 

“T have just returned from a business trip 
covering all the cities of the middle west 
as far west as Kansas City and north to 
Minneapolis. It took an entire month to 
cover the territory and what impressions I 
have are of recent origin. 

“The manufacturers, in my humble opinion, 
are to be blamed for this pessimistic mental 
attitude and they can do a great deal to 
change it. They have not accepted the 
changed conditions of the trade and have 
not adapted their business to this changed 
condition—have not even tried to meet this 
changed condition. They are harking back 
to business figures of 1919 and 1920. Those 
good old times are gone and may not return 
for years, if ever. 

“But there is business to be had right now 
and we must get it, if at all, by arranging 
new plans at the factory—in other words 
adapting our selling and manufacturing to 
the conditions that exist in 1927. 

“We cannot meet this new condition by 
voting ourselves a larger or large salary—a 
salary that we could not command if our 
services were on the market and some other 
factory was expected to pay it. 

“We cannot deduct this large salary from 
the gross revenue of the business and then 
expect the business to pay a large per cent 
on the remainder. 

“But the chief criticism of our manufac- 
turers is the spirit of looking on the dark 
side of the business when the facts do not 
warrant it. Many a traveling man never 
opens his samples and never shows them to 
a customer when he is met at the threshold 
with the expression—‘business is rotten’ and 
‘nothing doing.’ And when that traveling 
man returns to the factory, his explanation 
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of no orders is that ‘business is rotten.’ 

“We are all joining in the chorus— 
‘Business is rotten’-—and are afraid to sing 
a solo that business is as good as it was 
last year or the year before that. If we 
would all admit the truth of our business we 
certainly would improve the morale of the 
entire trade.” 








Death of Henry F. Williams 


Providence Jewelry Manufacturer a Victim 
of Pneumonia 





ProvipeNce, R. I., May 28—Henry F. 
Williams, of the manufacturing jewelry 
concern of Henry F. Williams & Co., 54 
Page St., this city, with which he had been 
associated for many years, died suddenly at 
the Homeopathic Hospital here last Saturday 
in the 58th year of his age. He was stricken 
in his home, 306 Doric Ave., Auburn, the 
previous night by pneumonia and was ill but 
a few hours. His funeral occurred Tuesday 
afternoon and burial was at the North 
Burial Grounds. 

Henry Franklyn. Williams was born in 
Providence, on Dec. 5, 1870, the son of the 
late Henry W. and Mary (Hopkins) 
Williams. He attended the public schools 
here and upon graduation from the gram- 
mar grade, went to work in the manufactur- 
ing jewelry establishment conducted by his 
father, where he learned the trade, and later 
became a partner in the firm. 

This business was started by Mr. 
Williams, Sr., in 1875, but the following 
vear the style was changed to Cory & 
Williams upon the admittance of Frank 
Cory as a member. In 1877 Mr. Cory with- 
drew, his interest being taken over by Mr. 
Wiliiams, who changed the name to Henry 
F. Williams & Co., under which the busi- 
ness- has been continuously conducted. Ten 
years later Charles G. Gray became finan- 
cially interested and continued with the firm 
until Dec. 1, 1962, when he was bought out 
by his partner and at the beginning of the 
year 1903 the son was admitted to the 
partnership. On August 25, 1919, the father 
decided to retire from the activities of the 
manufacturing business and the son became 
sole owner and remained alone until 1924 
when Walter E. Peck, who had been a de- 
partment foreman for several years with 


‘the Gorham Mfg. Co., acquired an interest. 


Mr. Williams was a member of Providence 
Lodge of Elks and was associated with the 
various jewelry trade organizations. He is 
survived by his widow and one son. 








The proprietor of a Columbus, O., jewelry 
store and two of his clerks gave bonds 
recently in the Franklin County Criminal 
Court to assure their appearance for trial 
under indictments charging them with obtain- 
ing money under false pretenses in the sale 
of their merchandise. The jeweler is charged 
with four offenses, all being that he sold 
old watches for new. One clerk is charged 
with having obtained $15 for a diamond 
represented to be perfect and to weigh .42 
of a carat when it is alleged fhe stone did 
not weigh that much and was not perfect. 
The other clerk is charged with selling a 
watch under the representation that it was 
a 16 jewel watch when it was but six. 
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Chicago Jewelers’ Association 





Members Hear Report of Nominating Com- 
mittee and Adopt Amendments to 
Constitution 

Cuicaco, May 27.—At the regular monthly 
noon-day business luncheon of the Chicago 
Jewelers’ Association held at Mandel Bros. 
Ivory room yesterday about 44 members 
and guests were present. 

After luncheon was served President 
Sydney Y. Ball called the meeting to order 
and called on assistant secretary Louis 
Goldman to read the minutes of the previous 
meeting. The treasurers report indicated a 
balance on hand of $2,940.17, and outstanding 
accounts receivable amounting to $560. 

On behalf of the membership committee, 
James Tice, chairman, reported that the 
application of the Mariba Co. was in order 
for voting and the company was elected to 
membership. Mr. Tice also reported the 
receipt of the application for membership 
from the Chicago Case Mfg. Co. and that 
application was advanced until the June 
meeting. 

In the absence of William Drexmit, 
chairman of the “Gold Committee,’ the 
report of that committee was submitted by 
Milton Hess. He stated that the first “gold” 
outing of the year would be held: on Tues- 
day, June 21, at the Illinois Country Club 
and that it was planned to have the annual 
meeting and election of officers of the asso- 
ciation at that outing. He further stated 
that a formal announcement of the events 
would be made later. 

Frank Milhening, chairman of the nomi- 
nating committee, then announced that the 
following ticket had been arranged by the 
committee and recommended them for elec- 
tion at the annual meeting in June. Albert 
Ellbogen, of Stein & Ellbogen Co., president ; 
Taylor Strawn, of the Elgin National 
Watch Co., vice-president; John G. Leiner, 
Benj. Allen & Co.,_ secretary-treasurer. 
Directors to serve two years: Frank Moran, 
of J. F. Sturdy’s Sons Co.; G. V. Dickinson, 
Elgin National Watch Co.; Sidney Y. Ball, 
Norris, Alister-Ball-Bridges Co.; Harry E. 
Radix, Thos. J. Dee & Co. 

President Ball reported that the Jewelry 
Trade division had received to date, the sum 
of $7,067.80 towards its quota of $7,500. He 
invited the members to increase their sub- 
scriptions, and in the future make all sub- 
scriptions through the Chicago Jewelers’ 
Association on similar drives. 

Assistant Secretary Louis Goldman, there- 
upon read the proposed amendments to the 
Constitution which had been previously sub- 
mitted to the entire membership. On 
motion of Al Becken and seconded by Wm. 
Vossel, the amendments which related to the 
personnel and dues of the Finance, Good and 
Welfare and Golf committees, were adopted. 








Death of Henry Welf 


CLEVELAND, O., May 28—Another of the 
pioneer jewelers of Cleveland passed away 
on Wednesday in the person of Henry Welf. 

He conducted a jewelry store here for 
many years at St. Clair Ave. and E. 55th 
St., but retired some years ago. He was 
also one of the founders of the former Ger- 
man American Bank and the Waechter and 
Anzeiger newspaper. He enlisted during the 
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Civil War as a drummer at the age of 16. 
He was 80 years of age at the time of his 
death. 

He is a brother to Joseph Welf, jeweler 
in the Colonial Arcade. He is also survived 
by two sons, Henry and Harry. 

Burial was in Lakeview Cemetery. 








Death of Alfred Elsner 


Prominent Young Chicago Wholesaler Suc- 
cumbs on His Return from Arizona 


Cuicaco, May 27.—The death of Alfred 
Elsner, which occurred in his suite at the 
Rogers Park Hotel, yesterday, was a decided 
shock to his many friends in the trade. Mr. 
Elsner, who had been recuperating in Ari- 
zona for the past six months from a serious 
attack of pneumonia, arrived in Chicago last 
Tuesday feeling in the best of health. On 
Thursday he passed away from a hemor- 
rhage. 

Alfred Elsner was born in Chicago on 
Jan. 19, 1884; he went to the public schools 
here and when just a boy started to work 
for the Stein & Ellbogen Co. He was con- 
nected with them for some time and later 
went with A. Hirsch & Co. as a salesman, 
traveling through the southern territory. In 
the Spring of 1913 he entered the whole- 
sale jewelry business for himself and this 
business he continued up to the time of his 
death. He had headquarters in the Masonic 
Temple Vaults. 

Mr. Elsner was married to Miss Fannie 
Underberg, of Nashville, Tenn., on April 20, 
1913. He was an active member of Crescent 
Lodge, No. 895, A. F. & A. M.; Madison- 
ville, Ky., Lodge of B. T. O. E.; Free Sons 
of Israel and Aryan Grotto. 

Funeral services were held on Friday at 
2 o'clock in the afternoon from the chapel 
at 4936 Broadway and interment was at Free 
Sons’ Cemetery. 











Morris Johnson Buried 





Funeral Services Held for New York Manu- 
facturing Jeweler Who Died Suddenly 
in Los Angeles, Cal., May 20 


Funeral services over the remains of Mor- 
ris Johnson, a member of the firm of John- 
son Bros., manufacturers of platinum and 
gold ring mountings at 36 W. 47th St., New 
York, were held Sunday, last, in the chapel at 
247 Lenox Ave., and interment took place 
later at Washington Cemetery in Brooklyn. 

Mr. Johnson died suddenly as a result of 
a heart attack on May 20 at Los Angeles, 
Cal., where he had gone recently for the 
benefit of his health, The remains were 
brought to New York Saturday. 

Deceased was a native of Poland, in which 
country he was born 40 years ago. He came 
to New York about 20 years ago, and al- 
most immediately started in the jewelry busi- 
ness here. About 16 years ago, he joined 
his brother, Max Johnson, in the manufac- 
turing jewelry concern of Johnson Bros., who 
were then at 15 John St. The concern later 
moved to 100 W. 21st St., prior to moving 
to their present address on 47th St. Mr. 
Johnson was the designer for the plant and 
had charge of the platinum special order 
work. He was well known and liked in the 
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jewelry trade and his passing is deeply fq. 
mented by his many friends. : 
Mr. Johnson was unmarried and js sur- 
vived by a brother and a sister in this coyy. 
try, Max Johnson and Miss Rose Johnson, 








Cardimone Exonerated 





Man Arrested on Charge of Holding Up 
Michigan Jeweler Declared Innocent 
by Bandit’s Victim 

Nr1aGaRA Fats, May 27.—Victor Cardi- 
mone, 22 years old, of this city, was ex. 
onerated today of the accusation that he was 
implicated in a hold-up of Archibald p. 
Wilkins, Wyandotte, Mich., jeweler, on 
March 28, in Wyandotte, when $5,000 in 
jewelry and $600 in cash were stolen from 
Wilkins by two armed bandits who entered 
his store and held him up at the point of 
guns. 

Wilkins came to Niagara Falls today, ac- 
companied by Wyandotte police officers and 
after seeing Cardimone declared he was not 
one of the bandits. 

Cardimone was arrested in this city on 
May 12 at the request of Pinkerton opera- 
tives. He denied all knowledge of the crime 
and refused to return to Wyandotte without 
extradition papers. The Michigan authori- 
ties were preparing to extradite. Cardi- 
mone, in the meantime was taken before 
County Judge Charles Hickey and was re- 
leased in $5,000 bail pending the arrival of 
extradition papers. 

When arrested Cardimone claimed he had 
not been in Wyandotte. The warrant 
brought here by Wayne County deputy 
sheriffs had his name spelled Carzimone. 
Cardimone is a plumber and bears a good 
reputation in this city. 








Loot Valued at $6,000, Which Was 
Stolen from Illinois Watch Case 
Co., Found by a Boy 


Exon, Ill., May 28.—Two huge burlap 
bags and a large box, filled with gold, part 
of the loot from the Illinois Watch Case Co. 
the night of April 8, were recovered last 
week when Roy Nebel, 19-year-old farm boy, 
found them beneath a culvert north of 
Schaumburg by the side of a little creek. 
The boy, believing the contents to be copper, 
had offered the cache to a junk dealer. The 
boy found the valuable stock a week ago, 
but left it undisturbed three days and then 
took it home. None of his neighbors wanted 
to buy it at $1 a pound. When he saw the 
junk dealer, the Zurich Insurance agency, 
Chicago, which insured the company, was 
notified and took possession. 

The cache is valued at $6,000. Gold to 
the value of $35,000 was taken by the ban- 
dits, but this is the only portion of the loot 
recovered. Fifteen bandits were involv 
in the looting of the watch company vaults. 
One suspect is under arrest. 








The Spring outing of the Boston Jewelers’ 
Club will be held at Shore Gardens, Nan- 
tasket Beach, Massachusetts, Wednesday, 
June 15. A fine shore dinner will be served. 
A feature of the outing will be the competi- 
tive sports for members and guests. 
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A. C. Kirberger, Warren, Pa., and Aaron 
Aronson, of Dunkirk, were among the out- 
of-town retail jewelers who visited the 
wholesale trade here last week. 

It is worthy of note that Earl Chamber- 
lin, who is one of the fliers preparing to hop 
across the Atlantic, is a son of a retail 
jeweler. His father is E. C. Chamberlin, 
Dennison, Ia., who has been in business for 
many years in that city. 

Samuel A. Blumberg, proprietor of the 
jewelry store at 57 Main St., Batavia, re- 
ported to the police of that city last week 
that his automobile had been stolen from the 
rear of his store, where he had been in the 
habit of parking it during store hours. Mr. 
Blumberg’s car was later recovered at Corfu, 
a town nearby. 

Edward Leininger, president of the New 
York State Retail Jewelers’ Association, 
was confined to his home for a few days last 
week as the result of a mishap in the Y. M. 
Cc. A. gymnasium. Mr. Leininger tore the 
ligaments in his right leg in a fall from a 
horizontal bar. 

Charles T. Evans, of Brayton’s, Inc., re- 
turned this week from a two weeks’ vaca- 
tion at Clifton Springs, where he enjoyed 
a much-needed rest, following his activities 
in connection with the New York State as- 
sociation convention and the annual joint 
charities drive. 

Alfred O. Bald, former secretary of the 
New York State Retail Jewelers’ Associa- 
tion, and now representative in the State for 
the Bulova Watch Co., has purchased a new 
Summer home at Waverley Beach on the 
Canadian shore and has moved his family 
across the river for the warm months. 

H. F. Vander Voort, Sr., of Vander Voort 
Bros., wholesale jewelers in Ellicott Square, 
accompanied by Mrs. Vander Voort, mo- 
tored home from California last week, after 
an absence of two months. H. F. Vander 
Voort, Jr., who went to Louisville to take in 
the Kentucky Derby, has returned home. 

H. E. Kennear, former Medina watch- 
maker, and at present ticket agent for the 
New York Central at Middleport, N. Y., 
has opened a jewelry store in that city. Mr. 
Kennear is taking advantage of the removal 
to California of E. A. Edmonds, the town’s 
sole retail jeweler, and has purchased part 
of Mr. Edmond’s stock and fixtures. 

John E. Yox, jeweler at 3058 Bailey Ave., 
and one of the pioneer business men in the 
Kensington section of the city, has been 
elected president of the newly formed 
Greater Kensington Businessmen’s Associa- 
tion. The objects of the organization are 
more adequate school facilities, improved 
transportation, better paving and more play- 
grounds for children. 

Two young men kicked in the display win- 
dow of Bruce L, Thomas’ jewelry store, 
1279 Jefferson Ave., early on the morning 
of May 23, and made their escape with three 
mexpensive men’s green-gold watches. The 
Noise of the crashing glass attracted two 
patrolmen, but the thieves had escaped when 
they reached the scene. 

Rickard K. Petersen, of the Petersen-Max 
Co., Ellicott Square wholesalers, who is 
completing his first year as president of the 
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National Wholesale Jewelers’ Association, 
will leave the latter part of this week to 
attend the convention of that organization at 
Providence, R. I. Mr. Petersen anticipates 
one of the best attended conclaves ever held, 
despite the widespread reports of quiet busi- 
ness conditions. Ralph F. Smith, general 
manager of the King & Eisele Co., is also 
planning to attend the convention. 
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Henry Terheyden, of the Terheyden Co., 
who has been touring in the west for the 
last few weeks, is expected to return to 
Pittsburgh some time this week. 

Numerous jewelers expect to start early 
closing on Saturdays, and other week days, 
between June 15 and July 1. Most stores 
will observe the 5 p. M. closing, starting with 
July 1, while the wholesale houses and many 
retail jewelry concerns will close Saturdays 
at 1 P.M. 

According to information received in 
Pittsburgh, the trade tourists who last week 
traveled through Ohio for four days by spe- 
cial train had a fine reception. W. H. Hof- 
mann, of the Heeren Bros. Co., and C. Glenn 
Sipe, of Sam F. Sipe, were the jewelers in 
the party. 

Since the first of the year about 500 Pitts- 
burgh merchants have taken membership in 
the Retail Credit Men’s Association, affili- 
ated with the Pittsburgh Credit Bureau. A 
large percentage of this number are jewelers 
and jewelers are said to be joining nearly 
every week. An interchange of information 
as to slow and bad accounts is said to be one 
of the strong features for membership. 

Two men who are believed to have been 
Mexicans entered the store of the Acklin 
Jewelry Co., Tyrone, one day last week, ac- 
cording to word received in Pittsburgh, and 
while one of the men engaged the attention 
of the only sales person in the store, the 
other man got away with 12 diamond rings 
worth approximately $2,000. It is stated 
that the men entered the store at an oppor- 
tune time, evidently having watched the 
movements of those within before attempt- 
ing the theft. The rings are said to have 
been taken out of a display window while 
the salesman’s attention was attracted to an- 
other part of the store. 

Liberty Ave. merchants have won a par- 
tial victory in their fight with the city to 
have a change brought about in automobile 
parking arrangements. Beginning last 
Thursday, automobile owners were permitted 
to park for one hour on the north side of 
the thoroughfare, which is one of the widest 
in Pittsburgh. It is stated that this arrange- 
ment has helped business in the neighbor- 
hood. Merchants had complained to city 
council that the restrictions were proving 
very injurious to business, even causing some 
merchants to fail because of a loss in trade. 
The complaint was placed in charge of a 
committee of merchants. S. Gallinger, Jr., 
was a member of the committee which laid 
the complaints before council. 








Kirkberg & Rice, Inc., Ft. Dodge, Ia., 
have opened their new jewelry store as 
successors to Mack Hurlburt. 





R. D. Gordon & Co., formerly at 373 
Washington St., has removed to 387 Wash- 
ington St., room 311. 

Reuben Bayley, 73 Village St., jeweler, 
has filed marriage intentions at city hall, 
with Rebecca Glick, 11 Auburn St. 

Harry Clair has bought the interest of the 
firm of Hall & Edwards, 118 Tsemont St. 
and will run the business under the name of 
Hall & Edwards. 

C. W. Sweetland & Son, Inc., held a 
special exhibition of silver by the Homan 
Mfg. Co. at the new Parker House for 
a week. It attracted many retailers from 
this city and neighborhood. 

Several jewelers were among the spec- 
tators at the Elks’ Club last week when 
an exhibition of boxing contests by ama- 
teurs was given in aid of crippled children. 
“Bernie” Bernstein, a jeweler, was one of 
the contestants and showed himself to be 
a fistic expert. 


The works of a huge Longines watch . 


was displayed last week in one of the front 
windows of the Thomas Long Co. It at- 
tracted much attention, giving spectators 
a unique view and magnified the inside 
mechanism of watches made by Longines. 
To add to the display there was shown in- 
side an illuminated projector which threw 
on the wall the reflection of a watch sev- 
eral feet in dimension. The time was 
registered in this way to a curious stream 
of customers. 

The partnership formerly consisting of 
Israel Brest, Solomon Robinson and Ber- 
nard Rosenblatt, doing business at 329 
Washington St., under the firm name_of 
Robinson & Co., was dissolved May 20. 
The business will be carried on under the 
same name at the same location by Israel 
Brest and Bernard Rosenblatt. Mr. Robin- 
son has. interests in other directions and 
will devote himself for the present to their 
development. Robinson & Co. has been in 
existence for many years in this city. 

John J. Kingsley, 244 Boylston St., has 
bought the stock of Carl H. Skinner, 300 
Boylston St., for upwards of $175,000. The 
transaction was completed in New York 
and includes personal belongings, diamonds, 


‘pearls and other jewelry in the Skinner 


store. The combined stock of the Kings- 
ley and Skinner stores makes an excellent 
collection of diamonds, pearls and other 
jewelry. The Skinner firm was one of the 
first to establish a jewelry store in Boston. 
It was first located in 1839 on Hanover 
St. under the name of Alvah H. Skinner. 
In the year 1895 the elder Skinner died 
and the firm name was changed to Alvah 
Skinner & Sons. They moved their store 
that year to Winter and Washington Sts. 
Their next move was to 8 Milk St. 
where Carl Skinner joined the firm. In 
1923 the Skinner firm moved to Boylston 
St, and for a time did a high-grade 
business. 








Brown’s jewelry store, Morgantown, W. 
Va., has taken a lease on one of the store 
rooms in the building on High St., which 
will shortly be erected by Aaron J. Garlow. 
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Walter S. Lederer was a business visitor 
in New York and vicinity last week. 

Joseph Samuels, of The Outlet Co., was 
in New York city last week on business. 

Martin P. Feeney made a business trip 
threugh northeastern New England the past 
week. 

Frank Tanner, the Westminster St. re- 
tailer, was a business visitor in Boston last 
week. 

Bagdasar Avakian, of Arlington, R. L, 
has been pennies a patent on a mechanical 
pencil. 

The Brier Mfg. Co. has been increasing 
the facilities of its plant at 70 Ship St. 
recently. 

Mr. and Mrs. Walter Hidden left Monday 
for Newport, where they have taken a house 
for the Summer. 

Mr. and Mrs. James A. Hawes left Fri- 
day for a month’s visit with relatives at 
Biltmore, N. C. 

Gregor Krichbaum was in New York and 
Philadelphia the past week on business for 
L. Krichbaum Co. 

George W. Sabre, who has been suffering 
from nervous prostration for several months, 
is slowly recovering. 

Irving R. Lederer has returned from a 
business trip through the middle west in 
the interests of S. & B. Lederer. 

Ellis W. MacAllister, secretary of the 
Irons & Russell Co., is arranging for his 
annual Spring fishing trip in Maine. 

Mr. and Mrs. Howard L. Carpenter left 
Wednesday for Buttonwoods to open their 
country house for the coming season. 

Frank Kelley was in New York: and 
Newark the past week in the interests of the 
Manufacturing Jewelers’ Board of Trade. 

George W. Sawyer, of the Improved 
Seamless Wire Co., is getting his yacht 
ready for launching for the cruising season. 

Howard B. Rice, of L. Heller & Co., and 
family are preparing to remove to their 
country estate in South County for the 
Summer. 

Many of the manufacturing jewelry plants 
closed down Friday night over Saturday and 
Memorial Day, resuming operations on 
Tuesday. 

Charles Brier, of the Brier Mfg. Co., 
sailed on the steamship Leviathan from New 
York last Saturday on a six weeks’ vacation 
trip of Europe. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
visited northeastern New England the past 
week on revisional work. 

Albert S. Vennerbeck was elected a mem- 
ber of the Board of Governors of the 
Metacomet Golf Club at the annual election 
held last Tuesday evening. 

James A. Hawes and William H. Mason 
are members of the special committee of 
Redwood Lodge of Masons to arrange for 
the semi-centennial program. 

Edward B. Hough and Arthur Henius 
were elected. trustees of the Providence 
Lying-In Hospital at the annual meeting of 
the corporation held last week. 

The will of the late Charles E. Hansen 
was proved in Municipal Court last Tuesday 
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and Mary N. Hansen appointed executrix 
under personal bond of $120,000. 

The case of the Reuckert Mfg. Co., against 
F. E. Ashman Co., which was on the 
calendar of Superior Court for a hearing on 
Monday, was passed for reassignment. 

Mr. and Mrs. A. Tingley Wall have 
arrived from a stay in New York and 
vicinity. They opened their Summer home 
at Watch Hill for the season on Friday. 

George M. Simpson is conducting an active 
“trade-in” watch sale at 263 Thames St., 
Newport, a liberal allowance on old watches 
being given toward the purchase of a new 
one. 


The Silver Service Co., 226 Eddy St., has 
rearranged and added to its equipment for 
silverplating and is now prepared to make a 
specialty of replating old and worn silver- 
ware. 

George B. Champlin and his son-in-law 
and daughter, Mr. and Mrs. Ralph S. 
Hamilton, Jr., left last Wednesday for War- 
wick Neck, to open their country place for 
the Summer. 


Art Hadley was elected vice-president at 
the 12th annual meeting of the British Em- 
pire Club held at the Biltmore Hotel, last 
Tuesday evening. Hiram D. Murray was 
elected a member of the executive committee. 

Frank L. Barrows, with the Gorham Mfg. 
Co., was honored last Monday evening by 
a complimentary reception by the Rhode 
Island Division of Sons of Union Veterans 
of the Civil War, of which he is Division 
Commander. 

The petition of Arthur Terzi for the ap- 
peintment of a temporary receiver for the 
Ralph Ring Co., Inc., was heard in part in 
Superior Court before Presiding Justice 
Willard B. Tanner on Wednesday, and con- 
tinued for one week. 

Clarence M. Dunbar, of Cook, Dunbar, 
Smith Co., of this city, is candidate for 
Potentate of the Imperial Council, Ancient 
Arabic Order Nobles of the Mystic Shrine, 
at the annual convention to be held at 
Atlantic City, in June. 


Col. and Mrs. H. Anthony Dyer and 
daughter, are now in Bellagio for a few 
weeks before motoring over the Alpine 
passes to Switzerland and France, having 
spent several months in Sorrento, Naples, 
Rome, Florence and Milan. 

More than 1,000 credit granters from all 
parts of the country are expected to gather 
here for the week of Aug. 8 to attend the 
annual convention of the Retail Credit Men’s 
National Association. The Providence Retail 
Credit Managers’ Association will be host. 

At the annual election of officers of the 
First Light Infantry Veterans held last 
Monday evening, Gregor Krichbaum, of the 
L. Krichbaum Co., was elected Adjutant, 
and Leo Krichbaum, of the same concern, 
Junior Second Lieutenant. James W. Brad- 
shaw was elected Senior First Lieutenant 
and William H. Mason chairman of the 
publicity committee. 

Among the jewelry buyers reported in 
Providence and vicinity during the past week 
were the following: Samuel Kunstadter, of 
Kunstadter Bros., Chicago; Mr. Foster, of 
Samstag & Hilder Bros., New York city: 
Mr. Lipschitz, of the Oval Mfg. Co., New 
York city; Misses Johnson and Howe, of 
Abraham & Straus, Inc., Brooklyn, N. Y.; 
J. W. Rau and R. M. Rellihan and Miss 
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Genevieve Jones, of Marshall Field & Co., 
Chicago; Charles E. Turk, of Charles E. 
Turk Co., Inc, New York city; Messrs. 
Barnard, Hirsch and Kallman, of the Bar. 
nard, Hirsch Co., San Francisco, Cal. 

A decree was entered before Presiding 
Justice Willard B. Tanner in Superior Cour 
on Monday in the case of Charles A. Dunn 
against the Robinson Jewelry Co., authoriz- 
ing the receiver to sell certain assets at 
private sale. A decree was also entered 
allowing Hannerver Mfg. Co. to reclaim cer. 
tain property from the receiver. The Robip- 
son Jewelry Co. conducted a business at 187 
Westminster St. 

Three jewelry plants in this city and one in 
Attleboro have recently been purchased by the 
Gertsacov Jewelry Co., 158 Pine St., it was 
announced a few days ago. This concern has 
during the past few years been developing a 
considerable business in liquidating jewelry 
concerns. The most recent purchase by the 
Gertsacov Co. is that of the Robinson Jewelry 
Co., in the Woolworth building, 187 West- 
minster St. which was acquired from its 
receiver, Horace M. Peck, on Tuesday last. 
Other plants acquired recently are the 
Sanderson Mfg. Co. and Monat Jewelry Co. 
of this city and the Hub Jewelry Co. of 
Attleboro. 


Four handsome stained glass windows 
executed by John Hardman & Co., of Birm- 
ingham, Eng., were dedicated last week by 
Bishop James DeWolf Perry, of the 
Episcopal Diocese of Rhode Island at St. 
Philip’s Church, Crompton. The first win- 
dow shows a group of which Naomi with 
the infant Obed in her arms, is the central 
figure. At her right are Boaz and Ruth. 
The second window depicts a group consist- 
ing of the Prophet Samuel, Jesse and his son 
David. Jesse is presenting David to Samuel 
aiter the other seven sons had been re- 
jected, the group in the background repre- 
senting the seven rejected ones. On the 
third window is the shepherd boy, David, 
with his sling going to meet Goliath, who is 
wearing a coat of mail, brass helmet, shield 
and spear and the fourth window shows King 
Solomon dedicating the temple he has built 
in the name of the Lord. 


Edmund C. Mayo, president of the Gorham 
Mfg. Co., speaking at the annual meeting 
of the Rhode Island Association of Credit 
Men in the Turks Head Club Tuesday eve- 
ning, May 24, declared that the credit men 
should function as a staff representative and 
devote more time to the management of con- 
cerns with which he is dealing instead of de- 
pending solely on the balance sheet as 4 
criterion of their financial status. “If the 
credit man would go out on the road,” said 
Mr. Mayo, “and spend less time over the 
balance sheet he could be of greater service 
to the sales department for he would be able 
to determine the financial standing of his 
company’s customers. In case that his com- 
pany has to discontinue or alter credit rates 
to a customer, the credit man could act in 
a diplomatic capacity, and by explaining to 
the customer the causes of the changed policy 
he could make it easier for his firm's sales- 
men. At the annual business meeting, the 
board of directors elected included Theodore 
A. Droz of Ernest H. Lohrmann Co, and 
Edgar M. Docherty, of William C. Greene 
Co. 

The window of the retail jewelry store of 
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Ernest Goudreau, 540 Priviledge St., Woon- 
socket, was broken last Wednesday evening 
and six watches and a number of pocket 
knives, all to the value of $200, stolen. 

Edmund C. Mayo, president of the Gor- 
ham Mfg. Co., has been elected a director 
of the Prov idence Chamber of Commerce, 
to succeed Jerome M. Fitz Gerald, deceased, 
serving the unexpired term ending Dec, 31, 
1928. 

The case of Brewer & Co., Inc., against 
William F. Quarters on supplementary pro- 
ceedings was heard before Judge Nathan M. 
Wright in the civil session of Sixth Dis- 
trict Court on Friday. It was ordered and 
decreed that the defendant pay on May 28, 
$5.15; on June 10, $37.50, and on July 11, 
$37.50. 

A bock account of $6,000 was the subject 
of a suit, trial of which occupied three days 
the past week in Superior Court before 
Judge A. A. Capotosto and a jury in which 
the L. J. Anshen Co. was plaintiff and the 
B. & O. Chain Co. the defendant. The jury 
returned a verdict for the plaintiff in the 
sum of $5,198.56. 











L. G. Balfour Co. is increasing its force 
of office workers. 

Gustave Strandberg, of Sykes & Strand- 
berg, was a business visitor in New York 
the past week. 

Mr. and Mrs. Stephen H. Garner spent 
the last week end at their Summer home in 
Orleans on Cape Cod. 

Miss Yvonne A. Lauzier, for several years 
with the Baer & Wilde Co., was married last 
week to Louis E. Maynard of Pawtucket, 
R. I. 

Rene M. Schupack with the C. A. Marsh 
Co. was married last week to Miss Wilhel- 
mina A. Haupt, formerly assistant supervisor 
in the North Attleboro telephone exchange. 
. At the weekly tournament at the High- 
land Country Club last week among the lead- 
ing cards turned in from the golf course 
were H. D. Baker, L. G. Balfour and Law- 
rence P. Keeler. 

About 100 of the well known manufac- 
turers of this city, members of the Associ- 
ated Industries of Massachusetts enjoyed a 
most delightful dinner Tuesday evening, May 
24, at the club house of the Highland Country 
Club. Among the representatives of local 
manufacturing jewelry concerns present were 
Edward A. Gowen of the Watson Co., Aldro 
A. French of D. E. Makepeace Co., Col. 
Sidney O. Bigney of the S. O. Bigney Co., 
Leonard I. Lamb, Frank Nerney and George 
Nerney of Bay State Optical Co., David E. 
Makepeace and William E. Sweeney. In the 
absence of President Kimball of the associa- 
tion, Albro A. French presided. 

The industrial interests of this city are 
to be materially increased in the future as a 
result of the consolidation of the Frank 
Mossberg Corp., of this city and the Apco 
Mfg. Co., of Providence, through the pur- 
chase of the local business and the removal 
of the entire concern to the Mossberg plant. 
The. combined assets of the two concerns is 
approximately $2,000,000 and about 400 
Persons will be-employed here. The manage- 
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ment of the combined plants will remain in 
the hands of Thomas J. Wilson, who founded 
the Apco Mfg. Co. in 1909. The plant of the 
Mossberg Co. contains approximately 100,000 
square feet of floor space and is equipped 
with modern machinery capable of making 
practically everything included in the metal 
lines. 

The wonderful results attained by the seven 
young men of this city who for the past four 
months have been attending the evening 
classes at the Rhode Island School of Design 
at Providence, as the proteges of the Attle- 
boro Art Chapter is cited by the sponsors of 
the scholarship movement as an indication of 
what can be accomplished for the jewelry in- 
dustry if this plan is extended so as to give 
these benefits to a large number of really 
deserving young men. The plan of selling 
industrial memberships at $10 each seems to 
have received the approval of a considerable 
number of the local manufacturers, although 
not all who have expressed themselves favor- 
ably have as yet sent in their membership 
subscriptions. Already a total of 15 of these 
memberships have been taken as follows: R. 
F. Simmons Co., Quaker Silver Co., Baer & 
Wilde Co., The Watson Co., The’ Marathon 
Co., and Bliss Bros. Co. two each, and R. & 
G. Co., Charles Thomae & Son and The 
Thomae Co., one each. These announce- 
ments give assurance to the success of the 
plant but those in charge call attention that 
it is desirable that a far greater number 
should be actively enrolled in the movement. 
The cost of these memberships is small, the 
$10 meaning hardly anything to those who 
take them out but in the aggregate it will 
mean a sufficient sum of money to give the 
art school training to a number of young men 
who will bring back to the manufacturing 
establishments in the city new ideas and a 
knowledge of designing that without a doubt 
will be of great and lasting value. 


NORTH ATTLEBORO 











Mr. and Mrs. J. Frank Mason sailed from 
New York on Saturday for several months’ 
stay in Europe. 

Congressman Joseph W. Martin, ‘Jr. will 
sail Saturday, June 11, for Europe where 
he will spend a couple of months studying 
conditions abroad. He is a member of the 
National House committee on foreign affairs 
and the trip is for the purpose of gathering 
information which will be helpful to him 
in his committee work. He plans to visit 
Belgium, Holland, Germany, Austria, Slo- 
vakia, Italy, France and England before 
returning home the latter part of August. 








Ten years ago D. Pagliarulo, 1166 Wil- 
mette Ave., Wilmette, Ill, left Spaulding & 
Co., Chicago jewelers; resigning from a 
position as foreman which he had held for 
six years and leaving the employment of a 
company with which he had worked for 12 
years as an expert diamond and platinum 
jewelry craftsman. May 20 he celebrated 
the 10th anniversary of his going to Wil- 
mette and the 10th anniversary of his opening 
a store in that community. 





Mr. Johnson, formerly of Douglas & John- 
son, W. 25th St., is now with the Spencer 
Jewelry Co., E. 9th St. 

Ben Glickman and I. Bernon are conduct- 
ing. an auction sale at Pitcairn, Pa., near 
Pittsburgh, for the “Raffles” store. 

The Erie Smelting Co. has been organized 
by Ben and Jack Glickman and I. Bernon 
and offices are at 408 Hippodrome building. 

Sam Akers, Cleveland auctioneer, has just 
closed a very successful sale for C. E. Bald- 
win, Jamestown, N. Y. Also for the A. S. 
Albright store at Carrollton, O. 

J. A. Conn and family are expected in 
Cleveland this week from their home at 
Claremont, Fla. They are motoring up, and 
Mrs. Conn and the children will remain here 
until Fall. 

The stock and fixtures of Jerry Fraiberg, 
who conducted a retail jewelry store at 55th 
St. and Broadway, and who filed a voluntary 
petition in bankruptcy, were sold at public 
auction this week by the order of the 
Court. 

Among out-of-town jewelers in Cleve- 
land last week were: Mrs. McCarthy, Am- 
herst; Mrs. Atwood, Willoughby; Mr. and 
Mrs. C. E. Schiltz, North Canton; Carl 
Schmidt, Warren; John Brown, Hubbard, 
and Charles A. Bogart, Sandusky. 

Frank Russert, well known retail jeweler 
of W. 25th St., has been appointed a mem- 
ber of the citizens’ committee for the Na- 
tional Saengerfest by City Manager Hopkins. 
The Saengerfest is to be held in Cleveland, 
starting June 21, and 30,000 visitors from all 
parts of the country are expected. 

Optometrists of Zone No. 2 held a very 
successful get-together meeting on Wednes- 
day evening at the Bohanon and Haines res- 
taurant in Carnegie Hall. Dr. Kalal, gov- 
ernor, presided. Dinner preceded the meet- 
ing, and the feature of the evening was a 
series of 10-minute talks by members on 
various subjects of interest. 

Announcement has been made by the Halle 
Bros. Co. that its new six-story building will 
be formally opened May 31. Immediately 
after work is to be commenced on remodel- 
ing the entire main store. The jewelry de- 
partment will be moved and enlarged to 
many times its present size, and it is under- 
stood that it will be the largest and finest 
department of its kind in the city. It will 
be ready Sept. 1. The new store on Huron 
Road will have a very fine department de- 
voted to the display of potteries and glass- 
ware and other giftware. 

Solomon Green, pawnbroker, was the vic- 
tim of a window smasher on Thursday. A 
youth walked up to the window of his store 
at 2460 Ontario Ave., smashed the. glass 
with a brick and, grabbing a handful of 
rings and knives, fled down the street. De- 
tective Sergeant Koryta and Detective Hugh 
Dugan were quickly on the scene and found 
a man answering the description of witnesses 
of the affair. He, however, took to his heels 
on the approach of the officers, and before 
they caught him had dumped his loot in the 
street. When searched at the sfation a quan- 
tity of glass from the broketi window was 
found in his pocket, which ‘hé*had evidently 
picked up with the loot. 
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Tea Set in the Early American Style—Plain 


Sterling 925/1000 Fine 


Not simply inspired by 


Early American design 
but Silverware which says, instantly 


and unmistakably > 


‘Early American Silver” 


Jewelers who enjoy the reputation of being the most 
competent counsellors in the matter of style and 
design delight in offering this truly Early American 
pattern to their most distinguished patrons. 


Treasure 
TRADE Be MARK 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths ~, Creators of Distinctive Tableware . 
GREENFIELD“ MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 
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The Early American Style— 
Engraved 
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Editorials 





Investigating 
Methods Used 
to Sell Silver 


EWELERS, 
J particular- 
ly those who 
make a feature of 
silverware, will be deeply interested in 
the result of the commercial research 
work that has recently been conducted 
by the Silversmiths Guild of America 
on the subject of the methods of selling 
silver. As noted in an article on an- 
other page of this issue, the organiza- 
tion for the past two months has been 
carrying on a study of sales methods 
and policies used by retail jewelers in 
all sections of the country, for the pur- 
pose of analyzing sales conditions and 
finding out the best sales methods and 
ways to overcome sales resistance. 
The work includes not only the ex- 
amination of general sales policies but 
the actual methods employed in the 
various stores, the standard form of 
getting customers, the methods of 
overcoming customer’s objections, of 
taking care of the old silver buyer and 
reaching out for the new. 

This work is being carried on under 
the direction of the Guild by the Busi- 
ness Training’ Corporation of New 
York and the first part of the investi- 
gation has consisted of the gathering 
of a considerable number of “shop- 
ping” experiences by trained investiga- 
tors working in many different sections 
at the same time. These people have 
shopped for sterling silverware as 
bona fide customers ; have tried to pre- 
sent to the salesman some of the vari- 
riety of problems he is called upon to 
solve every day and have reported in 
detail what he said and did. The con- 
clusions made from this work, it will 
be seen, is not based on theory or the 
expressed policy of jewelers but upon 
actual conditions as they exist. 

As a member of the merchandising 
committee of the Guild stated last 
week, it is not the purpose of this in- 
vestigation to criticize any particular 
methods by any dealers or to empha- 
size such methods. The investigation 
is not concerned with the practices or 
methods of any individual establish- 
ment as such; it is for the purpose of 
finding examples of the best sales prac- 
tices and those methods and sugges- 
tions which will work out to the best 
interests of the industry as a whole. 
Improvement of general sales meth- 
ods is the goal to be obtained. 

On behalf of the merchandising 
committee, it was stated that they are 
confident that the work will result in 
the gathering of a great deal of infor- 
mation that will prove of real value to 
every retail jeweler and it will have a 


marked influence in increasing the sale 
of sterling silverware. 


When Laws mn: old sub- 


Canvassing Are scriber . in 
Void southern 


State i with 
other merchants, has been annoyed by 
the canvassing for business among 
local patrons by representatives of con- 
cerns in other places, writes for help 
in stopping what he terms, this trade 
abuse. He particularly asks for the 
outline of an ordinance that will be 
effective in preventing these agents 
from soliciting business in the confines 
of his town, asking what other cities 
and towns have done in the way of 
legislation of this kind. We regret to 
say we cannot help him in his endeavor 
to put a stop to this form of competi- 
tion, and for the present, at least, our 
advice to him, and to a number of 
others who have written us on the same 
subject, is to waste no efforts in at- 
tempting to enact either local or our 
State laws, against outside canvassers. 
For it is probable that even if they 
did suceed in obtaining such ordi- 
nances or laws, the same would eventu- 
ally be declared null and void and their 
enforcement stopped, at least, as 
against the very people that the fram- 
ers were most anxious to reach. 


It is true, as our correspondent says, 
that some towns have met the situa- 
tion by legislation either in the way of 
making the canvasser take out a license 
before proceeding to solicit business 
or by paying a heavy tax, in each case 
under conditions that discourage the 
canvasser. But what our correspon- 
dent does not seem to know is, that at- 
tempts to enforce such laws and regu- 
lations have not met with the success 
that their promoters expected and that 
where enforcement has been attempted 
against representatives or firms out- 
side the State, the authorities have run 
up against a snag on constitutional 
grounds. For the laws have been de- 
clared an improper restriction on In- 
terstate Commerce. 

But recently the United States Su- 
preme Court in the case of the Real 
Silk Hosiery Mills vs. The City of 
Piedmont (Cal.) et al, decided that a 
municipal ordinance requiring a writ- 
ten permit from the Police Department 





‘for salesmen to make a house-to-house 


canvass, was an unauthorized burden 
upon interstate commerce where sales- 
men represented the manufacturer in 
another State. This decision which 
was handed down, May 16, was based 
on the authority of the findings in the 
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case of the Rhode Island Hosiery Co, 
vs. The City of Portland. In reaching 


this decision the Supreme Court an- 
swered in the affirmative the following 
question certified by the Circuit Court 


of Appeals for the Ninth Circuit: 


S [ R AP W A [ CHES “Is the ordinance 212 requiring 
appellant, Real Silk Hosiery Mills, 
to procure a written permit from the 

: ‘ 2 police department of the City of 

10% Ligne—1 5 Jewel—Luminous Dials Piedmont to transact its business in 
the City of Piedmont, and are the 
resolutions adopted in pursuance to 
said ordinance requiring payment of 

ILLINOIS TIVOLI CASES $1 termed a registration fee, and 

$12 per year, termed an application 

fee, before such permit be granted, 
an unauthorized burden upon inter- 
state commerce.” 


se tae mi a: A second question as to whether 
WATCH CAS ; # 't(/MRE O [etre aalitt “the said resolutions constitute a just 
! he and reasonable exercise of the police 
power of the city for the protection of 
its citizens” was declared not to re- 
quire an answer, in view of the affirma- 
tive findings as to the first question. 
Counsel for the City of Piedmont, 
Cal., had contended that the require- 
ment for an application and license fee 
did not constitute a burden upon inter- 
state commerce, but was a valid exer- 
cise of the police powers of the city. 
In view of the above decision, we 
feel that the lawmaking bodies of most 
cities and towns would now hesitate 
to pass any drastic regulations of this 
ai, a kind that would be sure to be declared 
a Ty void against the representatives of 
any | ar firms without the State even if it left 
the representatives of firms located 
within their own State subject to its 
provisions; for it would be naturally 
legislating against the interests of their 
own merchants and manufacturers. 
We believe, thereore, that our corre- 
spondent and others who think as he 
‘. does, will see the wisdom of our sug- 
Price $27 00 Each gestion to waste no time and energy 
in what is sure to prove a vain attempt 
Subject to Jewelers’ Circular Key to get such legislation no matter how 
necessary it may appear to be to con- 
serve the interests of the local mer- 

















Put Up in Attractive Display Box chants. 
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Platinum Report 
Will Be Published 5 4 4 
Material carried in stock at all times for tin on Platinum and Allied rn in 
1926, just issued by the United States 
tie mr Bureau of Mines and published in that 


issue of THE JEWELERS’ CIRCULAR, 
by od contained a statement which gave a 
wrong impression, for it intimated that 


the statistics on platinum released by 
C R O sy S & B E G UE # I N the Department of Commerce was one 
and the same with the report pre- 
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Herman and Charles Rauch, of L. Rauch 


& Co., Cincinnati, O., are among the out- 
of-town visitors in this city. 

Mr. Lippman, representing the Rosenbaum 
Co., Pittsburgh, Pa., was here on a buying 
trip but returned home last week, 

Jerome J. Danziger, of S. Danziger & Sons, 
65 Nassau St., will return from Europe soon, 
leaving Amsterdam on June 15. Mr. 
Danziger has been abroad for six months. 

Cyrus Price, of Shiman Bros. & Co., Inc., 
diamond importers and manufacturing jewel- 
ers, 234 W. 39th St., sailed for Europe last 
Thursday on the Belgenland, going abroad 
on a purchasing trip in the interest of his 
firm. 

James Cayce, Nashville, Tenn., and re- 
gional vice-president of the A.N.R.J.A., was 
in New York last week and several days 
ago sailed from this port for Europe. Mr. 
Cayce will visit England, France and Ger- 
many and will probably return later in the 
Summer. 

The sentence of Mildred Dervoe, accused 
of swindling a number of Fifth Ave. jewel- 
ers, which was to be imposed last Friday 
was postponed until June 8. This defendant, 
it is charged, got away with jewelry worth 
about $20,000, belonging to Fifth Ave. jewel- 
ers who caused her arrest in June, 1926. 

John Cottrili, from Factory L., of the 
International Silver Co. at Wallingford, 
Conn., was in New York on Monday of 
last week. In the evening he sailed for 
Belgium where he will attend the inter- 
national convention of Rotarians as a dele- 
gate from the Rotary Club of Wallingford. 

An offer of 25 cents on the dollar, in 
cash, was accepted by creditors of the Goth- 
am Comb Co., 27 E. 20th St., at a meeting 
held on Tuesday of last week at the office 
of Referee Stephenson. The concern was 
petitioned into bankruptcy several weeks ago 
and owes about $26,000 and has assets of 
$12,000. 

Mr. Morgenroth, of Molnar & Morgenroth, 
manufacturers of diamond jewelry, 66 W. 
47th St., will sail for Europe, on June 2 
aboard the Bremen. Mr. Morgenroth will 
visit Paris where he will select new creations 
for the Fall season. From Paris, he will 
travel through Germany, accompanied by his 
wife and two children. 

On a complaint of the Momart Jewelry Co., 
106 Fulton St., a man giving the name of 
Benjamin Goetz was arrested recently and 
last week pleaded guilty to a charge of grand 
larceny before Judge Levine in the Court of 
General Sessions. Goetz was arrested by 
Detectives Fleming and Kalbfleisch of the 
Old Slip Station and will be sentenced on 
June 6. 

A final meeting of the creditors of the 
Novalis Watch Co., in bankruptcy, will be 
held on June 6 at 2 p. M. in the office of 
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Harold P. Coffin, referee in bankruptcy, 
217 Broadway. A number of accounts and 
vouchers will be examined and several ap- 
plications for allowances will be considered 
after which the uncollected outstanding ac- 
counts, if any, will be offered for sale. 

Owing to a change in his business, 
Charles R. Jung, who for many years has 
been treasurer of tke Jewelers’ 24 Karat 
Club, has resigned from that position and 
his resignation was accepted, with regret, 
at a meeting of the directors of the organi- 
zation, held Wednesday, last. In view of 
the years of faithful service in this capa- 
city and the deep interest shown and 
capable work performed by Mr. Jung, in 
his office, the directors felt that it would 
be but fitting that the club show its appre- 
ciation by tendering him a testimonial of 
their esteem. They, therefore, passed a 
resolution to this effect and formal action 
on the subject will be taken at the next 
meeting of the association. 

The firm of Leon Weil, Inc., manufacturer 
and importer of buckles and novelties, 47 
W. 34th St., was admitted to membership 
recently in the Merchants Association of 
New York. Another new member in this or- 
ganization is the firm of Goldsmith Bros., 
manufacturers of leather goods, 38 W. 37th 
St. The Board of Directors of the Mer- 
chants Association held a meeting last week 
at which the following officers were elected 
for the coming year: President, Lucius R. 
Eastman of The Hills Bros. Co.; first vice- 
president, Lincoln Cromwell, of William 
Iselin & Co.; second vice-president, Bertram 
H. Borden, president of M. C. D. Borden & 
Sons; third vice-president, Henry Ives Cobb; 
treasurer, John H. Love; and secretary, S. 
C. Mead. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, this 
city, last Thursday by Louis Ozarow, dealer 
in diamonds, 1981 Marion Ave., and 150 W. 
111th St., this city. The liabilities are listed 
at $11,058 and represent secured claims, 
$640, and unsecured claims, $10,418. The 
assets amount to $6,303 and include: Bills, 
promisory notes and securities, $3,002; house- 
hold goods, $200, and debts due on open 
accounts, $3,101. The unsecured creditors 
include: Simon Marimbach, 400; Samuel 
Kwiat, $1,225; S. L. & W. Diamond Co., 
$1,525; Paul Meodow, $790; Zim & Kolker, 
$345: Kopelman & Kara Diamond Co., $890; 
Benjamin Schneideman, $592; Siegel & 
Rubin, $412; Nathan Siegel, $393; Kirshen- 
baum Bros., $320; Isidore Gersten, $842; 
William Oberfeld, $160; Hyman Gittes, 
$362; Jacob Mandelbaum, $300; W. Rosen- 
berg, $360, and B. Skeeber, $1,500. 

Max Becker, who was charged with 
swindling several New York jewelry con- 
cerns during the past year, was sentenced 
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recently by Judge Levine in the Court of 
General Sessions to serve an indeterminate 
term in the penitentiary. This means that 
the prisoner will serve not less than six 
months nor more than three years. Becker 
was arrested sometime ago by Detective 
Kalbfleisch of the Old Slip Station on a 
charge of failing to return jewelry worth 
$1,840 obtained on memorandum from Dave 
Sude, a jeweler at 106 Fulton St. He was 
released on bail after pleading not guilty to 
a charge of grand larceny and in February. 
of this year claimed another victim in the 
jewelry trade. From a Maiden Lane con- 
cern, he obtained jewelry worth $4,120 on 
memorandum which he did not account for or 
return. Becker was finally brought into the 
police station by his bondsman and when ar- 
raigned pleaded guilty to one indictment cov- 
ering the two charges on which sentence was 
imposed. 

An inventory completed last week by 
Walter & Co., 182 Broadway, whose store 
window was smashed last Monday afternoon 
by a thief who was caught a few hundred 
feet from the place, showed that three rings 
work $2,602 are missing from the stock. At 
the time the man was arrested, two rings 
valued at $5,000 were found in his possession. 
The loss of the other three rings was not 
discovered until the inventory was completed. 
Since the window smasher, who gives his 
name as Abe Martin, was arrested after a 
short chase along John St., the police have 
been endeavoring to determine from what 
city he comes. He gave his address as Wash- 
ington Square, Minneapolis, Minn., but the 
police have learned that this is fictitious. 
The prisoner was arraigned last week and is 
being held -in $10,000 bail.’ Shortly after 
the window was smashed, the store of Walter 
& Co., was closed and a sign was placed in 
the window. This sign read “Can’t Keep 
Some People Out, Window Smashed, Open 
Tomorow Morning as Usual. Walter & Co., 
Inc., Jewelers.” Within two hours the broken 
window was replaced and the following 
morning the store doors were thrown open 
for business. It developed that when the 
window was smashed one of the salesmen 
who was standing in the back of the store, 
had the presence of mind to run to the street 
with a gun in his hand to guard the con- 
tents of the window. About $15,000 worth of 
diamond jewelry was picked up from the 
sidewalk by the sales people and the three 
missing articles it is believed were either 
thrown away by the thief or kicked in his 
flight and picked up by some pedestrian who 
has as yet neglected to return them. A small 
tray on which six of the rings appeared was 
the most valuable in the window. Four of 
these rings were recovered while the other 
two on this tray and a third one from another 
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display are missing. They were all set with 
diamonds. The loss was partly covered by 
insurance. 

Jules Stier has severed his connection with 
Sylvan Levy, 33 W. 46th St. 

The offices of Monroe Englesman of the 
Englesman Specialty Co., has been removed 
from 42 W. 48th St., to more convenient 
quarters at 62 W. 47th St. 

Noah Solomon of The Wolf-Solomon Co., 
gold and diamond jewelry, 48 W. 48th St., 
is touring Europe with Mrs. Solomon and 
will not return until early in July. 

Walter & Co., jewelers, 182 Broadway, are 
preparing to open a gift shop at 2 John St., 
The store is being altered and stocked and 
will be ready for business early this month. 

Julius Kroll, of L. Kroll & Sons, Inc., 
10 W. 47th St., has now completed his pur- 
chasing trip in the diamond markets of Eu- 
rope and is returning on the Berengaria, 
which left Cherbourg, Saturday, May 28. 

I. Goldstein, of M. & I. Goldstein, dia- 
mond importers, 21 Maiden Lane, sailed for 
Europe last Saturday on the Leviathan. 
While abroad, Mr. Goldstein will visit the 
principal diamond markets of Paris, Am- 
sterdam and Antwerp. 

Miss Fay Pusrin, buyer for B. Pusrin, 
manufacturing jeweler, 55 Chrystie St., is 
sailing for Europe next Friday on the 
Majestic, which leaves Pier 58 at 18th St., 
and North River at 10:30 p. mM. Miss Pusrin 
will return to this country Sept. 1, after 
visiting various European countries. 

Joseph V. Mayer, of Joseph V. Mayer, 
Inc. importer and cutter of diamonds, 48 
W. 48th St., left last week on the Mauretania 
for a trip to the European diamond markets. 
He will meet Mrs. Mayer, who has been 
vacationing at Vichy for the past month. In 
his absence, the office will take care of all 
business in the regular manner. 

Julius Kaufman of Goodfriend Bros., im- 
porters of pearls and precious stones, 542 
Fifth Ave., sailed Wednesday on the Maure- 
tania on a visit to the gem markets of Eng- 
land, France and other places on the conti- 
nent. This is Mr. Kaufman’s second trip this 
year and will be spent principally in Lon- 
don and Paris in search of fine gems. 

The 40th annual exhibition of the 
students of the School of Fine and Applied 
Arts, Pratt Institute, which includes the 
jewelry class, will open tomorrow Thursday, 
June 2 and continue until Saturday, June 4. 
On Thursday and Friday the exhibit will be 
open from 2 p. M. to 6 Pp. M. and from 7:30 
P. M. to 10 rp. m. and on Saturday from 10 
A.M. to 4 P.M. 


The meeting of the general committee ap-_ 


pointed by President McTeigue of the 
Jewelry Crafts Association, to draft an out- 
line of more equitable selling terms in the 
industry scheduled for last Friday evening at 
the Hotel Astor was postponed owing to the 
large number of absentees from the city. A 
date for the meeting will be decided upon 
Probably this week. 

The National Jewelers Board of Trade 
continues to receive contributions for the Mis- 
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sissippi Valley Flood Fund. Among the 
most recent contributors not previously men- 
tioned are the following: $25, Jacques 
Kreisler & Co. Bayardi Bros. Phoel & 
Schaller, Shafer & Douglas and J. Freuden- 
heim & Sons; $15, Frank J. Mauheimer ; $5, 
the Rosenfeld Chain Mfg. Co. 

Maxwell Kramer, eastern representative 
for the A. Hirsch Co., Chicago, has returned 
to the east, after a seven week’s trip through 
New York, Pennsylvania and Ohio, and re- 
ports satisfactory business. Mr. Kramer 
states that while conditions in the trade 
generally during the early months of this 
year has been quiet, he has noticed a de- 
cided improvement within the last few 
weeks. Mr. Kramer is now going over his 
lines, prior to making a three week’s trip to 
Washington, Baltimore, Philadelphia and 
surrounding territory. 

A note in the last issue of THE JEWELERS’ 
Crrcutar telling of the outing to be given 
in Virginia by Joseph W. Weeks, 5 Maiden 
Lane, did injustice to a number of gentle- 
men whose names were included, inasmuch 
as the wording of the note might create the 
inference that these people were employed 
by Mr. Weeks. As a matter of fact, the 
diamond cutters and polishers whose names 
were listed are neither employed by Mr. 
Weeks nor connected with his business be- 
yond the fact that Mr. Weeks is a customer 
and they are to be his guests at the outing. 

A committee representing the New York 
creditors of the Dueber-Hampden Watch 
Co., watch manufacturers, Canton, O., was 
appointed at a meeting held on Tuesday, 
May 24, in the office of Sternberg & Rosen, 
‘attorneys, Woolworth building. Since the 
formation of this committee several meetings 
have been held and on Monday evening, 
May 30, Gustave Rosen, counsel for the 
committee, left for Canton, where he will 
co-operate and work with the representatives 
of the watch concern, which is in the hands 
of a receiver. The committee appointed by 
the New York creditors consists of John W. 
Sherwood, of the Solidarity Watch Case 
Co., chairman; Mr. Levy, of the Pavillons 
Watch Co., and L. H. Keller, Jr., of L. H. 
Keller & Co. 

The Helbein-Stcne Co., manufacturer of the 
Helbros watch, has recently moved into its 
new quarters at 48 W. 48th St., where the 
coneern has taken a whole floor, the space 
of which approximates 6,700 square feet. 
The approach of 48 W. 48th St. is one of 
the most attractive in any of the new build- 
ings used by jewelers uptown and the same 
cathedral effect has been carried out by 
Helbein-Stone Co., in their floor. Upon 
alighting from the elevator on the seventh 
floor one is immediately confronted with an 
impressive enclosure with stained glass 
windows bejeweled with panels of bright 
colors bearing the insignia of the firm. 
Behind this a telephone switchboard. The 
private offices for the executives of the 
company are well arranged while the mem- 
bers of the office staff are comfortably 
ensconced behind railings in a large open 
space. The official opening of the new 
quarters is set for June 9 when the Helbein- 
Stone Co. is anxious to entertain as many 
members of the trade as can possibly make 
it convenient to come. Out of town mem- 
bers of the trade are being extended a 
special invitation to be present. 
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The Gordon Jewelry Co. has an attractive 
show window featuring gifts for college and 
school graduates. 

The Jaffe Jewelry Co. had a unique show 
window during the past week, advertising a 
ball and entertainment called the “Snow 
Ball” at the municipal auditorium for the 
benefit of disabled soldiers of the World 
War. In the center of the window was a 
large figure of a man made of cotton and 
representing a snow man. The background 
was a large silk United States flag. On 
either side of the snow man were rifles and 
swords used in the World War. The 
window attracted a great deal of attention 
and was the center of attraction for 
thousands who passed that way. 

Much interest is being manifested among 
the retail jewelers of Birmingham and other 
sections of the State over the coming an- 
nual meeting of the Alabama Retail Jewelers’ 
Association, which will be held in Birming- 
ham, June 8 and 9. The jewelers of 
Birmingham and throughout the State are 
well organized against any attempt of the 
State legislature, which re-convenes June 7, 
to place. a special State tax on jewelry. 
This will be one of the live issues at the 
State meeting at Birmingham next month. 
There will be much business of importance 
to come before the State meeting this year. 
An extensive entertainment program will also 
be arranged for the benefit of the visiting 
jewelers during their two-day stay in the 
Magic City. 
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sources by J. M. Hill, that annually 
becomes a chapter in the volume, 
“Mineral Resources of the United 
States” published by the government. 
This is not correct as we learn that 
the regular report on platinum has 
been transmitted to the Department, 
and will be published as usual at some 
future date. The press release re- 
printed in THE JEWELERS’ CIRCULAR 
containing an amount of information 
embraced in this report is by no means 
all of it. It was given out by the De- 
partment with the idea of putting the 
essential statistical data in the hands 
of the platinum industry at as early a 
date as possible because it takes sev- 
eral months to get reports printed at 
the government printing office. 

We are pleased to learn that the 
regular platinum report will be pub- 
lished in “Mineral Resources of the 
United States, 1926,” and to notify 
the jewelry trade to this effect. We 
hope to be able to publish the platinum 
report of the Division of Mineral Re- 
sources in full as soon as it is released 
by the Department of Commerce. 
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* STARLITE 


So named because of the unusual scin- 
tillating quality of its brilliancy like that 


_ This outstanding characteristic—and 
its beautiful blue color.ng make it 


A TRULY IDEAL GEM 
LUCIAN M. ZELL 


New York 


_ * See article by a noted gem expert, published 
in THE JEweters’ Crrcutar, March 23, 1927. 
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George W. Hurlburt, of H. O. Hurlburt 
& Sons, is confined to the Misericordia Hos- 
pital, after undergoing a painful operation, 
the result of an infected jaw. 

Directors of the Keystone Watch Case 
Co. have declared a dividend of one per cent. 
on the capital stock. It is payable on June 4, 
Treasurer Frank H. Kain announces. 

John F. Blisard & Bro. have installed ad- 
ditional fixtures and showcases in their 
wholesale jewelry store on S. 8th St., the 
result adding to the interior beauty of the 
store. 

Charles Phillips, formerly with Furman 
Shaw, Camden retailer, for many years as 
watchmaker, has left New Jersey and 
taken a similar position in the jewelry 
department of John Wanamaker, here. 

Charles Filbert, Hazleton, Pa., retailer, 
was among the members of the Patriarchs 
Militant who gathered here for the annual 
conclave. He visited a number of his broth- 
er jewelers in Masonry while here for the 
three days of the conclave. 

Bids for the stock of Frank W. Raike, 
retail jeweler, Doylestown, Pa. now in 
bankruptcy, will be received by J. F. Hen- 
dricks, the referee, whose address is Doyles- 
town. Mr. Hendricks considered this meth- 
od better than an auction. He requests all 
bids be sealed and will mail the list of stock, 
fixtures and description of the store to any- 
one interested. 

Formal acceptance of the composition 
offer of George Hahn, trading as the Capital 
Loan Co. at 22 N. 12th St., has been made 
by the creditors, who decided they could do 
no better. Mr. Hahn will pay 50 per cent. 
of his debts, giving 20 per cent. in cash and 
the balance in two notes, neither secured, to 
run for two years. The cash payment will 
be made when the usual legal formalities are 
complied with. 

Walter Camenisch, of the Keystone Watch 
Case Co.’s staff at its Riverside, N. J., fac- 
tory and president of Philadelphia Chapter 
of the National Association of Cost Ac- 
countants, is making arrangements for the 
chapter’s participation in the Eighth Inter- 
national Cost Conference at Chicago, June 
13-16. He also is organizing a special dele- 
gation of cost accountants of this city to 
attend the convention. Mr. Camenisch holds 
the belief that if more jewelers, wholesale 
and retail, knew more about cost systems 
they would be better off in a business way. 

The annual luncheon tendered by the 
Philadelphia Chamber of Commerce to 
business houses in existence for a century 
or more in this city, was held this week, 
with a long list of guests, all representing 
centenary firms. Included are three jewelry 
houses, two retailers and one wholesaler, and 
a goldleaf manufacturing firm. The whole- 
sale house is that of H. O. Hurlburt & Sons, 
founded in 1814; the retailers are Riggs & 
Bro., founded in 1818, and George C. Child 
& Sons, founded in 1810. The goldleaf 
house is that of Hastings & Co., which has 
been in. business since 1820. Three new 
firms were added this year to the centenary 
list, Philadelphia’s being said to be the long- 
est of any city in the country. 

Dayton W. Laubach, West Philadelphia 
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retail jeweler, won a moral victory over a 
secret organization, when three men whom 
he accused as its agents and who were ar- 
rested for trailing him after he received 
threatening letters from the organization, 
were bound over by Magistrate Dugan to 
keep the peace and refrain from molesting 
him. Mr. Laubach told the court that bul- 
lets had on two occasions been fired through 
his store windows and that he had been 
“shadowed” by agents of the organization 
and his life threatened. The three men ar- 
rested had revolvers in their car and Mr. 
Laubach insisted they had planned to injure 
him. The trouble is the result of an in- 
ternal clash in the organization locally. 


M. S. Sickles & Sons are busy this week 
moving into their new and handsome store 
at 904 Chestnut St., only a couple of doors 
from their present store at 9th and Chest- 
nut Sts. -The elaborate and artistic front 
of the new establishment has attracted con- 
siderable favorable comment from passersby. 
Inside, the store extends from Chestnut to 
Sansom Sts., affording plenty of floor space, 
while high-arched ceiling adds to the artistic 
appearance of the interior. The firm is re- 
ceiving many congratulations on its new 
home. In order to allow time for moving 
the store was closed all day Saturday, while 
Sunday and Monday, the latter being a holi- 
day, gave an opportunity for getting mat- 
ters into as good shape as possible in short 
order. To meet requirements of the firm, 
the entire building, which was purchased by 
the concern, has been almost entirely re- 
modeled, new floors and other improvements 
having been put in and the interior arrange- 
ments modernized, the result being as nearly 
a perfect wholesale jewelry store as can be 
obtained. 


Six men, who evidently are not profes- 
sionals in the window smashing game, raided 
the 8th St., display window of I. Press & 
Sons jewelry store.at Chestnut and 8th Sts. 
early in the morning but in their overzealous- 
ness did too good a job of “smashing” 
wrecking the entire lower part of the long 
window so thoroughly that the large pane 
began to settle leaving too small a hole for 
them to stick their hands through. As the 
rest of the window appeared likely to topple 
any second, the thieves decided not to wait 
and jumping into their car drove on just an 
instant before two policemen appeared. As 
near as can be ascertained nothing was taken 
from the window but a number of semi- 
precious stones and other jewelry fell into the 
street. While the policemen, a taxicab 
driver and a watchman were attempting to 
shore up the broken pane it collapsed and 
fell into the street—showering them with 
broken glass but not injuring anybody. 
Manager Brice of the store was summoned 
from his home in Overbrook and drove to the 
store in his car, which had been stolen the 
previous day and restored to him by the 
police only the evening before the robbery. 
It transpired that the six men in the window 
smashing exploit were being sought as sus- 
picious characters by the police at the very 
time they were breaking the window, a 
general alarm having been sent out for them. 
The store is in a busy section of Chestnut 
St.,.and the boldness of the attempt | star- 
tled the police. 


A man, giving his name as James Dor- 
rance, who almost five years ago “skipped” 
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his bail of $3,500, here, after his arrest on 
a charge of stealing a salesman’s automo- 
bile containing samples of silverware, the 
property of M. S. Sickles & Son, was 
brought here from the New Jersey State 
prison at Trenton, where he had finished 
serving a term for burglary in Atlantic City. 
At the time of his arrest here, Dorrance, 
which is said to be only one of his several 
names, came near causing a political up- 
heaval. He stole the car, which had been 
parked in front of a store and drove off, 
but got into trouble when he disregarded a 
“stop” traffic sign. A traffic policeman ar- 
rested him, and he was held at the police 
station when he could produce neither license ° 
nor owner’s card. The prisoner obtained 
leave to telephone and set in motion a train 
of calls which were traced to a certain 
politician and thence into the office of the 
Director of Public Safety, then the late 
James B. Cortelyou. The result was that 
some person from Cortelyou’s office tele- 
phoned the police station to release the 
prisoner, which was done, and he drove off 
with the car. Within twenty minutes after- 
ward the lieutenant at this station received a 
flyer giving the description of the stolen car 
and then that police lieutenant got mad. He 
called up the Director’s office, and told him 
what had happened. Mr. Cortelyou became 
indignant and ascertaining the name of the 
politician involved served notice upon him 
that if the prisoner was not produced within 
24 hours a warrant for the politician’s arrest 
would be obtained. Inside of three hours 
Dorrance walked into the station and gave 
himself up. He was arraigned before a mag- 
istrate and held in $3,500 bail, which was 
furnished and he then left town. The car 
with its contents intact was found the next 
day at a certain spot where the police were 
notified it was. In addition to the charge 
against him here, Dorrance faces a federal 
complaint. 





Business Troubles 





J. B. Richards, Tacoma, Wash., is reported 
to be in bankruptcy. 

Horace McNabb, Marked Tree, Ark., is 
reported to be in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against Wm. Miller, Philadelphia, 
Pa. 

An involuntary petition in bankruptcy has 
been filed against the Alvin Jewelry Co., 
Harrisburg, Pa. 

M. A. Pokrass & Co., Chicago, has filed 
a voluntary petition in bankruptcy. An auc- 
tion sale will be held June 2. 

It is reported that executions have been 
issued and a levy made upon the stock of 
the Zerby Jewelry Co., Manhattan, Kans. 

Jerry Fraiberg & Co., Cleveland, O., has 
filed a voluntary petition in bankruptcy. The 
assets are appraised at $550 and sold for 
$200. The liabilities amount to $1,670. 








A discussion as to the closing of the depart- 
ment and other stores of Washington, D. C., 
on Saturdays was held recently by the Mer- 
chants’ and Manufacturers’ Association. 
For the past few years the larger stores 
have closed Saturdays during the Summer 
months. The matter has not been definitely 
decided as yet, it was learned. 
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Chicago Notes 





A. R. Sather, retail jeweler of Spooner, 
Wis., was a visitor to the Chicago markets 
during the past week, calling on his favorite 
jobbing houses. 

“Bert” Harris, watch buyer for C. A. 
Kiger Co., Kansas City, arrived in the city 
this week to look over lines and: call on his 
many friends here. 

Arnold Belais, of H. & E. O. Belais, New 
York, is spending sometime in Chicago call- 
ing on the trade en route to other cities 
of the middle west. 

Arthur Pisahl, of the Keystone Watch 
Case Co., returned this week from a short 
business trip through the middle west in the 
interests of this firm. 

Sidney Braude, of Emil Braude & Sons, 
has returned to his desk, after being con- 
fined to his home for a few days last week 
on account of slight illness. 


Miss Margaret Canfield, sterling silver- 
ware buyer for Marshall Field & Co., retail, 
has just returned from the east, where she 
spent a few weeks visiting with friends. 

J. J. Hackett, of the Rogers, Lunt & 
Bowlen Co., will return to Chicago some 
time the early part of next week from a 
three weeks’ business trip through the south. 

Fred Haller, manager of the Chicago of- 
fice of Ostby & Barton Co., is making a 
business trip through the south calling on 
the wholesale trade. Mr. Haller will be 
away for about two weeks. 

John Kroyer, retail jeweler located at 315 
S. 17th St., Omaha, Nebr., called on his 
favorite jobbing houses during the past 
week, and while here visited places of in- 
terest and took in several shows. 

Frank Moran, representing the J. F. 
Sturdy’s Sons Co., left this week for Attle- 
boro Falls, where he will visit at the home 
office for a few days and attend the conven- 
tion of the N. W. J. A. at Providence. 

A. M. Breckenbridge, representing Benj. 
Allen & Co., left this week on a trip through 
Iowa. Mr. Breckenbridge recently completed 
an extended trip over his territory and spent 
a few days at the home office replenishing 
his stock. 

C. A. Beswick, of the Beswick Jewelry 
and Gift Shop, Delavan, Wis., accompanied 
by his wife, spent a few days in Chicago 
during the past week, shopping and making 
purchases for their Summer business. This 
store was recently opened. 

Sam Kruger, of the Kruger Jewelry Co., 
Wichita Falls, Tex., spent a few days of 
the past week in Chicago visiting markets 
and calling on friends. Mr. Kruger was on 


his way home from Ohio, where he visited 
with friends for a few days. 

“Bob” Temple, traveler for Benj. Allen 
& Co., is spending a few days at the home 
office replenishing his stock, after complet- 
ing an extended trip through the south. He 
will leave to make another trip through his 
territory within a few days. 

Charles Brown, jewelry buyer for Stein 
& Ellbogen Co., left last Wednesday for 
New York and other eastern cities, where 
he will visit the markets. While east he 
will attend the convention of the National 
Wholesale Jewelers’ Association. 

E. W. Reynolds, of the E. W. Reynolds 
Co., Los Angeles, Cal., and Mrs. Reynolds 
were visitors in Chicago during the past 
week visiting with old friends. They are 
returning to their home, after spending sev- 
eral weeks in touring the east and enjoying 
a good rest. 

Word has been received at the office of 
Benj. Allen & Co. that B. C. Allen, presi- 
dent, arrived safely at Havre, France, where 
he joined Mrs. Allen and their daughter. 
Mr. Allen spent some time in London and 
left there for the diamond markets at 
Amsterdam. 

E. S. Baker, representing J. R. Wood & 
Sons, returned last week from an extended 
business trip through his territory, calling 
on the retail trade. After spending a few 
days in Chicago visiting at the local office 
and replenishing his stock, Mr. Baker left 
on another trip. 

Harry Brown, of Brown’s Credit Jewelers, 
with main offices at Detroit, Mich., and with 
branch store at Lansing, Mich., was in Chi- 
cago last week making purchases for the 
new store they are opening at Flint, Mich. 
The store is located on one of the best sites 
in that city and will be opened for business 
sometime this week. 

Additional exhibitors at the second annual 
Jewelry Show, to be held at the Hotel 
Sherman, Aug. 1 to 5, under the auspices 
of the Wholesale Jewelers of Chicago, were 
announced last week by A. B. Coffman, the 
These include Geo. H. Fuller & 


manager. 
Son Co., (Chicago office), and Harvey & 
Otis, Providence, R. I. 


The Jeffrey Jewelry Co., 4 S. State St, 
opened for business again on Wednesday of 
last week, after being closed for two days 
while workmen replaced the entire front of 
the store. The store front and the entire 
window display was destroyed by fire on 
Saturday evening. The fire was caused from 
crossed wires and the loss is estimated at 
from $35,000 to $40,000. 

Workmen are busy in the offices of the 
Gorham Mfg. Co., located on the sixth floor 








of the Silversmith building, 10 S. Wabash 
Ave., making extensive alterations. A new 
large vault has been built and the old one 
torn out. This was done to enlarge the 
display space and will give an opportunity 
to utilize space that had not been used to 
advantage before. 

S. J. Son, of Son & Prins, diamond im- 
porters on the 8th floor of the Columbus Me- 
morial building, left on Wednesday of this 
week for New York and will sail from that 
port on the Rotterdam on Saturday, June 
4, for the diamond markets in Europe. Mr, 
Son is sailing with a party of friends so will 
combine business with pleasure and will be 
gone for about two months. 

Albert E. Wuesteman, Champaign, IIl, 
spent several days of the past week in Chi- 
cago presiding as chairman at a meeting of 
the executive council of the Illinois State 
Society of Optometrists and attending meet- 
ings of the Illinois State Board of Examiners, 
Examinations for optometrists was held at 
the Northern Illinois College, 159 N. State 
St., on Thursday and Friday. 

M. G. Vanderhaghen, representative for 
the Geo. H. Fuller & Son Co., is receiving 
the glad hand from his many friends in the 
trade since news of his recent engagement 
to Miss Elsie Maygren, of Chicago, leaked 
out through friends. It is rumored that 
Miss Maygren is to be a June bride. Mr. 
Vandernaghen left this week on a short busi- 
ness trip to Kansas City and other nearby 
points. 

N. C. Grossman, who for the past five 
years was associated with Samuel Schmidt, 
1343 Milwaukee Ave., is opening a retail 
jewelry store this week at 4703 Broadway. 
The store is located in the beautiful new 
Uptown-Broadway building. Although the 
space is not large it is one of the finest ap- 
pointed stores in the city. It will be known 
as The Guild Jewelers, and a complete line 
of watches, diamonds and jewelry will be 
carried. 

Thomas R. Reed, auctioneer, spent a few 
days of the past week in Chicago visiting 
with old acquaintances. Upon his arrival 
here from the Pacific Coast, where he has 
been for many months conducting a sale for 
Campbell & Ginder, Los Angeles, Cal.; S. 
Simmons, also of that city, and the Staples 
Jewelry Co., Portland, Ore., he met Richard 
M. Gray, receiver for the Vail Jewelry Co. 
Wichita, Kan., who was here on _ business. 
Mr. Reed left this week for Wichita and 
will open a sale there for the assets: of the 
Vail Jewelry Co. 

R. J. Kelly, representing the Rogers, Lunt 
& Bowlen Co., spent a few days of the past 
week at this firm’s local offices in the Kesner 
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building. Mr. Kelly is making a business 
trip through Illinois and Missouri. ; 

James Otis, of Harvey & Otis, Providence, 
R. L, spent several days in Chicago during 
the past week visiting with E. L. Badgley, 
their Chicago manager, and calling on the 
trade. . 7 acs 

In the matter of Ellis Bern, retail jeweler 
at 7532 Cottage Grove Ave., a 40 per cent. 
cash settlement was distributed by Goldman, 
Allshouse & Healy, attorneys, who repre- 
sent the creditors’ committee. 

M. Braude, trustee in the P. A. 
Suchard matter, has mailed out a second 
dividend of 10 per cent. to the creditors. 
The creditors will receive 100 per cent. in 
this case, extending over a period of time. 

William Chalson, of Chalson, Osborne, 
Inc, New York, spent several days of the 
past week in Chicago visiting with L. M. 
Heymann & Son, their local representatives. 
While here Mr. Chalson called on some of 
his old acquaintances and visited places of 
interest. 

Ernest Block, manufacturers’ representa- 
tive, with headquarters in suite 1104 Hey- 
worth building, announced last week that he 
was obliged to delay his trip to the Pacific 
Coast until the latter part of July or early 
in August. Mr. Block will leave shortly for 
the east, where he will visit the factories he 
represents. He expects to be gone the 
greater part of June. 

Al Wahrer, who formerly was associated 
with his brother, Charles Wahrer, of Wahrer 
Bros., 159 N. State St., is now located at 
Berlin, Wis. Mr. Wahrer recently pur- 
chased the business of the Longcroft Jewelry 
Co., of that city, and has removed his fam- 
ily from Chicago. The Longcroft Jewelry 
Co, is a well-known concern, having been 
established for more than 40 years. 

Frederick Gottlieb, of Frederick M. Gott- 
lieb & Co., diamond importers located at 35 
E. Wacker Drive, arrived home on Monday 
of last week, after spending five weeks in 
Europe visiting the diamond markets and 
his parents in Germany. Mr. Gottlieb sailed 
on the Aquitania on May 21, and arrived in 
New York on Saturday of last week. He 
immediately left for home, with a large se- 
lection of diamonds. 

George Flemming, manager of the Chi- 
cago office of the H. F. Barrows Co., left 
this week, accompanied by his son, Leroy, 
for North Attleboro, Mass., where he will 
spend a few days visiting at the home office 
and factory. While east Mr. Flemming will 
attend the convention of the A. N. W. J. A. 
at Providence and the Maiden Lane Outing. 
He will also visit with friends and relatives, 
returning home in about two weeks. 

Sympathy was extended last week to 
Ernest Roseth, of Stein & Ellbogen Co., on 
account of the sudden death of his brother 
Louis. Louis Roseth, formerly was em- 
ployed at Stein & Ellbogen Co., and during 
his service there made many friends. He 
passed away in his 23rd year from double 
Pneumonia, which he contracted two days 
before his death. Death occurred on Mon- 
day at his home on 67th St., and funeral 
services were held from the Chapel at 3015 
Fullerton Ave. on Thursday. Interment 
was at Waldheim Cemetery. 

A voluntary petition in bankruptcy was 
filed recently in the District Court of the 
United States by Morris A. Pokrass, trad- 
ing as M. A. Pokrass & Co., manufacturing 
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jeweler located at 27 E. Monroe St. Ata 
hearing before Judge Adam C. Cliffe, Harry 
A. Parkin was appointed referee. The lia- 
bilities are listed at $5,733.71, and the assets 
are claimed to be $4,073.52. The latter in- 
clude bills, promissory notes and securities 
at $1,177.48; stock in trade, $600; ma- 
chinery, tools and fixtures, $1,500, and debts 
due on open account, $796.04. Their prop- 
erty is claimed to be exempted of $400. 

Upon petition from J. M. Braude and 
Maxwell Landis, attorneys for the creditors’ 
committee in the Fred Nielsen bankrupt mat- 
ter, the United States District Court di- 
rected the receiver to run a general retail 
sale at the bankrupt’s place of business, 1511 
E. 53rd St. This was continued up to and 
including May 21 and the total receipts from 
that source, as reported by the receiver, 
amounted to $5,300. The balance of the 
merchandise on hand, together with fixtures 
in the bankrupt’s place of business, were 
sold at auction in open court for. $5,500, and 
the equity in certain pledged merchandise 
brought $2,200. This makes a total of 
$13,000 gross in the hands of the receiver 
thus far. Through the course of an ex- 
amination of the bankrupt, the attorneys suc- 
ceeded in developing the fact that a certain 
parcel of improved real estate which the 
bankrupt claimed to have sold some six 
months ago, is still the property of the bank- 
rupt, and this has been re-conveyed to the 
receiver, who hopes to realize something for 
creditors out of the bankrupt’s equity. Ex- 
amination of the bankrupt’s affairs is being 
continued. 








Minneapolis and St. Paul 


Mr. Fritch, Fritch & Co., retail jewelers, 
Valley City, N. Dak., when he was in 
Minneapolis, May 25, said that business con- 
ditions and prospects for future business 
were good. 

Mr. Stevens, traveling representative for 
the wholesale watch house of Albert L. 
Haman, 283 Endicott building, St. Paul, 
was expected to return May 25 from an 
extensive trip through his territory. 

Clinton Lindquist, of the retail jewelry 
firm of C. G. Lindquist, 612 W. Broadway 
Ave., Minneapolis, returned May 23 from 
Lake Mille Lacs, northern Minnesota, 
where he is reported to have made a catch 
of 21 pike. 

Elmer L. Johnson, representing the whole- 
sale jewelry firm of Louis C. Gaus & Co., 
100 N. 7th St., Minneapolis, has been on an 
extended trip in the interest of his firm, 
finding the roads in good enough shape to 
permit driving. 

H. E. Murdock, wholesale jeweler, 100 
N. 7th St., Minneapolis, has returned from 
his trip to Fargo, N. Dak., where he went 
to attend the North Dakota convention of 
the Lions Club. He said he had a splendid 
trip, and that the crops looked exceptionally 
good. 

M. E. Hawkins, watchmaker, has resigned 
his position with Dean’s retail jewelry store, 
Forsyth, Mont. The Minneapolis trade 
hears that he is now in business in Bismark, 
N. Dak. Mr. Hawkins has been a watch- 
maker for some time, and is well-known 
in his section of the northwest. 

R. E. Briggs, well-known watchmaker, 
Madison, Wis., was in Minneapolis, May 20, 
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and visited with old friends in the jewelry 
trade. Mr. Briggs described a fishing trip 
in northern Wisconsin, widely known as a 
good trout country, and told of the big catch 
which he had made. 











a new jewelry store at Sioux City Ia, 
June 1. 

Business in commencement gifts has 
been showing considerable strength of late 
in this territory. The retail jewelers have 
been making sales in this line of goods for 
sometime, and have many inquiries. The 
wholesalers in Omaha report this line of 
business ahead of last year. 

Gene Whitehead and A. F._ Stahl, 
travelers for the Byrne Duff Jewelry Co. 
Omaha, have finished their Spring trips 
over their respective territories. Mr. 
Whitehead will go to Kansas City for a 
short time where his family resides, and 
will bring the family to Grand Island 
where he will reside in the future. 

Frank Overholt, whose place of business 
is on 17th St. near Farnam in Omaha, 
will move to the new Union State Bank 
building. L. N. Boisen, who was formerly 
located ‘in the Karbach block, has bought 
the fixtures of the Overholt place and will 
move into that location. Andrew C. Nel- 
son, Lincoln, has bought the fixtures of 
the Boisen place in the Karbach block in 
Omaha, and will open business there. 








Notes from Ohio 


Canton jewelers will have better than a 
50 per cent. representation at the annual 
sessions of the Ohio Retail Jewelers’ Asso- 
ciation, to be held next month at Cedar 
Point. 

The general store of Steiner & Maibach, 
Sterling, O., was entered by burglars re- 
cently and the entire stock of jewelry mer- 
chandise, along with other goods, was 
taken. The loss was estimated at about 
$1,500. No one has been arrested in con- 
nection with the burglary. 

Practically all of the jewelry merchan- 
dise in the department store of the Robin- 
son-Schwenn Co., Hamilton, O., was dam- 
aged when fire gutted the store recently, 
doing damage estimated at $150,000 to 
$200,000. The damage to the jewelry mer- 
chandise was mostly from smoke and 
water. 

Returning from a honeymoon of several 
months in California, Mrs. Ida Weisent 
Punches, wife of Leo S. Punches, manu- 
facturing jeweler here, was killed recently 
near Springfield, Mo., according to a tele- 
gram received in Canton by relatives. Their 
marriage took place in Canton about three 
months ago. They went west on a honey- 
moon ard were returning home when the 
automobile in which they were riding over 
turned and the wife was killed. Mr. 
Punches is manager of the Canton Jewelry 
Supply Co. and for several years previous 
to engaging in business for himself was 
identified with retail jewelry stores here. 





























































Fred Pieper of the Pieper Jewelry Co., 


Covington, Ky., probably will return to 
his home across the Ohio river irom the 
Bethesda Hospital during the early part of 
next week. He underwent an emergency 
operation for appendicitis last week and is 
showing good recovery. 

Jesse Phillips, advertising manager of 
the Richter. & Phillips Co. was elected a 
director of the Cincinnati Advertisers’ 
club at the annual election Wednesday. 
The new board will meet and organize for 
the year after which all weekly sessions 
will be dispensed with until September. 

The second and final announcement of 
the annual Summer outing of the Cincin- 
nati Wholesale Jewelers’ and Manufac- 
turers’ Assn., has been sent to members by 
the entertainment committee. The outing 
will be held at White Villa, Ky., Tuesday, 
June 7, and will start with a motorcade 
from this city leading over one of the 
principal roads through Kentucky. 


One of the show windows of the Green- 
wald Jewelry Co. at 514 Race St., was 
smashed by a young colored man Sun- 
day. He stole one of the medium sized 
clocks in the window. and _ started 
running over Opera Place with the 
clock under his arm. Patrolmen Luther 
Kohler and Edward McCullough tsok up 
the chase and captured him about a square 
away. He will probably explain his 
actions to the Grand Jury. 

Herman Huber, well-known diamond 
dealer, was re-elected vice-president of the 
Hamilton County Bowling league at the 
annual meeting held at Reichert’s alleys, 
last week. Mr. Huber has charge of 
Chief’s Five in the league although the 
team finished a poor second last during the 
season just closed. Huber, William Pohl- 
meyer, diamond setter and jeweler, and 
several others are members of the team 
which formerly was known as the Jewelers. 

Miss L. Brownbeck, cashier of the Dorst 
Co., is well on the road to recovery fol- 
lowing an extremely delicate operation per- 
formed on her head by Dr. Monte Reid 
at the Jewish Hospital. Miss Brownbeck 
underwent the removal of a nerve center 
on the right side of her face following a 
long siege of pain suffering in that region. 
The removal of the nerve center has not 
affected any of her faculties and it is likely 
that she will be able to return to her home 
in a little while. 

Ferd Phillips, six-year-old son of J. 
Harvey Phillips of the Richter & Phillips 
Co., will lie perfectly still on his back for 
a week in order to permit a delicate bone 
in his elbow to knit properly. Ferd fell 
from his wheel last Friday suffering a 
fracture of the elbow and because of the 
delicateness physicians ordered him to lie 
on his back at the Good Samaritan hospi- 
tal, because the bone might be again 
broken very easily if the youth did not 
remain in one position. 

Walter H. Wilkening, diamond setter in 
the Andrews building, is going to forget 
all about diamonds, rings and jewelry dur- 
ing the entire month of July. Accompanied 
by Mrs. Wilkening he is going to the 
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Pacific Coast and take in everything that 
is to be seen by a tourist making his first 
trip through that part of the United States. 
Mr. Wilkening wants to see all he can and 
will spend a month on the tour. Inci- 
dentally he will also absorb parts of the 
Grand Canyon as he will return over the 
southern route. 

A large jewelry store will be established 
on the ground floor of the four-story build- 
ing at 518 Vine St. by Max Getzug of the 
Mayor Jewelry Co. 608 Vine St. Mr. 
Getzug leased the building which is to be 
remodeled into a magnificent jewelry estab- 
lishment. It is in the center of one of the 
busiest sections of the Queen City and 
about half a square from the present loca- 
tion of the company. The remodeling is 
expected to be completed by September 
when the firm expects to have its opening 
early in the month. 

A letter setting forth the attitude of local 
wholesale houses and jewelry manufac- 
turers who feel that four months is enough 
time for retail jewelers to pay their bills, 
has been sent to the headquarters of the 
Jewelry Crafts’ Association by Arno Dorst, 
president of the Dorst Co. in this city. 
The letter was sent for the meeting that 
was to be held in New York, May 27, to 
study the result of a survey made by the 
association to determine upon a_ standard 
of payment time. Mr. Dorst was unable 
to attend in person and for that reason set 
forth the action taken by the Cincinnati 
Wholesale Jewelers’ and Manufacturers’ 
Assn. in a letter. 

A pleasant surprise was given Fred G. 
Gruen, president of the Gruen Watch Co. 
at Time Hill on McMillan St., recently. 
A large group of students from Hughes 
High School accompanied by their orches- 
tra called upon Mr. Gruen and other of- 
ficials of the watchmaking firm to express 
their appreciation of the great work that 
has been done in heautifying McMillar St. 
in the vicinity of the firm’s headquarters. 
The Gruen ccmpany was a pioneer in 
creating a section of beauty in the subur- 
ban locality and built a large Swiss chalet 
structure. Since that time other firms 
built in the neighborhood but on far dif- 
ferent plans than are ordinarily used for 
manufacturing purposes. Whenever any 
firm wanted to build the officers would con- 
fer with Mr. Gruen in order to have him 
pass judgment on the project. Because of 
his interest for the improvement of -he city 
students of the school called upon Gruen 
Saturday to express their admiration. Mrs. 
Henrietta Fischer, president of the 
Woman’s Art club decorated the plant in 
order to lend a _ holiday tone to the 
occasion. 

Arno Dorst was elected first vice-presi- 
dent of the Cincinnati Association of 
Credit Men at the annual meeting held at 
the Cincinnati Club, Wednesday night. It 
was reported at the session that iarge 
preparations are being made to entertain 
about 200 delegates from eastern cities who 
wii! pass through Cincinnati, June 5, on 
the way to Louisville, Ky., to attend the 
national convention. George J. Gruen of 
the Gruen Watch Co., who now is vice- 
president of the national association, is 
slated to be elected president and Cincin- 
nati will be represented by about 100 dele- 
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gates during the meeting from June 6 to 
10 inclusive. Mr. Dorst, who is chairman 
of the Credit Protection Committee, re. 
ported that during the last year 789 pee 
have been accepted by the national association 
for investigation, and as a result of these 
cases 405 persons have been indicted and 
148 convictions obtained; that during the 
period of June 1, 1925, when the Credit 
Protection Department was established 
237 persons had been convicted and 2 
trials lost, while assets which had been 
concealed were recovered for benefit of 
creditors in the amount of $537,900.46. 

A move that means vast expansion on the 
part of the Dorst Co., manufacturing jeweler 
now located on the ninth floor of the Walsh 
building, 3rd and Vine Sts., is the purchase 
of the three story brick structure at 2076 
Reading Road, as a new home for the firm. 
Arno Dorst, president of the company bought 
the place from the Wilson Jones (Co, 
Chicago, which recently absorbed the Samuel 
C. Tatum Co. of this city. Mr. Dorst paid 
$50,000 for the structure which fronts 50 
feet on Reading Road and runs to a depth of 
200 feet. This will give the jewelry com- 
pany 15,000 square feet of floor space above 
the level of the street but only two thirds 
will be employed at the time the firm moves 
in, that is the basement, first and second 
floors. The third floor will be leased out. 
The structure is ideal for manufacturing 
purposes as it was built during 1917 with 
heavy mill construction by the Fischer Ma- 
chine Tool Co. It is a long building be- 
cause it runs 200 feet deep. The Dorst com- 
pany will move into the place some time dur- 
ing August and expects to become established 
in a week as the concern usually closes down 
for a week during the Summer in order to 
permit the employes a vacation and also to 
give the quarters a good house cleaning. 
Arno Dorst, president, celebrated his 30th 
year with the firm by buying the new loca- 
tion. The firm originally was founded by 
Jacob Dorst, his father in 1888 on Race St. 
above 4th St. where it remained until 1897 
when the present head became associated 
with it and then the Lion building at 5th and 
Elm Sts., became headquarters. In 1917 the 
company moved into its present location in 
the Walsh building. Each move marked a 
doubling of the amount of space needed by 
the firm but in the recent purchase the com- 
pany will be in a position to expand for some 
time without moving. The Reading Road 
building is not in the accepted down town 
manufacturing district of Cincinnati but it 
is within striking distance of the business 
center of the municipality. 








Pelkofers, Inc., Sheboygan, is the name 
of a new jewelry and gift shop opened at 
Sheboygan, Wis., in the new Eagles building, 
713 New York Ave. The officers of the 
new firm are: Eugene Pelkofer, president; 
George A. Riddell, Sr., vice-president; and 
George A. Riddell, Jr., secretary-treasuret. 
President Pelkofer has been engaged in the 
jewelry business for the past 1314 years. 
Although Mr. Riddell has not been in the 
jewelry business, he is well known in She- 
boygan. He has been active in business 
circles for a number of years. The interior 
of the shop was designed by Arthur Kade 
and the fixtures are made by Brandt, of 
Oshkosh. 
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Earl Herring is the new jeweler at the 
shop of Louis Hopkins, 49 W. Ohio St. 

C. E. Trout, jeweler of Danville, Ill., was 
in Indianapolis last week replenishing his 
stock. 

The annual convention of the Indiana 
Optometric Association will be held June 
6-7 in the Severin Hotel, Indianapolis. 

Morris, Goodman, of Goodman & Co., is 
in Kansas City. He will visit all his west- 
ern trade before returning to Indianapolis. 

Samuel Selka was at Danville, IIl., last 
week. He was conducting a jewelry sale at 
that place. He returned to this city Satur- 
day. 

K. R. Hoover, Dee Jewelry Co., 18 N. 
Illinois St., leaves next week for a two 
weeks’ vacation. Mr. Hoover will spend 
this time in Oklahoma City. Okla. 

N. Paulsen is the new watchmaker at 
Harry Mayer’s jewelry store. Mr. Paulsen 
was formerly employed with Mulally’s at 
the L. S. Ayres & Co. department store. 

Miss Ruth Murray, in charge of jewelry 
at Murphy’s, has returned from a business 
trip to Muncie and Columbus, Ind., and 
Louisville, Ky. While at the latter place 
she attended the Derby. 

The Crown Jewelry Co., 21 S. Illinois 
St., will celebrate its first anniversary with 
a sale, which started May 27 and continues 
until June 27. At this time unusual values 
in all departments will be offered. 

Allen O. Pickett, watchmaker with Henry 
Andersen, manufacturer and wholesaler, has 
returned to his work after a month’s ab- 
sence due to sickness. Mr. Pickett, his wife 
and child were ill, but all have recovered 
their health. 

The Pyper Watch Co., an Ohio corpora- 
tion with $2,500 capital stock represented in 
Indiana, was recently incorporated § in 
jewelry and watch-repairing business. The 
local agent is Howard S. Young, 4353 N. 
Pennsylvania St. 

The tornado of May 18 destroyed two 
plate glass windows of the Kay Jewelry Co., 
137 W. Washington St., and one of the 
windows of the Maurice Tavel jewelry 
store at 220 W. Washington St. The dam- 
age in both cases was covered by insurance. 

Charles R. Kluger is now established in 
his new store, 1064 Virginia Ave. Among 
the unusual features of this store are the 
many massive wall-cases of ebonized cherry 
and plate glass. Mr. Kluger is one of the 
oldest men actively engaged in the jewelry 
business of Indianapolis and is deserving of 
the good reputation which he enjoys. 

Tessie Pearl Lauer, wife of Charles W. 
Lauer, wholesale jeweler, died at the family 
home, Tuesday, May 17, and the funeral 
services were held Thursday, May 19, at 
the residence. The burial was in Crown 
Hill. Mrs. Lauer is survived by her hus- 
band, her parents and several brothers and 
Sisters, 

Leon Fisch, who has been in the jeweliy 
business here for the past two years, re- 
cently incorporated his business at 439 'Ili- 
nois building. Those who now compuse the 
firm are Phillip Deutscher, president; Leon 
Fisch, vice-president, and Jack Deutscher, 
secretary-treasurer. Their stock, which in- 
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cludes materials for watchmakers and 
jewelry findings, embraces a complete line 
of American and Swiss materials. Webb 
Russell is business manager. Mr. Russell 
was with the Harry O. Cobb jewelry siore 
two years and previous to that was in the 
employ of J. P. Mullally. Miss Goldie Cole 
is saleswoman. 
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Jacob Rassner, of the Maiden Lane 
Jewelry Co., is in Minneapolis this week 
visiting friends and calling on the trade. 

Jacob Segal, of the Jacob Segal Co., dia- 
mond importer in the Metropolitan building, 
returned home last week, after being in the 
east for some time. 

L. W. Kirk, formerly a member of the 
Friedberg sales forces at Detroit, has recent- 
lv accepted a position with the Brown Credit 
Jewelers, Port Huron. 

N. A. Cowan, traveling representative of 
the Wallace-Monroe Mfg. Co., passed the 
week-end in Detroit and Windsor, the lat- 
ter place being his home. 

Theodore LeGraves, of the Jacob Segal 
Co., returned last week from Houston, Tex., 
where ‘he gave an exhibition of diamond 
cutting for the Gordon Jewelry Co. 

Athol Johnson, Grand Rapids, paid a visit 
to friends in Detroit recently. He has 
nothing but favorable expressions for the 
retail jewelry trade in western Michigan. 

L. J. Laggasie, manager of the R. S. & 
J. D. Peterson Co., Port Huron, was in 
Detroit recently on a buying expedition. 
He anticipates an extensive trade during 
the Summer months. 

Arthur Tuchtenhagen came over from 
Albion recently and made a number of calls 
on the wholesale and manufacturing jewel- 
ers. George J. Hurst, Stockbridge, also has 
been in Detroit buying new merchandise for 
his Spring trade. 

The Holt Jewelry Co., Sturgis, Mich., it 
is announced, has opened a retail store at 
Albion. New fixtures and new merchan- 
dise have been installed, making it one of 
the most attractive establishments of the 
kind in that part of the State. 

E. W. Berg, State representative of E. H. 

Pudrith & Co., passed the week-end at 
Fraser, a suburb of Detroit, where he makes 
his home. Garner G. Sly, representing the 
company, leaves this week for New York 
and other eastern cities on a buying expedi- 
tion. He expects to be absent for several 
days. 
G. E. Wright has recently purchased the 
store at Charlotte, Mich. operated for a 
number of years by the Selkirk Jewelry Co. 
The property was owned by Mrs. Selkirk, 
who, it is stated, has retired from active 
business. Mr. Wright is a watchmaker and 
has made his home in Charlotte for a num- 
ber of years. 

E. H. Pudrith & Co., wholesale jewelers 
in the Metropolitan building, has recently 
purchased a new Graham Bros.’ delivery 
car, in order to better care for their steadily 
increasing business. This concern has the 
distinction of being the first wholesale 
jewelry house in Detroit to adopt its own 
delivery system. This department for the 
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last 15 years has been under the direction 
of Gustav Schmoeker. 

The Feinberg-Max Co., wholesale jeweler 
on the ninth floor of the Metropolitan 
building, is planning a number of improve- 
ments during the next few weeks. One of 
the most important is the construction of 
display windows, which will give a view 
of the entire store from the corridors. 
Other changes are being planned which will 
permit the company to make elaborate dis- 
plays of its merchandise in a very attractive 
manner. 


Moe Ehrlich has established a new retail 


jewelry store on Jefferson Ave., River 
Rouge, a suburb of Detroit. The formal 
opening was on Saturday, May 28. It was 


only a few months ago that Mr. Ehrlich 
opened another retail store in Wyandotte, 
also a suburb of Detroit. Everything about 
the River Rouge store is new. It is pro- 
nounced one of the finest retail jewelry 
establishments in the down-river district of 
Detroit. 

The Schaefer Jewelry Co., Sallans, and 
L. H. Redmond are all making prepara- 
tions for the trade expansion week, which 
takes place in Pontiac from June 3 to 11. 
Booths will be erected in the center of the 
main street and a general carnival spirit 
maintained during the entire period. There 
will be an extensive advertising campaign 
and other features to attract the trade from 
a wide section of the surrounding country. 
These trade expansion weeks have been fea- 
tured before in Pontiac and have proved 
decidedly successful as a means of attracting 
out-of-town trade, 

Maurice Friedberg, Samuel Gershon and 
Maurice Enggass, members of the local 
board of the National Association of Credit 
Jewelers, held a meeting in Detroit last 
week for the purpose of discussing plans 
for, the membership drive. Literature is 
being sent to every retail credit jeweler in 
the United States and it is expected within 
the next few months to add a large num- 
ber of new names to the membership. 
Maurice Geller, Detroit, who is active in 
promoting the organization, reports the 
aims of the new organization are receiv- 
ing endorsement from retail jewelers in 
every part of the country, and that the 
membership is growing even more rapidly 
than was at first expected by those inter- 
ested in the organization. 








After a successful business career of more 
than 28 years, and for the past 24 years in 
his present location at 53 North St., Middle- 
town, N. Y., A. M. Ambler, jeweler, will 
move to the more spacious and attractive 
store at 72 North St. on the corner of Depot 
St. This store has been remodeled and 
especially fitted for Mr. Ambler’s. business. 
It has a window front alone of more than 
70 feet. This gives Mr. Ambler the oppor- 
tunity of displaying his merchandise to 
wonderful advantage, and this is an art in 
which he is particularly skilled; having won 
a “Rice of the World” honor prize in 
window trimming besides many other awards 
of note. The repair department is specially 
fitted. for watch and jewelry repairing at 
short notice. Diamond setting’ which will be 
done on the premises. 



















































The Beverly Jewelry Co., 416 Wisconsin 
Ave., is conducting an auction sale. 

E. F. Groth, formerly with Goldman, Inc., 
Milwaukee, is now with George Logemann & 
Sons. 

Hy Abelson, Newark, N. J., vice-president 
of the Byrnes Jewelry Co. stores, visited the 
Milwaukee establishment during the past 
week. 

The Byrnes Jewelry Co., at 223 Wisconsin 
Ave., is displaying in its window at this time 
reproductions of famous diamonds. The 
company has announced that it will be 
willing to rent the collection to any jeweler 
in Wisconsin who may care to use it. 

A. C. Reisz, Baraboo, Wis., was the 
jeweler who won the first award this month 
in the joke contest being conducted by the 
Milwaukee Wholesale Jewelers’ Association. 
The second award went to Luther Riggs, 
Reed City, Mich., and the third to Mrs. E. 
W. Seeley, Manchester, Ia. 

During the past week quite a few callers 
made their appearance at Milwaukee whole- 
sale houses. Included among them were Mr. 
and Mrs. E. Wegener, Beaver Dam; Sylvan 
Doering, Racine; J. Brhely, Cudahy; T. H. 
Storts, Menomonee Falls; William Liulevich. 
Racine, and L. F. Stark, Chilton. 

Above an assortment of wedding rings in 
the jewelry store of Klein & Co., Milwaukee, 
is the caption “Why Girls Leave Home.” 
Although a thousand and one solutions have 
been offered for this problem none have been 
found that solve it so completely as does 
this simple little placard. The witticism has 
attracted a great deal of attention locally. 

A recent caller in Milwaukee was Joseph 
Yunkus of Racine. Mr. Yunkus is planning 
to leave his present location on account of 
the new bridge which shuts his store off 
from traffic. His plans have not been formu- 
lated as yet, but it is impossible for him to 
continue in his present location as the store 
is situated so that it is impossible for people 
to pass or get near it. 

Max Barkan, of the M. B. Barkan Co., 
Milwaukee wholesale jewelers, left Milwau- 
kee for New York last week, from which 
point he will sail for Europe. Mrs. Barkan 
and their daughter Norah will accompany 
Mr. Barkan as far as Buffalo, N. Y. Mr. 
Barkan is planning to spend about a week 
in London and will also visit France, Aus- 
tria, Germany and Italy. 

Milwaukee jewelers are gratified to get a 
report that conditions in the northwest are 
promising. The statement was made by a 
group of Milwaukee railroad officials who 
have just completed a tour into Iowa, north- 
ern Wisconsin, Minnesota and the Dakotas. 
It was stated that industrial operations are 
being scheduled on an immediate delivery 
basis and that shipping continues on a better 
level than a year ago. 

A plan of co-operative advertising that 
will cover a period of one year and involve 
the expenditure of approximately $5,000 to 
let people of the Fox river valley know of 
the shopping advantages of Oshkosh is being 
considered by retail jewelers and other mer- 
chants of that. city. The retail merchants 
division of the Chamber of Commerce has 
had this proposition up for discussion at 
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various meetings and action will be taken in 
the very. near future. 

Petitions have come in to the common 
council from retailers here asking that 
changes be made in parking regulations 
which will permit easier access to their 
buildings. W. H. Upmeyer, of Bunde & Up- 
meyer, retail jeweler here, has asked that 15 
feet be set aside on the side streets adjacent 
to Wisconsin Ave. for discharging passen- 
gers because the safety zone on Wisconsin 
Ave. bars automobiles from discharging 
passengers west of the crossing. 

A. C. Flood, of the Illinois Watch Co., 
Springfield, Ill., addressed members of the 
Racine Rotary Club at the Hotel Racine re- 
cently. Mr. Flood told how to care for a 
watch in order to get a maximum amount of 
service out of it. He also gave some history 
of the watch making industry, telling how 
the first period of watchmaking extended 
from the colonial days to the year 1850 and 
the second from 1850 to the present day. 
He said the first watchmakers came to this 
country from Holland and England and later 
Swiss watchmakers followed. Since 1850 
there have been made in this country 100,- 
000,000 watches, Mr. Flood said. 














TRADE CONDITIONS 


The excessive rains that have fallen during the 
past few weeks in southern Indiana have greatly 
handicapped retail trade in almost every line, and 
the jewelry trade has been no exception to the rule. 
Farmers in this section of the State are greatly 
discouraged at the outlook, as many of them have 
been unable to do any planting to speak of because 
of the heavy rainfall. The heavy rainfall is be- 
lieved also to have greatly damaged the growing 
wheat in southern Indiana, southern [Illinois and 
western and northern Kentucky. Reports from many 
towns in the tri-State section state that trade is 
very sluggish, and that there will be no change 
for the better until there has been a clearing up in 
the weather. 





The semi-annual sale of the J. M. Boner 
Jewelry Co., 225 Main St., here, started on 
Saturday, May 21, and is being well patron- 
ized. The company during the sale adver- 
tised that it would sell its entire stock at 
from one-third to one-half off. 

Bitterman Bros., retail jewelers of 202-204 
Main St., have been advertising commence- 
ment jewelry during the past few weeks in 
advance of several high school commence- 
ments in the larger towns and cities in south- 
ern Indiana. This well-known firm has been 
in busines here since 1867. 

C. H. Atkin, of Raphael Bros., wholesale 
and retail jewelers of Upper Ist St., has been 
elected vice-president of the Evansville As- 
sociation of Credit Men to serve the ensuing 
year. He has been a member of the local 
association for a number of years and is 
quite active in its affairs. 

The 12th annual anniversary sale of C. R. 
Boemle, at 311 S. 8th St., here, which 
started on Thursday, May 19, came to a 
close on Saturday, May 28, and Mr. Boemle 
reported that the result of the sale had been 
quite satisfactory. He disposed of a large 
stock of goods that had been especially pur- 
chased for the sale. 

Walter Stocker, senior at the Reitz high 
school here, has been awarded the gold 
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medal given by August Krohn, retail jeweler 
on St. Joseph Ave., for being the best 
scholar and athlete at the school chapel ast 
year. The awarding of the medal, an annual 
event, is decided by student and teacher 
vote. 











Montgomery Bros. report a particularly 


busy early Summer trade. The prospect for 
big business this year are remarkably good. 

J. Ehrlich who recently opened a jewelry 
establishment at 735 South Alvarado reports 
business as brisk and says he proposes to 
make a record this season. He is in the 
residence district. 

The new jewelry store of R. L. Hause at 
1710 N. Highland Ave., Hollywood, is 
ornate in design and offers an_ interesting 
display of goods in the tasty show windows. 

Mrs. W. D. Smith, 5508 Hollywood Boule- 
vard, who is a delegate to the White Shrine 
convention at Buffalo, will spend some time 
in the east before her return to Los Angeles. 
Her many friends send their best wishes to 
the prominent delegate who is to report the 
convention doings on her return to Los 
Angeles. 

Herbert L. Gruber, prominent diamond 
merchant of Los Angeles with headquarters 
at 606 Title Guaranty building, has just re- 
turned from a trip to Yosemite. He was 
accompanied by his wife and the two made 
the journey into the wonderland valley in two 
days, driving in comfortable stages. How- 
ever Mr. Gruber declares that the roads are 
so fine that the Yosemite trip can be made 
as a week end journey, the run into the 
Yosemite being made in a day, a day to see 
the Valley and a day’s return. 

Taylor Strawn, vice-president of the Elgin 
National Watch Co., spent the past week in 
Los Angeles visiting the jewelers. While 
here he enjoyed a trip to Mt. Lowe and to 
the several beach resorts, visiting Venice, 
Long Beach and Santa Monica as well as 
Balboa. Mr. Strawn was accompanied by 
his wife, and before leaving for San Fran- 
cisco the Elgin man stated that business con- 
ditions in Los Angeles not only show an up- 
ward trend but are in better shape than they 
have been for the past several years. 








Displayed in the J. Ralph McLaughlin 
jewelry store, Conneaut, O., have been two 
watches, one an old timepiece, used in 1800 
and the other a 1927 model of today. The 
old watch is a unique piece of machinery. 
It is large and has a Swiss movement having 
been made by Fres Deroches, of Geneva, 
Switzerland. It is one of the old chain drive 
type, being wound by a seven inch chain 
which under a magnifying glass looks much 
like the bicycle chain of today. The chain 
has over 100 links to the inch. The watch 
is wound with a key and has a bullseye 
crystal in a silver rim, set with brilliants. 
The back of the old timepiece is enameled, 
inlaid with pearl and has the picture of a 
heautiful young woman inlaid in the upper 
part of the back. The watch is owned by 
T. C. Herrick, and was formerly owned by 
his grandfather. 
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Clyde J. Schoenfeld is starting out to go 
around the Sacramento Valley with a new 
line of mountings. 

Ed. Willis, manufacturers’ representative, 
has just got back from a northern trip. His 
offices here are now at 605 Jewelers’ building. 

Lee Piess, with S. H. Friend, is leaving 
for Europe by the Bremen on June 2 to look 
over the diamond markets in the interests of 
his house. 

Leonard H. Bailsback and Roy Doble, of 
Railsback & Doble, are both in southern 
California and will not return till the be- 
ginning of June. : 

Taylor Strawn, vice president of the Elgin 
National Watch Co. is in town on a pleasure 
trip and is also calling on some of his friends 
in the trade and transacting a certain amount 
of business. 

Lou Buss, president of Buss, Linthecum & 
Thorsen, has been here, calling on some of 
the watch jobbers. Joe Brennan, western 
sales manager for the concern, has also been 
spending a week here. 

Retail jewelers calling on the trade here 
include: Mrs. George F. Powell. Sacra- 
mento; H. M. Crothers and wife, Aberdeen, 
Wash.; Will Kuechler, Stockton, Cal., and 
Earl Bothwell, San Jose. 

A. J. Francis, general manger of Morgan 
& Allen is back from a pleasure trip in 
Europe. T. W. Hannigan of Morgan & 
Allen has just returned from a business visit 
to the Hawaiian Islands. 

Al. G. Benard has had a two-day vacation 
in the Sacramento Valley where he motored 
along the California end of the Victory 
Highway which runs along the levee beside 
the Sacramento River. He is enthusiastic 
over the trip. 

Jos N. Niderost, retail jeweler of 150 
Post St., was driving at a moderate rate 
along Filbert St., with Mrs. Niderost when 
both were injured in a collision which over- 
turned their car, Mrs. Niderost being pinned 
beneath it. Both were treated for very 
severe cuts and bruises. 

Sydney Weinshenk, of Mayer & Wein- 
shenk, expects to sail from New York on 
June 10 on the North German Lloyd 
Steamer Columbus for Amsterdam, Antwerp, 
London and Paris, on a diamond-purchasing 
trip. He will be accompanied by Mrs. Wein- 
shenk and expects to be gone for several 
months, 

E. A. Moore of the R. F. Simmons Co. 
is in town and says he is enjoying a very 
good trip. Other manufacturers’ representa- 
tives calling on the local trade include: Ira 
W. Smith, Bert Murphy, W. H. Lowe of 
Bliss Bros. Co., Dan F. Child, Ernest Block, 
representing various lines; Mr. Gold of 
Kiddie Kraft and Louis Freund. 

Conditions are a little slow at present, ac- 
cording to M. F. Deamont of Deamont & 
Siegel of 704 Market St., but the fact that 
their firm is very busy proves to Mr. Dea- 
mont that conditions are going to improve 
very soon. He argues that retailers and 
wholesalers would not be having so many 
diamonds, etc., set if they had not reason- 
able grounds to believe that things are due 
to pick up. 

Williams & Petersen have an attractive 
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establishment at 605 Jewelers’ building, deal- 
ing in wholesale jewelers’ supplies. H. 
Williams is well known to the trade here 
having been for the past 10 years with R. & 
L. Myers. M. C. Petersen, the other partner 
in the new firm, will continue to run in per- 
son his business in Spokane, Wash. Williams 
& Petersen carry genuine American watch 
material and a good supply of Swiss watch 
material, Mr. Williams states. 

Congratulations are being received by 
Frank Cresalia of Levy & Cresalia on being 
among those present at 704 Market St. Mr. 
Cresalia has just returned trom a moto; 
business trip, and is waiting for his car to be 
repaired. He was advised that he could 
save five miles between Oakdale and Stock- 
ton by taking a short cut. The road was dry 
and all went well till he-unexpectedly struck 
a stretch of “gumbo” dobe road. The car 
skidded into a ditch, broke an axle and turned 
over three times. Cresalia clung to the 
wheel, held himself tight, opened the door, 
facing the sky, and crawled out uninjured. 

J. D. Bridges, of the Los Angeles office 
of the International Silver Co., returned in 
the middle of May from a business trip to 
the Hawaiian Islands. It is stated at Coast 
headquarters of the International Silver Co. 
here that Mr. Bridges reported good business 
in the Islands and brought back with him 
some splendid business for his company. 
The company reports that very favorable 
comments are being received on the tele- 
phone service they are now able to give their 
customers at their office in the Jewelers’ 
building here, as the new switchboard ex- 
change is arranged so that customers can 
immediately be put in touch with the depart- 
ment desired. 


P. A. Rowe, vice president of A. I. Hall & 
Son visited the firm’s Los Angeles branch 
a few days ago in connection with moving 
to new offices. The growth of A. 1. Hall & 
Son’s popularity in the Los Angeles terri- 
tory has been so great that it has been found 
necessary to increase the office space there to 
almost twice its former size. As this added 
space could not be obtained in the Title 
Guarantee building,. rooms have been taken 
on the eighth floor of the Metropolitan build- 
ing which is at 5th St. and Broadway. Plans 
have been made to make this office as beauti- 
ful and spacious as both the Seattle and 
Portland branches. Work is progressing 
rapidly on the enlargement of the firm’s 
offices in the Jewelry building here. A. W. 
Huggins, president returned from a week-end 
visit to the Yosemite to find himself “a man 
without an office,” but that is temporary. 

J. H. Spiro, who has just returned from an 
extended trip through the northwest, said 
that he everywhere finds the enterprising 
jewelers holding their own in comparison 
with every other line of business. Mr. Spiro 
commented on a questionnaire, sent out to the 
jewelry trade by one of the jewelry trade 
papers in which the reason is asked why the 
jewelry business is not going ahead, while 
other industries are making progress. On his 
travels Mr. Spiro has talked with representa- 
tives of many other lines and everywhere 
he found exactly the condition that applies to 
the jewelers—the progressive merchant is 
going ahead. If the merchant sits down in 
the back of his store, at his desk, trying to 
figure out what’s the matter with business he 
never gets anywhere. If, however, he chooses 
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his merchandise wisely, displays it attractive- 
ly and is always on the alert to cater to his 
customers, he will win out. One of the 
reasons for success is showing goods at the 
psychological moment. Not to do so is a 
cause of failure. 


Pacific Coast Notes 


The death was anounced on May 13 of 
E. E. Fox, Jr., jeweler of San Fernando, 
Cal. 

Harry Lewinson, jeweler of 1211 Fulton 
St., Fresno, Cal., -has sold out to A. L. 
Colvin, his former watchmaker. 

Don Santee, who travels for A. I. Hall & 
Son, has been calling on George Davis and 
Lance Smith, the Seattle and Portland man- 
agers of the firm. 

Louis Gleb, a jeweler residing at 857 
Campbell St., Oakland, Cal., has been con- 
fined to the Oakland emergency hospital 
with a possible fractured skull, concussion, 
lacerations and bruises, the alleged victim 
of a man who is held by the police. Ac- 
cording to eye-witnesses the man now in 
the hands of the police entered the shop 
of Mr. Gleb at 1617 7th St. and after en- 
gaging him in an argument, knocked him 
down. Gleb arose, the police were in- 
formed, and the man attacked him a sec- 
ond time forcing his head through a plate 
glass window. 

Ludwig Nelson and Mrs. John H. Frem- 
ming are now conducting their new jewelry 
and curio store in the Seward building, 
Juneau, Alaska. Much of their stock . of 
silverware and jewelry was ordered by Mr. 
Nelson on a recent trip to the States. It has 
row arrived and is attractively displayed. 
The firm also deals in Alaska curios, Indian 
baskets and ivories. It may be of interest 
to note that the native Alaskans, especially 
the Eskimos, are highly skilled in the art of 
carving ivory. Though there is something 
primitive about their work, many of them 
can copy cleverly and their ivory knives, etc., 
are considered sharp enough to be very busi- 
nesslike. 

Mrs. G. W. Ryder, widow of the late 
founder of G. W. Rider & Son, San Jose, 
Cal., died just a week after the decease of 
her late son, Wm. Ryder, and the funeral 
took place on May 19. William Ryder died 
exactly a year, to a day, after his father, G. 
W. Ryder, passed away. Mrs. G. W. Ryder 
had been ill for some time and was in a state 
of coma when her son died, so her death was 
not due to grief over the decease ot “Billy” 
as he was affectionately known in the trade. 
He is survived by a widow. The firm of 
G. W. Ryder is one of the leading jewelry 
establishments of the Santa Clara Valley and 
both father and son were highly respected in 
the trade. 

















The Joseph Dixon Crucible Co., Jersey 
City, N. J., is celebrating its 110th anni- 
versary and has issued a booklet “A Tale of 
Yesterday, Today and Tomorrow” which is 
an interesting review of the history of the 
concern. It is published in honor of the 
100th anniversary and those who so desire 
may obtain copies by writing to the Joseph 
Dixon Crucible Co. In connection with the 
100th anniversary, the concern has also sent 
out a souvenir in the form of a box con- 
taining three pencils. 
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Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 
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Show Window of Unusual Size in 


Store of Newark, N. J., Retail 





Jeweler 
Among the large, if not the largest 
jewelry windows in the world for the 


frontage used, are those illustrated herewith. 
They form the front of the store of K. 
Burns & Son, 641 Broad St., Newark, N. J. 

The two displays together measure 4534 














a 


UNUSUALLY LARGE 
feet in length, and are used for jewelry and 
fine diamonds exclusively. : 

Every article is easily seen from all di- 
rections, easy to remove and not over- 
crowded. The top design of polished wood 
frames with carvings of old gold is Louis 
XVI style. 

The display windows were made by Jerse- 
mann & Wolly, Inc., 140 W. 22nd St., New 
York. ; 





Robbins Co., Attleboro, Mass., Gives 
Educational Jewelery Exhibit 


A jewelry educational exhibit under the 
direction of the Robbins Co., Attleboro, 
Mass., manufacturing jewelers of that city, 
has been on view in the’ rotunda of the 
banking rooms of the Rhode Island Hospital 
Trust Co., Providence, where it attracted 
on the average of 1,250 to 1,500 interested 
spectators daily. The officials of the bank- 
ing institution have pronounced it one of 
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the finest educational exhibits ever shown in 
Providence. 

The Robbins Co., founded in 1892, express 
the work of its organization as the “Crafts- 
men in Metal,” and although young in com- 
parison to many other New England con- 
cerns, the Attleboro firm has already 
achieved a place of distinction in the jewelry 
business of the United States. The intro- 
duction of champlevé and cloisonné enamel 
work into America by the Robbins Co., 
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marked an epoch of historic importance in 
the jewelry trade of the country. 

The most interesting feature of the ex- 
hibit are shown in the evolution processes 
of various standardized types of metal crafts- 
manship from the raw material. These in- 
ciude the evolution of a souvenir spoon; the 
“Old Ironside” medallion manufactured for 
the United States Government; a gold ring 
and a silver automobile emblem. 

The exhibit also includes samples of the 
Robbins workmanship in advertising novel- 
ties, metal industrial emblems, convention 
badges, of which the local concern is a 
large manufacturer; police and firemen’s 
badges, military and naval insignias for the 
United States Government; fraternity pins 
and college jewelry, athletic awards and 
souvenirs of every description. One of the 
outstanding features of the exhibit is an 
exact replica of the original plaque made 
for the Government in connection with the 
“Old Ironside” fund drive. 








And Now We See the Gem-Studded 
Mesh Bags! 





Now comes the gem-studded mesh bags! 
For the Whiting & Davis Co. of Plain. 
ville, Mass., announces it has created an- 
other new costume bag of mesh—a gem. 
studded evening costume bag which bears 
the name of the “Jeanne Eagels evening 
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A GEM STUDDED MESH BAG 


costume bag,” the original of which Miss 
Jeanne Eagels is now carrying in her new 
Broadway success, “Her Cardboard Lover.” 

The new costume bag is the result of 
continuous experimental work which has 
finally achieved a gem-studded bag with 
stones that are firmly imbedded in their 
unique settings, assuring long life to the 
bag. The new bag is made with both the 
famous Whiting soldered mesh and the en- 
ameled armor mesh. Both make a strik- 
ing appearance. The many combinations of 
enameled colors with amethyst, pearl, sap- 
phire, rhinestone and other stones provide 
color effects to match any gown. 

“The new Jeanne Eagels evening costume | 
bag,” says Charles A. Whiting, President of 
the company, “was designed primarily for 
evening wear. Colors and patterns were it- 
spired by the new and colorful creations of 
Lanvin, Premet, Drecoll, Worth, and other 
leading designers, but they make an equally 
charming effect with any smart frock.” 
Wholesalers are now displaying several at 
tractive numbers of these new costume bags 
for the retail trade’s selection. 
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[nterchangeability of Watches 





What the Development of the Industry on 
These Lines Owes One Swiss 
Watch Concern 
(By Dr. H. BuHLER) 

The manufacturing of watches has in the 
past gone through three historic stages. 
In the first, the watchmaker was making 
the watch “all along” according to the 
classic expression—he combined in himself 
the multiple trades that become later dis- 

tinct and specialized callings. 

The second stage is characterized by a 
division of the different processes. Each 
worker specializes in his own profession: 
escapements, cases, dials, etc. ‘They are 
using mechanical means of manufacture, 
lathes, but in the background the human 
factor remains the basic element essential 
to production. 

At the beginning of the 19th century ap- 
peared a system destined to play a capital 
part. More and more the tendency is to 
leave to the machine most of the work done, 
up to now, by the hand of man. This inno- 
vation gives to the third stage its funda- 
mentals. It contains the germ of the prin- 
ciple of interchangeability.. But the second 
idea of Georges Agurste Leschot was slow 
in taking form. They had to wait for the 
last quarter of the 19th century to realize 
at last its potent necessity. Divers factors 
had to be reckoned with: ancestral routines, 
the easy disposal of Swiss watches, and last, 
but not least, the imperfection of metal- 
lurgy. All these resistances had to be over- 
come one by one. 


It will be to the everlasting honor of our 
technicians to have succeeded in surmount- 
ing these difficulties. Taking advantage of 
scientific discoveries they sensed a solution 
of the problem of interchangeability by 
bringing to the utmost the precision of tools 
and machinery used in the manufacturing. 
They did attain in that direction remarkable 
results, but the interchangeability obtained 
was only after all a relative one. 

The apparent error was at the time in 
the untruthful advertising of this achieve- 
ment, in the statement that this was indeed 
absolute interchangeability. We know 
without a doubt that this misunderstanding 
was not shared by the knowing technicians, 
perfectly conscious of the limitations of 
equipment and shortcomings of the human 
factor. Their reserve in the matter, how- 
ever, went not farther than the threshold 
of their laboratory and the word went 
around that absolute interchangeability had 
finally been achieved in the full sense of 
the word. 

In the course of my many visits to the 
different factories I had often the oppor- 
tunity to discuss this question with various 
directors and technicians, and I must admit 
that they had convinced me of the material 
impossibility of a greater precision. Every 
one could only visualize progress in noth- 
ing but a stricter inspecting of the finished 
Products. In more than a way this ex- 
planation was accepted rather joyfully by 
all, as it was in accord with theory and 
practice. 

Horological annals has shown us, how- 
ever, that inventions have often upset the 
most well-founded theories, taking for ex- 
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ample the invention of the mainspring, the 
hairspring, ancre escapement, stem winder, 
etc. We find that every one of these had 
taken the horological industry on a different 
course and discovered new horizons, re- 
newing and changing the technique at every 
improvement. 

Before every new idea man always felt 
that the last word in perfection had been 
reached, but he had to readjust his theories 
and readapt himself to the new principles. 
It is a way of progress to zigzag in its 
advance. 

In the pursuit of interchangeability an 
effort has been made to realize a maximum 
of precision without, if possible, changing 
anything to the outline of manufacturing. 
All factories, with a very slight difference, 
operate along the same lines and follow the 
same principles. Every one felt that manu- 
facturing had settled down to a routine un- 
likely to be altered greatly, unless in small 
details, and only by the advent of new 
machinery. 

A new invention has upset all these theo- 
ries. It has taken the problem of inter- 
changeability on a new basis. Without 
changing anything to the accepted perfec- 
tion of the techincal means, it has renewed 
and emancipated along new lines the sys- 
tem itself of fabrication. Thanks to this, 
interchangeability presents itself under a 
new light. It is no more a Utopia or a 
misrepresented approximation. 

The merit goes to the Tavannes Watch 
Ce., whose technical services under the in- 
spiration of a peerless watch constructor 
can boast of having realized in the line of 
progress a step of the utmost importance. 

At the moment the Swiss horological in- 
dustry was undecided whether true me- 
chanical production was advisable. “Ta- 
vannes” did not hesitate and resolutely went 
in for a complete reorganizing of watch 
manufacture along entirely different lines. 
Time has shown that such a move was 
neither hasty nor rash. 


For the following 15 years we see the © 


Swiss horological industry gathering a con- 
siderable momentum. New equipment, au- 
tomatic and semi-automatic machines ap- 
pear in every factory. A feverish emula- 
tion seizes the manufacturers and every one 
of them has but one goal in mind: me- 
chanical manufacture with maximum of 
perfection and minimum of cost. 

The field has considerably expanded. 
Demands are coming from all parts of the 
world. In 1903 “Tavannes” launched some 
unprecedented ideas in watchmaking. We 
can safely say without exaggeration that 
the horological industry was whipped to a 
new life. 

From that time on the watch industry 
consecrated itself with a sort of passion to 
the realization of perfection in every one 
of its branches. The micrometer becomes 
the measuring medium. You will find it in 
every hand, in every trade, just as much in 
the hands of the material dealer as in the 
hands of the manufacturing technician. 

All work is gauged and rectified closely. 
All tolerance in gauging is done away with. 
Instruments worthy of university laborato- 
ries are installed in technical offices. The 
gauge constructor has forsaken the 100th 
of millimeter for the micron. From top to 
bottom it is a criss-cross and rivalry of 
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exactitude tending toward but one end, the 
realization of interchangeability. 


No more patents touching manufacture 
have been granted than in the past decade. 
The human brain is at work. By a sort 
of intuition one of these minds has found 
the joint in the armor. Instead of attach- 
ing itself to the details of the problem, it 
goes boldly to the main cause. It goes 
arcund the main obstacles by entirely sup- 
pressing it. That discovery will associate 
the name “Tavannes” to one of the eras of 
the horological industry. 





Device to Prevent Pulling Out of 
Winding Stem 





H. Gisiger, head of the Times Watch Co., 
87 Nassau St., New York, has invented a 
device that prevents the breaking off and 
pulling out of the winding stem of wrist 
watches and at the same time makes move- 
ments moisture and dust-proof. The inven- 
tion is known as the “Times steel jacket,” 
and is an exclusive feature of Times 
watches. 

Ever since small wrist watches have been 
in vogue, winding stem troubles have been 
causing all jewelers much annoyance be- 
cause stems frequently break off when 
watches are being set, or pull out after a 
watch has been in use for a while. In his 
contacts with jewelers and watchmakers 
Mr. Gisiger heard of their troubles on ac- 
count of this annoyance, and several years 
ago he began to seek a remedy. Eminent 
Swiss movement constructors have ac- 
claimed his invention, agreeing that it will 
not only put an end to winding stem 
troubles, but also will make movements 
moisture and dust proof. The snug-fitting 
jacket of rust-proof steel securely encases the 
winding stem at its weakest point, the 
groove, while the collar of the jacket closes 
the stem case-hole moisture and dust tight. 
With the stem groove always protected by 
the close-fitting steel jacket, the stem can- 
not be snapped off by thumb pressure on the 
crown; and the stem cannot pull or fall out 
because the boring in which it rotates is in 
wear-proof steel. Patents for the device 
were obtained recently in Switzerland, and 
application for patent is pending in this 
country. 

Mr. Gisiger studied movement construc- 
tion under Switzerland’s eminent horologists 
and under the guidance of his father, who is 
now in charge of the Times factory in 
Bienne. His invention is the result of his 
thorough training in the science of watch- 
making, a skill that has been handed down 
from father to son for four generations, and 
extensive experimenting covering a period 
of several years. 








New Line of Platinum Jewelry 


Parrilla & Buffalo, craftsmen in hand 
made platinum, are now exhibiting their new 
line of hand wrought bracelets, ring mount- 
ings, brooches, pendants and sautories, re- 
flecting the modern tendencies in creative 
jewelry art. The studios are located at 
64 W. 48th St.,. New York, in the new 
jewelry center. Mr. Buffalo was formerly 
connected with the house of Cartier. 
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MASTERPIECES of the ART of CLOCKMAKING 












Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 

BUT 


The Value is there. 





On sale by Highest-class Jewelers 


CHELSEA CLOCK CO. 


(Established 1897) , 
10 STATE STREET BOSTON, MASS. Louis XVI Clock 


Bronze Metal Cases 


GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 


METAL CASES FINISHED TO ORDER AS DESIRED 


SHIP’S BELL MANTEL 
YACHT BOUDOIR 
BANJO DESK, AUTO & 

WALL AEROPLANE 





Banjo Clock 
Beautifully Decorated 
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Yacht Wheel Ship's Bell Clock 
(Also Without Base) 






“Commander” Ship’s Bell Clock 
(Also Clock Sold Separately) 





Clock and Barometer Desk Set 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
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Practical Talks on Selling 


No. II—What to Say When Selling Watches 





Written Expressly for The Jewelers’ Circular 


It is not the intention of this article to attempt to tell the practical Jeweler something he doesn’t know, but rather to assemble 
the sum-total of some personal behind-the-counter selling experience that has helped in making sales of diamonds. No doubt 
your own experience will add many points to those outlined herein. 




















ATCH sales are made, in the main, to 

men and women. Most often these 
time-keepers are sold to men and women 
who expect to wear them themselves. Very 
often, of course, watches are purchased by 
women for men, or by men for women. In 
selling watches, the first consideration, natu- 
rally, is to know for whom the watch is in- 
tended. 

If a woman is buying a watch for her own 
use, you will find that the “eye appeal” bulks 
largest in her mind. She wants a pretty 
watch. The matter of time-keeping, while 
important, is, relatively, secondary. When 
the man is the purchaser he will insist, in 
most instances, first on a strong assurance 
of time-keeping dependability in the watch 
that is offered him. 

In selling women’s wrist watches, the 
salesman should be careful in describing his 
goods. He should not call it “gold-filled” 
when it is only rolled gold plate. If the 
customer is a woman who “just wants to 
see a watch,” the salesman will first try to 
find out if she wants a diamond-set watch. 
He will size up his customer and show her 
first a tray of. diamond watches, describing 
their various. qualities and accentuating their 
beauty. Of course, if she wants a cheap 
watch, it is not good psychology to start off 
with diamond watches—their attractiveness 
may sour her toward your cheaper watches. 

In selling women’s Swiss wrist watches, 
most salesmen dilate on the “snap” and 
style of their lines, the smallness of the case, 
and the various refinements of the whole, 
such as the engraving, synthetic-sapphire 
crowns, silver (careful, there) dials. I have 
known of salesmen who struck a snag in 
calling the dial “silver.” Some women cus- 
tomers, tired of cleaning and polishing the 
family silver at home, have right away 
sprung the question: 

“Well, won’t a silver dial tarnish?” 

Then the salesman has to do some tall 
squirming to get out of the hole. It is 
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sometimes better to refer to the dial as 
“decorated metal,” “platinum-finish,” or such. 
When the woman customer raises the stereo- 
typed question as to whether the Swiss 
watch will keep time, or if parts can be had 
for it, etc., most watch salesmen have no 
difficulty overcoming these obstacles. The 
main idea is to get her to prefer a certain 
watch, and then to “sell” her on that one. 
All salesmen, in urging a Swiss watch on 
the woman customer, will point out to the 
standardization now practiced in making 
the parts. , 

The salesman tells her that his watch- 
repair department carries complete lines of 
repair parts for all his Swiss watches, and 
really does more work on Swiss wrist 
watches than on domestic ones. Crystals, 
too, are obtainable at a very reasonable price, 
he tells her. Such selling talk usually suc- 
cessfully overcomes her fears as to the 
service on Swiss watches. Then he points 
out the smallness and daintiness of case in 
watches of Swiss manufacture, and it is 
usually found that to women, who “buy 
through the eye,” this daintiness is a prime 
attraction in their favor. He gets her to 
clasp the watch around her wrist. Shows 
her, probably, that the face of the watch is 
smaller than a five-cent piece. 

If it is a diamond watch he is showing 
her, he points out that all the diamonds are 
cut diamonds (if they really are) and not 
“chips.” He tells her the diamonds are well 
set in place to prevent losing, and tries to 
have her look at them through an eye-loupe. 
Even if she can’t see a thing through the 
loupe, it helps to strengthen her confidence 
in the merchandise and in him. If she begins 
to ask him about the moveinent, he can—if 
he thinks it worth while—snap open the case 
and let her have a look at the movement. 
Its compactness, with the shining red jewels 
and brightly polished “works,” will appeal to 
her—although she won’t understand a thing 
about it. Most such Swiss watches are made 


with 15 or 17-jewel movements, so he can 
roll “15-jewel” or “17-jewel” off his tongue 
in a most enticing way. 

Many watch salesmen will here remark 
that it is not the best policy to open a watch 
for a customer—and it isn’t. Danger is, of 
course, possible to the movement; or dust 
may get in. But the biggest danger is in 
setting an example to the customer to do 
likewise. She may get into the habit of pry- 
ing it open every time she thinks of it, and 
this will result in “grief.” But it is per- 
missible when the salesman thinks it may 
“close” the sale, and he should then warn 
her against doing this, herself. 

When the wrist watch is sold, the most 
natural thing to do is to suggest one of the 
new flexible, patent bracelets to attach to it. 
If she is interested, the good salesman will 
tell her it is the first real improvement that 
has been made in wrist watches. He will 
tell her that it does away forever with 
frayed, dirty ribbons, and makes a beautiful 
bracelet out of a wrist watch. He attaches 
one end of such a bracelet to the watch she 
has bought and then holds it around her 
wrist. In most cases she is in love with it. 
And better still, there is such a range of 
prices in these bracelets that he can get her 
“sold” on one that will not cost her much. 
It is understood that this good salesman will 
not talk up a flexible watch bracelet too 
much if the woman shows no interest. If he 
knocks the ribbon on her watch he may 
“wnsell” the whole deal. 

As a last crowning touch, the salesman 
takes her wrist watch to the watch repair 
department before wrapping it up. This de- 
partment makes a superficial examination, 
because all watches should be tested before 
being put into stock, or while in stock. The 
salesman tells his customers that he has all 
watches carefully examined by his experts 
before a customer can take them out of the 
house. This is another bid for her confi- 
dence, and means much to her. She feels 
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Full Page Ingersoll Advertisement 


THE SATURDAY EVENING POST—June 25 
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$1.50 WRIST WATCH $3.50 














Mr. WARD WARE is a prosperous business 
man in the Middle West. He is proud of a 
very fine gold watch which he wears for 
dress and business. 

Not quite that either—a/ways for dress 
and only most of the time for business. For 
when the hot days come and he retires his 
vest from active service, he also retires his 
expensive watch and carries an Ingersoll 
Yankee— sometimes in the outside pocket 
of his coat and at other times in his trou- 
sers’ pocket. 

For his fishing trips and when he’s tinker- 
ing around the car or working in the yard, his 


YANKEE $1.50 
YANKEE RADIOLITE §2.25 


JUNIOR $3.25 
JUNIOR RADIOLITE $4.00 


ependable ‘Time 
and a Carefree Mind 


Active feople 


Yankee a/ways and his expensive watch never. 

The arithmetic of the thing is simple. If 
he loses his gold watch or has it stolen, it 
means a big investment for a new one. If 
he breaks it, it means a sizable repair bill. 

If he loses his Yankee he gets a new one 
for $1.50. If he breaks it he can get it re- 
paired quickly and at a nominal charge by 
sending it to the Ingersoll Service Depart- 
ment at Waterbury, Conn. 


SERVICE DEPARTMENT: WATERBURY, CONN. 


Prices slightly higher 
in Canada 





WRIST WATCH $3.50 
WRIST RADIOLITE $4.00 








MIDGET RADIOLITE $3.75 





Mk. BAILy SMITH drives his car about 15,000 
miles a year. He drives a golf ball during 
the playing season for a grand total about 
equal to a trip from Chicago to Detroit. 
He wears an Ingersoll Wrist Watch —in 
preference to any other wrist watch. For 
several reasons: (1) Vibration and the jolts 
and jars of driving (car or golf ball!) don’t 
affect the timing of an Ingersoll the way 
they do the more delicate wrist watches. 
(2) In case of accident, the Ingersoll Service 
Department is at his service. (3) In case of 
loss or theft—Ingersoll dealers everywhere. 


INGERSOLL WATCH CO,, Inc. 
NEW YORK - CHICAGO + SAN FRANCISCO - MONTREAL 



















WATERBURY $4.50 
WATERBURY RADIOLITE $5.50 


MIDGET $3.25 
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Storekeeping Department 


nl 
that she is dealing with a house that takes 
pride in its merchandise, and stands squarely 
behind it. 

If the woman customer prefers a domestic 
made watch to a Swiss one, the salesman 
will have his selling talk all ready. He will 
commend her on her preference. He will 
tell her that domestic watches, while some- 
what larger than Swiss watches, make up 
for it in sturdiness and reliability. He tells 
her “the smaller the watch the more delicate 
the movement.” The too-small watch, he 
points out, is too subject to harm through 
shock to its fine mechanism. He tells us, too, 
that all domestic-made wrist watches are 
made, entire, by one company. He points out 
the advantages in this system and the im- 
portance of being able to rely on the manu- 
facturer behind the product. He may tell 
her something of the “assembling” process 
followed in Swiss watch manufacture. But, 
of course, it will be better if he can “sell” 
her on her domestic watch without making 
odious comparisons; without “knocking” the 
other kind of manufacture, because he is 
“knocking” his own goods when he does so. 

Most every woman will ask: 

“Now, will this watch keep perfect time?” 

The blunt handling of this subject is best. 
I have known an excellent watch salesman 
who invariably answered this question with: 

“Absolutely not—we haven’t a watch in 
stock that will keep perfect time!” 

Then, after giving his amazed customer a 
little time to recover from her astonishment, 
he tells her that no watch can be guaranteed 
to keep “perfect” time. Perfect, he points 
out, allows for no variation, whatever, from 
exactness. He even tells her that the finest 
government instruments have some “allow- 
ance of error.” But, he says, her watch will 
keep satisfactory time. It may vary a few 
minutes a week, but not enough to cause 
her any concern. He tells her that the test 
for government army watches allows for a 
total variance of a certain number of min- 
utes a month—so that if the Government is 
satisfied with this the Government must 
know and admit that perfection is unattain- 
able. And he closes by telling her that if 
anyone promises “perfect” time in a watch 
theyre hoodwinking her and only trying to 
get her money. 

The guarantee limit is an important point 
in selling watches. The duration of this 
period varies among dealers. Many large 
houses set a time limit of six months on 
wrist watches, and one year on _ pocket 
watches. The guarantee is against imperfec- 
tion in materials—not against imperfection in 
time-keeping. The customer should be told 
that a wrist watch is a delicate piece of 
mechanism and requires care in handling. If 
she kicks about the shortness of the guar- 
antee period, point out to her that manufac- 
turers of automobiles don’t as a rule, guar- 
antee longer than 90 days. Tell her that she 
must not judge the reliability of the watch 
by the length of the guarantee period, as 
some such a time limit is forced on the 
jeweler by unscrupulous or careless persons 
who try to take advantage of him under a 
no-limit guarantee. 

As a clincher, tell her that you give her 
the same guarantee as you would on the most 
expensive wrist watch in your case. I have 
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found it effective to take out a diamond 
watch priced at $1,000 or thereabouts, and 
say: 

“Madam, we give you the same guar- 
antee on your watch as we do on this 
thousand-dollar watch.” 

This usually does the business. Then give 
her some fatherly advice about the care of 
her watch, for instance: 

Don’t take a bath with it on. 

Take it off before you wash the dishes. 

Make a practice of winding it regu- 
larly—preferably in the morning. 

Don’t pull out the stem-set 
forcibly. 

Be sure your watch is fully wound up 
—but don’t try to force it. 

If it is worn very much around mo- 
tors or electric apparatus, it may be- 
come erratic in time-keeping. 

Don’t let lint, face-powder and per- 
fume get into it. 

Bring it in to have it examined and 
regulated. 


too 


With a man customer, an entirely new ap- 
proach is necessary. Most men, when pur- 
chasing a watch, consider time-keeping first 
and appearance second, or are fifty-fifty on 
the two considerations. Men come in with 
a definite make of watch in mind, or a cer- 
tain price. If you have the make they want, 
it is comparatively easy to sell them. But 
if you don’t have their make, and have to 
switch to another, the trouble commences. 
Nine out of every ten men want one of the 
well-known domestic watches. 

One of the first questions they will ask 
will be: 

“How many jewels has it?” 

If they want a low-priced watch and you 
have offered them a seven-jewel movement, 
you will have to do some tall selling to get 
them to accept such a low-jeweled time-piece. 
They probably have 15-jewel or 17-jewel in 
mind, and seven-jewel is an awful come- 
down to them. Good salesmen will tell the 
customer right there that he has seen seven- 
jewel watches that kept as satisfactory time 
as higher-jeweled ones. It doesn’t sound 
altogether reasonable, but it’s true, as every 
jeweler knows. The salesman will here enter 
into a dissertation on the why of jewels in a 
watch movement. He will point out that 
jeweled bearings are designed to withstand 
wear and to lessen friction. A seven-jeweled 
bearing, he can say, is jeweled at the points 
where the most wear comes, and that the 
metal bearings in the remainder of the watch 
are splendid wearing surfaces, but may not 
last as long as if they were jeweled. Any 
fair-minded man will recognize the truth of 
this argument. 

As to the watch-case, most youngish men 
want a fairly thin one. The thinner the 
watch the more attractive it is. Many sales- 
men will get the customer to slip one of 
these thin watches into his pocket and see 
how little bulk it makes. If the customer 
wants a solid gold case, but is unwilling to 
pay the price for one, it is up to the salesman 
to sell him the rolled gold plate case. The 
salesman can do this by telling the customer 
that the movement is the same, but that the 
price is less because there is not so much 
money put into the case. He can point out 
the sturdiness of the rolled gold plate case, 
calling attention to the fact that the case is 
strong because the metal in it does not. have 
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to be stinted. Some salesmen even resort to 
the “squeeze test” on a cheap solid gold case. 
They squeeze the case between their fingers 
in front of the customer’s eyes, and he can 
see the sides of it give noticeably. This very 
often clinches the sale of the gold-filled or 
rolled gold plate case. But it is a negative 
argument, after all, and reacts against his 
solid gold stock. 

If you see a customer making a choice you 
don’t think will serve him well, tell him 
abruptly not to do it, and tell him why. I 
have known a salesman who would tell a 
man or woman customer: 


“I simply won’t sell you that watch. 
You may be able to get it somewhere 
else, but not from me. I refuse to sell 
it to you because, etc., etc.” 


Very often this will make a decided “hit” 
with the customer. He or she likes to feel 
you would do yourself out of a sale rather 
than sell a watch you couldn't unreservedly 
recommend to them. 

I know one salesman who rarely failed to 
sell a certain moderately priced thin model 
pocket watch by making a comparison of it 
with a hundred-dollar model. 


“Here is a watch at $40 that has the 
thinness of a $100 watch,” he would say. 
“Thinness means smartness and _ style. 
If thinness wasn’t a most desirable 
quality the manufacturer wouldn’t put it 
into his hundred-dollar watch.” 


Where a watch has several adjustments it 
is important to explain them to the customer. 
The salesman should demonstrate just what 
“adjustment to position” means. He should 
demonstrate it. Also, he should explain, in 
intelligible terms, just what is meant by 
isochronism, if the watch is adjusted for 
that. There’s nothing sells a customer so 
much as “knowing your onions.” .I have 
known a salesman who had phenomenal suc- 
cess in selling watches, and who used a riga- 
marole of arguments that were far from the 
truth. He adopted a method of knocking 
the stuffing out of a competing watch, if he 
didn’t have one of these watches in his case. 
His sales talk was an absolute reversal of 
the selling adage: “Don’t knock a com- 
petitor.” Yet his talk “went over.” I 
merely cite this to show that the rules don’t 
always apply—and maybe some of the pre- 
cepts laid down in this article might work 
just as well if turned upside down. 

A monogram panel on a watch case will 
appeal to many men, and to most women 
who buy watches for men. If your cost of 
monograming is covered in the price of the 
watch, you can even show a card of neat 
monogram designs and make the customer 
visualize how handsome his watch will be 
with his own monogram carved thereon. It 
also is effective to play on a man’s pride 
when selling him a watch. A good sales- 
man will tell him that he can economize on 
his neckties or his cigars, but never on his 
watch. 

When you want to know the time, 
you want to know it, he telis him. 
And, besides, you deserve a good watch. 
You buy your family everything it needs 
—don’t you think you’ve got a right to 
have a good watch—as much as you de- 
pend on it and as often as you consult 
it? 

Here is a watch you won’t be ashamed 
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Conklin Verd is an exclusive 

and entirely different green 

—one that you will not see 

on the 89-cent bargain coun- 

ters. The Conklin Verd is 

the green pen without any 

imitators, one that the dealer - 
can sell without embarrass- 

ing comparisons. 













Introducing 


the Conklin Verd Endura 


The new Conklin Verd Endura is more than 
merely a green pen—the richly artistic tones 
achieved by the designer make this new pen 
the rapture and admiration of those who appre- 
ciate the beauty in “Just the right shade of 
green.” The pens, $6.00 and $8.00, with the 
unconditional and perpetual Endura guarantee 
of free service. The pencils, $3.50 and $4.00. 
Another Green model, not an Endura, at $5.00. 
Plain Green and Blue at $3.50. Get some. 
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The Conklin Pen Company 
Toledo, Ohio 
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ENDURA 


Unconditionally & Perpetually Guaranteed 
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Storekeeping Department 
a 
to pull out in front of anybody. I doubt 
if any man in an average crowd will 
have a watch as handsome and reliable 
as yours. And when you divide the cost 
of this watch by the number of days of 
service it will give you, and average the 
cost per day, the price is insignificant. 
You pay one hundred times more 
than this for an automobile and wear 
it out in a jiffy, or drive it around the 
block and sell it at half price. 

Many men customers will spring the old 
question about how long will a filled watch 
case wear. This is usually successfully 
handled by stick to actual facts. Tell him 
that the manufacturers found out that it 
was so misleading to set a 20-year or 25-year 
limit on their cases that they have simply 
ceased to do it. If the customer carries his 
watch in his pocket among nails or keys, 
the case may not last two years, but in 
ordinary use the case will last as long as he 
does. Tell him (if it is a fact) that you 
never knew of a customer bringing back a 
filled case that had been worn out in ordi- 
nary use. 

In selling a woman a watch for a man, 
it is well to dwell on men’s preferences in 
watches—thinness of case, size of case, time- 
keeping qualities and appearance. She will 
be guided a lot by your suggestions, gov- 
erned, of course, by the price she wants to 








pay. 

One advantage about selling pocket 
watches. for men is the incidental sale of 
“accessories” which such a sale inaugurates. 
All good salesmen, after selling a watch, 
try to sell a Waldemar watch chain to match 
it And they try to add some kind of 
“sinker” to attach to the end of the chain, 
such as a knife, a door key, a cigar cutter, 
a card or photograph locket, or some such 
gewgaw, 

It is in the sale of men’s watches that the 
preliminary examination of the watch by the 
Watch Repair Department before wrapping 
up the article, makes such a hit with the 
customer. The man buyer likes to think you 
are giving his watch a real “once over” 
before handing it to him. Then invite him 
to come in each day and check his watch 
against your house chronometer. This sug- 
gestion should not be made too urgently 
if the man has purchased a cheap watch 
that is not expected to keep close time. 
But all watch customers should be told that 
they need not expect their watches to keep 
time to the minute right away—that after 
a watch is purchased and worn it needs 
certain regulation that should be made by 
your watch repair department. 

The sale of men’s strap wrist watches is 
becoming easier every day. Men’s opposi- 
tion to this class of watch is being over- 
come by national advertising and by custom. 
Men are seeing them on men’s wrists every- 
where, and they are beginning to obey the 
herd instinct of follow the leader. The year 
of 1926 probably doubled any previous year’s 
volume of men’s wrist watch sales. It is not 
hard to sell a man such a watch if he has 
the least leaning in that direction. The 
alert salesman will, by all means, be wearing 
such a strap watch in the first place. Then 


(Continued on page 128) 
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A New Idea in Jewelry Store 
Construction 

















U NIQUE in design and with an architec- 
¢ ture that is strictly and purely original 
W 


H. M. Freeman has originated a new - 


idea in jewelry store construction. Orna- 
mental iron and glass is used and the shop 
thus built is set up in sections in the lobby 
of the Quinby building, Los Angeles, Cal. 
The owner is making his new idea fit a space 
of 74% x 20 feet, outside measurements. 

No counters are used. The wall cases are 
specially made on the idea of a buffet, and 
they thus supply the counters. Safe, cash 


throng thus accommodated wonder how this 
is accomplished so easily. Getting away 
from the conventional jewelry store has been 
a problem. The day of specializing has ar- 
rived, Mr. Freeman declares, and he is not 
in competition with hardware and depart- 
ment stores. 

This idea, in a city like Los Angeles where 
space is rented by the square inch, may help, 
it is shown, some dealer who wishes to con- 
serve. Mr. Freeman, who was in business 
on South Broadway for many years, says 














UNIQUE STORE OF W. H. M. FREEMAN, IN 
register, large watch repair rack, crystal 
cabinet and an oriental rug for the floor 
complete the furnishings. One table, two 
chairs and a watchmaker’s bench and stool 
have been installed. Steam heat and hot and 
cold water is provided. 

The stock is largely sampled and displayed 
on individual stands. Twelve drawers 4 x 14 
x 14 furnish ample space for reserve stock 
in folders. A large storage space enclosed 
over the safe under the show windows sup- 
plies additional space for boxes of all kinds. 
In this manner a store four times as large 
has been condensed into this space with ample 
room for everything and with nothing ap- 
pearing to be crowded. 

Customers are handled in a systematized 
manner. Those who have witnessed the 


LOBBY OF 


CAL. 


ANGELES. 


QUINBY BUILDING, LOS 


he is willing to share his novel idea with 
others who wish to take advantage of the 
unique plan thus offered. Business is being 
stimulated by this move, it is shown, and 
much interest has been aroused by the novel 
undertaking. 








Three boosters, or reputable liars, met and 
paid their disrespects. 

“Come to California,” mocked the Flor- 
idiot, “and give the sun your cuticle till it 
hurts.” 

“Help harvest our sucker crop!” japed the 
‘Californiac. “Year-round realtors.” 

Then both turned upon the third party. 

“Live and die in New Jersey,” they 
chorused, “you won’t care which!” 



















Request. 








Electro upon request 


BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade’’ 
501 Washington St. 


Send Pearl Jewelry 


Selection Package sent upon 
Compare Prices. 


Repairing, Remodeling 
and Restringing. 


JOHN M. BoyaJIAN & Co. 


50 West 47th Street 
NEW YORK CITY 
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 @ SS.White @ 
~ Gold Alloys and Solders 

and | 
Platinum Solders 


Sotpers for white, green and yellow 
gold; strong, easy flowing and hold 
their colors. @ All solders put up in 
one-pennyweight pieces, marked dis- 
tinctly to avoid mistakes at the 
bench; also marked with Trade YY 


Mark as a guarantee of reliability. 


Write for description and prices. 


THE S.S. WHITE DENTAL MFG. CO. 
INDUSTRIAL DIVISION 


152 W. 42nd Street New York, N. Y. 





_ FACTORY ADDRESS 
Prince Bay, Staten Island, N. Y. 





We Buy Sweeps, Scraps and Waste Materials 
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Heavy Shank 
Genuine one 
piece double head 
cameo, Belais 
white gold (also 
in green gold), 
6746— 


$24.50 
list. 
Next size larg- 
er stone, $2.00 
additional. 


Buffalo, N. Y. 


90% of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 


00 each A L L P R O FIT 2 DIAMONDS 4/100 each 





This <> Reg. Trade Mark 
guenenneee you genuine diamonds. 


Solid Gold 14 Kt. White Gold 
T Genuine Hope Ruby. 


Advertise. Write for our Free Cut Service. 





NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 

6517 on hand at all times $25.00 

in every size netai 
Also in White Geld Incrusting 





; : This <@;@ Reg. Trade Mart 
Display Emblem Cards for your win- Guarantees vou puinn diamonds 
dow in original colors free upon request. 


CAN ALSO BE HAD IN FREF “ts in all emblems and initials 
BLACK ONYX, TOP with One or more Rings 


GARNET, SaRDONYx WRITE FOR WHOLESALE PRICE. 











The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 








Direct from Mines in India, Ceylon and South America 


ZIRCON’S 


And other precious Stones 
Expert Diamond Cutting and Lapidary Works 


F. J. ESSIG and MENG CO. 


5 162 N. State St., Butler Bldg. 
45 Years in Chicago Chicago, Til. 














The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 

The Lion Safety Pin Clutch Co. 
Pat. Feb. 20, 191720 W. 22nd St., New York Pat. May 25, 19% 
























































June 1, 1927 


THE JEWELERS’ CIRCULAR 








| Making the Store Inviting to the Tourist 





Written Expressly for The Jewelers’ Circular 




















_ excellent way to make a. success of 
the jewelry business is to put the store 
right where there are the most people day 
in and day out. 

That’s what Lipton’s Diamond House, in 

Long Beach, Cal., has done. 
. This enterprising establishment is located 
right on the “Pike,” where thousands of 
people pass every day in the year. It is just 
about across the Pike from the band-stand 
where free band concerts draw immense 
crowds twice a day during the spring, sum- 
mer and fall months. And as a result of 
having such a superior location and because 
of its enterprise in merchandising goods, this 
store enjoys a big and growing business all 
the time. 

Window displays are relied on mainly by 
Lipton’s Diamond House as a means of se- 
curing business. The store’s window dis- 
plays are changed repeatedly during the 
course of a month. Gift articles, together 
with diamonds, are played up strongly all 
the time. The store finds that it is particu- 
larly advisable to play up gifts in the win- 
dows because many of the folks passing the 
store are tourists who are seeking gifts to 
send back home to folks in the east. 

Perhaps it should be stated that there are 
so many tourists on the “Pike” at Long 
Beach because the Pike extends right along 
the water’s edge for several miles. Here 
are located more amusement devices than at 
any other place in California, and here is 
one of the world’s best bathing beaches, 
too. 

One of the distinct features about Lip- 
ton’s store is that it is decorated entirely in 
black and white, thereby giving an unusual 
appearance to the establishment which is ar- 
resting and interesting and which makes 


folks remember the store and talk about it, 
thereby giving it a splendid amount of 
highly valuable word-of-mouth advertising. 
Even the rugs have been specially woven 
for the store and are of Indian make and 
design. 

Fountain pens are strongly featured by 
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of the best means of attracting attention, 
making a good impression on patrons and 
selling more goods. 

The store’s slogan is “You can’t go wrong 
at Lipton’s” and the store lives up to this 
slogan in all particulars at all times. 

The store has considerable window dis- 
play space as will be noted by a glance at 
the illustration which is shown below. 





I Have Heard from “Seward’s Folly” 





If I were to say it costs seven millions of 
dollars to produce a Certified Watchmaker 
you would think I was crazy. 














LIPTON’S WINDOW DISPLAYS PULL MUCH BUSINESS 


this store in a case found in almost the ex 
act center of the store room. Silverware, 
clocks, beads, watches, lodge emblems and 
other articles are also featured. 

The store is always splendidly lighted, as 
it has been found that good lighting is one 








INDIAN RUGS SET OFF LIPTON’S DIAMOND HOUSE, LONG BEACH, CAL. 





On the face of it I would be, yet a little 
thinking shows another angle to the sug- 
gestion. 

When the United States paid Russia $7,- 
000,000 for Alaska some people called that 
deal “Seward’s Folly.” But how many hun- 
dreds of millions of dollars has Alaska 
brought back to the United States? 

And if the young man up in Alaska who 
has just written me that he wants to become 
a “Certified Watchmaker” wins his certifi- 
cate has it not cost $7,000,000? You may 
say the argument is far fetched. No more 
than that it would cost more than $100,000 
to turn out, say, the first Ford car, in mass 
production. 

Whichever way we argue it is an interest- 
ing fact that all the way from Alaska and 
in every State in the Union there are men 
who either already have or will have that 
certificate. 

There were those who thought the Horo- 
logical Institute was a sort of foolish idea. 
If it ceases its work tomorrow it has already 
justified its brief career. More than 1,000 
men have received an inspiration to be bet- 
ter men and have acted upon it. 

We wish a lot of the folk “in the trade” 
had come to Washington to the annual 
meetings in May and talked these things 
over. We all have our problems and 
a lot of help comes from friendly confer- 
ences.—Paul Moore, Secretary, care Na- 
tional Research Council, 21st and B St., N. 
W., Washington, D.C. 
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Practical Publicity for the Retailer 








Written expressly for THE Jewelers’ CircuLaR by Rosert F. NATTan 














Featured Horological Service 
MAN Y jewelers will be interested in seeing 
how the Will H. Beck Co., Sioux City, 
Ia., builds up its watch repair service. The 
accompanying announcement, which occu- 
pied a space of six inches, double column, 
states that the firm has installed a special 




















Horological Service Car for the convenience 
of its customers. Surmounting the car is 
a clock giving the correct time. The con- 
cern advertises that it will call at one’s resi- 
dence or office and regulate clocks and 
watches without charge. Free cleaning and 
examination of jewelry is also offered to 

















ltalian pottery 
waffle batter 
pitcher, $44 imches 
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every pipe smoker, 
Set of three sizes 
Duahall pipe serapers, 
price, per set— $6 

















Lady's hand bes, 
reptilian feather, 
assorted colors — 
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Duohill zipper 
feather tobacco 
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COMPREHENSIVE FULL 


Bunde & Upmeyer Co. 


Stationers 
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shield plated, 
fength Pinch, gen- 
erous capacity, $10. 


























BUNDE & UPMEYER CO., MILWAUKEE, WIS., 


USED IN ROTOGRAVURE SECTION OF A LOCAL DAILY 
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the local public. This service was inaugu- 
rated to celebrate the concern’s Fiftieth 
Anniversary. The new car used for the 
service, presents a very attractive appear- 
ance on the streets as it is finished entirely 


Horolopical 
Service 


You will be interested in this new 
service department. 

We have installed a special Horo. 
logical Service Car for the conven- 
jence of our customers—when you 
See it you see the correct time. 

You may telephone our store 
Automatic 1701, at any time and 
our Horological Service Department 
will call at youp residence or office: 
and sct and regulate your clocks or 
avatches without charge. 

This new service combined with 
our free cleaning and examination 
of your jewelry is being very much 
appreciated by many Sioux City 
people. 

These service departments are a 
part of our store and all work is 
done by. our ow: expert jewelers 
and repair men. 

Sioux City's Largest Jewelry Store 


Pioneer Jewelers: SiOLx Cry 
GIO Drerce St.-Stabisned 77 


1877 Our Golden Annlversary. 1927 





FEATURING A HOROLOGICAL SERVICE CAR 


in genuine gold leaf. A double faced clock 
carries the correct time. 
* * * 
The Terheyden Co., Pittsburgh, Pa., ad- 
vertises, “Newest Creations in Smart Jew- 
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60 Years 
in Same 
Location 


Pewest. Creations 
In Smart Jewelry 


UR new Fall displays of Diamond 
Jewelry include many exclusive and 
original conceptions that arc 
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marked by wonderful Beauty of design 
and workmanship, 
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DIAMONDS 
A magnificent selectien of loose and mouat- 
ed stones—gews of rare perfection and purity 
a? color. Corapare quality and prices here 
besore buying. - 


WEDDING RINGS 
Showing. splenc‘d assortment of these in 
gold acd piatinum—<harming designs thar 
will keenly delicht the brice-to-be. 


Diamond Engagement Rings 
Spar’ ling com -ulitaires that measure up t 
the highest stanJards of beauty aod per 
fection. 


Terheyden Co 
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SMITHFIELD ST. 
NE DOOR FROM OLIVER AVE, 








SIXTY YEARS OLD AND UP TO THE MINUTE 


elry,” in a space of. seven inches, doubie 
column, in a neat little announcement with 
a distinctive border. Sixty years in the same 
location is a good recommendation for any 
concern and might well be played up im 
bolder type. 
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Retail Advertising Department 








Brock & Co., Los Angeles, Calif., are 
doing some noteworthy advertising. Three 
of their recent announcements are shown 
below. These ads occupied a uniform space 
of 10 inches, triple column. The illustra- 
tions occupy most of the space and are very 
striking. Mindful of the increasing number 
of trans-Atlantic tourists the firm uses a 
very attractive juggage announcement. The 
price range—from $12.50 upwards—is 
broad enough to attract a large class of 
buyers. The first announcement features 
gold cigarette cases for men. “Items of 
intimate interest” is the inviting caption of 
the second announcement which‘ offers sug- 
gestions for original gifts for the table, the 
library and the boudoir. 

x oe 


George W. Chatterton, retail jeweler at 
130 Wisconsin Ave., Milwaukee, has a 
unique way of advertising. He simply 
“chats” with prospective customers about 
news of the day. A great deal of discussion 
is in progress in Milwaukee about the 
erection of the Schroeder Hotel and Mr. 
Chatterton has hooked up his advertising 
with the public’s interest in this proposition. 
His column, headed “Chats by Chatterton,” 
reads as follows: 

“Been reading a lot in the papers about 
the new Schroeder Hotel. Down in Chicago 
the other day, some of my friends kidded 
me about the small hotels here and the short 
buildings. I told them to wait until the new 
Schroeder is up—then they would bend 
their necks back to see the top of at least 
one building here. 

“Now, by the paper, I see there is some 
hitch about this building. Can’t just make 
out what it is all about. Maybe I’m dumb, 
but the point I get is, they are trying to 
decide if we need an alley more than we do 








GOLD FOR GENTLEMEN...tHE metat May BE WHITE, GREEN, OR 


YELLOW. 


+:IT MAY BE BLENDED WITH PLATINUM, ENAMEL, OR JADE...OR BE 
STU ¥ 


wouse WITH JEWELS, ONE'S PREFERENCE MAY BE FOR AN ITEM VALUED AT 
TWO THOUSAND FIVE HUNDRED DOLLARS, OR ONE AT TWENTY-FIVE DOLLARS. 
THERE IS THE SAME SATISFYING ASSURANCE OF SOPHISTICATED GOOD TASTE. 
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a hotel, or a hotel more than we do an 
alley. Personally I think we have got 
enough alleys. 
“I wish you luck, Walter, with your hotel. 
Only wish it was going up nearer my store.” 
* ok Ox 


A noteworthy full page announcement by 
Bunde &- Upmeyer, Milwaukee, Wis., is 
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ment. The gifts are all exceedingly well 
chosen. 


The man seeking for his girl friend some- 
thing that will be appreciated and at the 
same time inexpensive, or the girl friend 
seeking something useful and choice at a 
moderate price for her man, will certainly 
find an appropriate gift illustrated on this 











HOROLOGICAL SERVICE CAR FEATURED IN THE.NEWSPAPER ADVERTISING BY WILL H. BECK CO., 
SIOUX CITY, IA. 


shown on the first retail advertising page. 
This announcement appeared in the roto- 
gravure section of a local daily and adver- 
tised a variety of well chosen gifts for all 
occasions at prices ranging from $1.00 to 
$50. This great popular price range is a 
big advantage and destroys any impression 
that only high price merchandise may be 
obtained at the retail jeweler’s establish- 


. 


page. The judicious selection of the gifts 
advertised is an expression of excellent 
merchandising and good sense, well calcu- 
lated to combat present day outside com- 
petition. Another announcement used by 
the firm in the same issue featured diamond 
jewelry, wrist watches. and silver. The 
Bunde & Upmeyer Co. is one of the most 
progressive advertisers in the trade. 











ITEMS OF INTIMATE INTEREST...succestions FOR ORIGINAL GIFTS 
++. OUT-OF-THE-GRDINARY APPOINTMENTS FOR THE TABLE, THE LIBRARY, OR ONE'S 
OWN ROOM... ASSEMBLED IN A DEPARTMENT OF SUCH INTEREST, THAT A VISIT TO 
BROCK'S WILL NOT BE QUITE COMPLETE WITHOUT SPENDING SOME TIME HERE. 


and XK 
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LUGGAGE tTnar Is A PASSPORT FOR THE TRAVELER, BEING QUITE AS VALU- 
ABLE AS AN IDENTIFICATION AND 4N EXPRESSION OF GOOD TASTE AS FOR ITS 


SPLENDID UTILITY. UNVARYING IN DISCERNING SMARTNESS; DIFFERING ONLY AS TO 
LEATHERS AND APPOINTMENTS, WHETHER PRICED AT TWELVE-FIFTY FOR A FITTED 
ROLL, OR ONE HUNDRED AND TWELVE TO SIX HUNDRED DOLLARS FOR A LORDLY BAG. 


‘BRIG 


SEVENTH STREET Sts WEST . . berwers Olive and Grad LOS ANGELES 











THREE IMPRESSIVE ANNOUNCEMENTS USED BY BRCCK & CO., LOS ANGELES, CAL, 
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“Of course they sell,” say jewelers 
~“they’re Wadsworth Quality!” 


O matter what kind of wrist attachment 
men and women in your community 
may now be wearing with a modern 

wrist watch— 

No matter what kind of modern wrist watch 
other men or women may purchase at your 
store— 

Wadsworth Watch Bands will attract every 
one of them with unequalled beauty, style, and 
convenience. 

And the mark “Wadsworth Quality”— 
which has so long indicated, for jeweler and 





























Olympian Mode! 


Designed for men. Fits the lugs of any 
modern strap watch. The ‘‘Olympian’’ ex- 
pands to slip over the hand. After being 
properly adjusted to the wrist, it is held 
securely by a snap lock. 


The ‘‘Diana’’ Model, for women, is the same 
as the ‘‘Olympian,’’ only narrower, and with 
watch attachments to fit the lugs of a 
woman’s wrist watch. 





Amazon Model 


Designed for women. The watch attach- 
ments fit the lugs of any woman’s wrist 
watch of modern design. The ‘‘Amazon’’ 
opens in the center, is easily adjusted to 
conform to the wrist, and is fastened witha 
special safety lock. 


The ‘‘Improved Ben Hur’’ Model, for men, 
is the same as the ‘‘Amazon,’’ only wider, 
and with watch attachments to fit a man’s 
strap watch. 


public alike, the utmost in fine watch case 
craftsmanship—will immediately win their 
complete confidence! 

This very day, that mark is selling Wads- 
worth Watch Bands for hundreds of jewelers 
everywhere. 

Made in 14 kt. white or green gold filled, 
and in solid white, green, or yellow gold, 
Wadsworth Watch Bands are in two types. 
One, the Olympian Model for men, the Diana 
for women, which expands to slip over the 
hand. The other, the Improved Ben Hur 
Model for men, the Amazon for women, which 
opens completely to put on the wrist, and is 
held secure by a special safety lock. 

Order Wadsworth Watch Bands from your 
wholesaler—now! 


The Wadsworth Watch Case Company 
“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 


OFFICES: 
New York, 20 W. 47th Street San Francisco, 150 Post Street 
Chicago, 35 E. Wacker Drive (Jewelers’ Building) 














ADVERTISED RETAIL PRICES 


14 kt. white or Solid white, green or 


green gold filled yellow gold 
Plain Decorated Plain Decorated 
1) The “Olympian” Model (for men)......... $7.50 $8.50 $28.00 $30.00 ||" 
The “Diana” Model (for women)......... 7.50 8.50 20.00 25.00 
The “Improved Ben Hur” Model (for men) 6.50 7.50 25.00 27.00 
The “Amazon” Model (for women)........ 6.50 7.50 18.00 23.00 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B, Pratt 




















AutHor’s NotE—Realizing that there is a scare- 
ity of competent watchmakers employed or engaged 
m the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
[he watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
vaker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of May 4th) 


Question—How shall we proceed to lap 
the shell end of the spindle to fit the shell? 

ANSWER—In our last operations, we lapped 
the inside of the shell to .1875. We have 
also ground the shell end of the spindle to 
1885. This allows us .001 for lapping the 
shell end of the spindle to a perfect run- 
ning fit. Now, in order to lap the shell end 
of the spindle, we shall require a lap similar 
to the one shown in Fig. 59 in the last in- 
stallment, but with slightly different dimen- 
sions. The hole shown at A should be 
drilled and reamed to .1875, while the total 
length of the lap should be one-quarter of 
an inch, The outside diameter of the lap, 
also the closing screw, may be the same as 
given for Fig. 123. In lapping the shell 
end of the spindle, the spindle should be 
run on centers, just the same as we did 
when lapping the spindle to size. A few 
moments’ lapping will reduce the shell end 
to the proper dimensions for a perfect fit. 

Assuming that the shell end of the spindle 
fits the shell properly, then we may insert 





the screw which is to hold the shell in 
position. When the screw is set tight against 
the end of the spindle, the shell should have 
just a slight amount of freedom. If there 
is not enough freedom, or too much, the 
end of the shell or the end of the spindle 
may be ground off a trifle to attain this 
fit. Assuming that this has been done, then 
we may fit the knob to the shell and force 
it in. position. 

QuestTion—How shall we proceed to grind 








aa 
be 





Fig. 124 


the front end of the spindle to the required 
2° outside taper? 

ANSWER—This will be a very simple 
operation. The principal requirement will be 
to line the spindle up so it is absolutely 
in line with the head stock center and the 
tail stock center. The most accurate method 
to follow in this case, will be to place a 
60° taper in the head stock and also the 
tail stock. 

Then remove the knob and screw from 
the end of the spindle and center the spindle 
by inserting the tapers in each end. In this 
case, the traverse grinder complete is held 
in the slide rest, with the slide rest secured 
on the lathe bed, but the traverse grinder 
should be held loosely in the tool post until 
the spindle is properly centered, then it is 
locked in position. 

Now, we may replace the knob and screw 
and also place the small collar on the spindle 
to hold it in one position while grinding 
the 2° taper. Then we draw the slide rest 
out by means of the feed screw until the 
spindle is in the proper position for grinding 
the taper. To grind the taper, we may use 
the small grinding wheel that we used for 
grinding the shell end of the spindle. The 
upper slide of the slide rest should be set 


at 1°, which will give us the required 2° 
taper that we wish to grind on the end of 
the spindle. We may feed the spindle 
towards the grinding wheel by means of the 
slide rest feed screw. In this case, the 
lathe head should be run at high speed and 
the spindle of our traverse grinder at low 
speed, just as we did when grinding the 
shell end. We must not force the grinding 
in any manner in this case, as we wish to 
produce a very accurate 2° taper, which 
is not to be lapped, but must be used just 
as the grinding wheel finishes it. The length 
of the 2° taper need not exceed five-eighths 
of ‘an inch on the end of the spindle. 

QueEstTion—IlVhat accessories are required 
to complete the equipment of our traverse 
grinder outfit? 

ANSWER—First of all, we shall require a 
lap chuck. This is simply a solid chuck to 
fit our lathe head and it has a projection 
about three-quarters of an inch in iength, 
which may be ground to a 2° taper to inter- 
change with the end of our traverse grinder 
spindle. The lap chuck is a very important 
item, as all kinds of grinding wheels and 
laps may be mounted and turned true on 
the lap chuck; then, when they are placed 
on the traverse grinder spindle, we may 
be quite sure that they will run true and 
perform first-class work. When ordering a 
lap chuck, it is a good idea to specify that 
the lap end of the chuck should be hard, 
although they are usually made so. 

We shall also require a medium and a 


‘ fine grinding wheel, a copper lap which will 


be charged with No. 2 diamond powder, a 
boxwood lap, and an aluminum lap. The 
grinding wheels may be used for grinding 
hardened steel. The copper lap, which is 
charged with No. 2 diamond powder may be 
used for producing a very fine finish on 
hardened steel, and it may be used for grind- 
ing special jewels. The boxwood lap may 
be used with diamentine for fine polishing, 
and it may be used with No. 4 diamond 
powder for producing a very high polish on 
jewels. In this connection, it is a good idea 
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ARRIVED !! 
V.T.F. MI-EMPS 





Now Ready for Distribution Thru Your Jobber 
the Perfect Shaped Watch Crystal 


Made in France at the Verrerie Trois Fontaines, where 
V.T.F. Watch Glasses have always been made 
by the most expert artisans. 














The above is an actual photograph—enlarged 3'/; times— 
of a MI-EMP cut in two and ground to a dead, flat surface. 
NOTE the inner space and perfect symmetry in shape. 


Order Now Price $6.75 per gross 


V.T.F. MIFANS 


The most perfect crystals for Wrist Watches made for 
over 450 different Watch Cases, 250 more in preparation. 
These Crystals not only fit, but preserve the original form 
and beauty of the Watch Case. 


PRICES 


Rectangular, Oval, Tonneau Square and other regular 
shapes per dozen $1.00 


Fancy shapes and extra large sizes ‘a - 1.50 








Obtainable from Jobbers everywhere 


HAMMEL, RIGLANDER & COMPANY 


Exclusive Wholesale Distributors 
NEW YORK U.S. A. 
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to have two or more boxwood laps, so that 
each lap may be used with a certain grade 
of polishing powder and then use it for 
that particular purpose and no other. The 
aluminum lap may be used for raying ex- 
posed winding wheels and similar work and 
is usually used with a very fine grade of 
emery or carborundum powder and water. 
What is known as 15 minute carborandum 
powder will produce an equisite rayed effect 
on winding wheels. 

In order to produce various styles of ray- 
ing, it is important to have aluminum laps 
of various diameters, from one and one- 
half inch down to one-eighth of an inch in 
diameter. When we ray a winding wheel, 
we usually incline the grinder spindle a 
trifle, or, in other words, throw it off center, 
so that only the top half of the lap. touches 
the work. There are many different effects 
that may be produced in raying and the 
student can get a better idea by experi- 
menting along these lines than he can obtain 
from any description. 

With the exception of the aluminum laps, 
it is a good idea to use laps of one and 
one-half inch diameter, as this is about the 
largest diameter that can be used to ad- 
vantage with our traverse grinder. 

In regard to the grinding wheels; we may 
use for the medium wheel, an aluminum 
wheel; one and one-half inch in diameter 
by one-eighth of an inch in thickness with 
three-eighths hole, grain 150, grade O. For 
the fine wheel we may use an alundum wheel 
of the above dimensions, grain 150, grade 
4, elastic. These wheels are made by the 
Norton Co., Worcester, Mass., and may be 
obtained through any supply house. 

To mount the various wheels for use on 
our traverse grinder, we may use a brass 
base, three quarters of an inch in diameter 
by three-eighths of an inch in thickness. 
Any machinist can turn up a few brass 
blanks of the above dimensions. To prepare 
such a blank for one of our wheels, we 
may grip it in a wheel chuck and turn a 
“boss” to fit the hole in the grinding wheel. 
Then we reverse the blank in the wheel 
chuck and remove some of the metal from 
the back of the blank. This is not essential 
but it adds to the appearance of the finished 
lap or wheel. Next, we shall drill a hole 
in the center of the blank, and then with a 
suitable boring tool, held in the slide rest, 
we may bore out a 2° taper hole so that 
the blank will fit the 2° taper end of our 
grinder spindle. While we are doing this 
work, it is a very good idea to prepare a 
half dozen blanks in this manner, as, when 
the slide rest is set for the proper angle, 
it is a very simple matter to do all of the 
boring and have all of the blanks exactly 
alike, which will be a decided advantage. 
Fig. 124 is a sectional view of a brass base 
with grinding wheel attached. 

To attach the grinding wheels to the brass 
base, we may use dental cement. This 
cement, when properly mixed and applied, 
is the best method we have ever found for 
this purpose. 

To attach the copper lap to the brass base, 
we simply turn up a copper disc of the 
same dimensions as the grinding wheels, and 
soft solder it to the base. 

The boxwood laps should be made the 
same diameter, but the thickness should be 
about one-quarter of an inch and_ they 
should be recessed on the back to take the 
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Watchmakers Certified by the 


‘Horological Institute of America 














JUNIOR WATCHMAKER GRADE 


The following are the names and employers of candidates granted the certificate of 
Junior Watchmaker by the Horological Institute of America on May 10, 1927. 


Candidate Employer Address 
Andrew G. Brown........... ee ae Grand Rapids, Mich. 
Edward Pitt Cater........... Bae We ie dc ses neces Oneonta, N. Y. 
C. Marshall Cochran...:.... 1, ©. Beene Was 6. ons ss ok Grand Rapids, Mich. 
Stephen Henry Hibner...... 3. ©. Mert Ce... ... 0.25 Grand Rapids, Mich. 
Donald W. Leverenz........ RE PT nN? Elgin, Ill. 
Jos. A. Mehlbrech........... J. T. Allen & Co., Inc.:..... Richmond, Va. 
CN i EL cdo bond es cwes Nichols & Wood............ Clearfield, Pa. 
George Nixon............... a nares keakanswedee Mobile, Ala. 
Miles E. Pooler............. NOS in SS a eee Detroit, Mich. 
PG sctacanusccaccwed RE a om og Elgin, Ill. 
AG) d= ee 3 eer eae Sheffield, Ala. 
William W. Gikes............ | Oe ee Schenectady, N. Y. 
Henry A. L. Smart.......... I io at eh as Mae eee Elgin, Ill. 
TD TET TT ee Abbott & Kendrich.......... Enid, Okla. 
Augustin E. Taborsky....... errr Peoria, Ill. 
Cecil Jay J. Towle.......... NE Sis awakened aww aie Elgin, Ill. 
PeepGn Weiner... 2.56.00 NN hacen ent acieeeckeeak Elgin, Ill. 


CERTIFIED WATCHMAKER GRADE 


These are the names and employers of candidates granted the certificate of 
Certified Watchmaker by the Horological Institute of America on May 10, 1927. 


Candidate Employer Address 
ee eer James M. Bolding.......... Moscow, Ida. 
jo a a oo re BiG, CGM oho 5 clewicic wdc cd's McCook, Nebr. 
Vaugen HH. Greer........... J. ate Ge OONRS. S5scudas San Diego, Calif. 
i A I 6 5 disk 6 kOe nk EE eaehan pee kawieasodep ans Valley City, N. D. 
I I ip dss ciac cae I. Jessop , to es San Diego, Calif. 
eres er ere ere Mackay, Idaho 
eS Pr eee SET bs es bux onaplonaale Elmira, N. Y. 
Ca) oe 2) ) MOC RMOW. oo. 5 oc cicc ce cecices Butler, Pa. 

Geo. Williamson............ errr rs Pore ere Lynn, Mass 








brass base. The brass base should fit very 
tight in this recess, then a small amount 
of dental cement should be applied and the 
lap and base forced together in a vise. A 
flat disc of heavy metal should be used on 
each side to avoid breakage. 

The aluminum laps cannot be soldered 
or cemented to the brass bases, but they 
may be turned up to fit and then attached 
with small screws through the face of the 
lap close to the center. If the screws are 
counter sunk slightly, they will not inter- 
fere with any of the grinding operations. 
Another method of making aluminum laps, 
is simply to use a large piece of aluminum, 
turn it to size and drive a steel taper through 
the center. In this case, we use the inside 
taper hole of our grinder spindle. 

Aluminum laps of very small diameter 
may be made in the form of a taper, just 
the same as a steel taper. Such laps may 
be used for “spotting” which is a very 
beautiful finish that is easily produced. It 
is used to a great extent on the lower plates 
of watch movements. With an assortment 
of aluminum tapers of various diameters, 
we may easily produce any style of “spot- 


ting.” 
(To be continued) 





Robbers stole $300 worth of stock from 
the Peter J. Fussner jewelry store, Elmwood, 
Ill., recently. The thieves overlooked the 
most valuable stock in the store and did not 
attempt to procure any money from the safe 
or cash drawer. 


Exhibits at the H. I. A. Meeting 





Many of the watches shown at the exhibit 
held during the last meeting of the H. I. A. 
in Washington, D. C., were noteworthy. In 
the Paul Chamberlain collection were seen 
watches by Quare, Thomas Tompion, Perra- 
gaux, Breguet, Beau Marchais. An electric 
watch by C. Sivan of Geneva; a pirouette by 
Bambini; watches by C. F. Cole, Henry 
Robert, Frodsham, Neuron & Co., Jurgensen, 
Berthoud, Mugnier, a pupil of Breguet, and 
J. A. Lapine. There was seen a pedometer 
built as early as 1780 and produced by 
Debaupre. Watches were also seen that 
were made in the Voltaire factory, as well as 
masterpieces by Marguerite of Paris, Earn- 
shaw, George Graham, J. R. Arnold and 
Potter, an American. 

John Bowman, of Lancaster, Pa., showed 
an interesting collection, including a book 
on horology and timepieces made by Caron, 
Tompion,: John Ellicott, Mudge, Earnshaw 
and George Graham. An old:French repeater 
was a noteworthy specimen in the Bowman 
collection. 

Mr. Freeman of Freeman & Co., Atlanta, 
Ga., has become much interested, as a watch 
connoisseur, and also had ‘an exhibit. One 
of Mr. Freeman’s interesting specimens was 
a watch with two different types of escape- 
ments constituting. really -two watches in 
one. 

Oscar T. Lang an architect with a 
penchant for horology also had an exhibit of 
noteworthy timepieces. 
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REFINING seavice 


Every lot is handled with exacting care with a view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


. Sales Office 
5 So. Wabash Ave. 


















a —Netallurgists 


BUFFALO, N.Y. U.S.A. 





Your customer does notice 


{ Hoover White 


years. 
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HOOVER & STRONG, Inc, 


Orrice ann Works, 119 West TUPPER STREET 


Deli ghted Customers HE recognized position of leader- 
‘ Build Business Profits man in the field of silver is evidence 


how well 
Hoover White Gold looks and wears. 
$ Even commonplace observation reveals 
the distinct superiority of its w 
Discriminating taste invariably chooses. ‘ 


Send us your accumulation of sweeps 


and scraps today. Our efficient and reli- HANDY & HARMAN 


able refining service has pleased and ‘ 
profited hundreds of customers for 15 


Golden Putle Refiners - Since 19/2 ————— 


DEENOTES DEEPENDABILITY 
THOMAS J. 


DEE & CQ. 


Refiners - WE vetteelabiase:) Refining Plant 


CHICAGO 317-319 E. Ontario St. 














And so in 
Platinum — 


ship enjoyed by Handy & Har- 


of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
you will find Handy & Harman’s 
{ prices reasonable, quality high, and 


Gold ‘ terms satisfactory. 


hite color. 


57 WILLIAM STREET 

NEw YorkK CITY 

§ 

Dealers in and Refiners of Precious Metals. 









































This entire building used exclusively for 
Horological work and its kindred trades, 
Jewelry and Engraving. 


















You Can Make From 50 to 100% Increase in Your Earning Capacity 


_ as you can do the work. 


by taking a course in Watchwork and Engraving these coming summer months at 
Bradley Polytechnic Institute, Peoria, Illinois. 


_ In the Bradley shops everything is the very latest, right up to the minute in methods and 
instructions. ‘ 

The instruction is individual; each proposition is a rung in the ladder which ultimately brings you 
to the very pinnacle of perfection. All the knotty propositions are cleared up by the corps of expert 
instructors, so that you are clear on all points pertaining to the work, and you advance just as rapidly 


The demand for Bradley trained workmen has always been much larger than the supply. There 
have never been enough good workmen to go around. 

When your course at Bradley is completed you are sure of a good paying position, and should you 
desire a change, your Bradley training will always be of the greatest assistance. 5 

Don’t hesitate! Think this over! Get posted and start in today. Don’t drag along in the old rut, 
make yourself more valuable to your employer and he will willingly reward you; if not there are scores 
of first class business firms looking for Bradley men that are anxious to employ you. Get busy right 
now! Bradley Horological is in session all the year around. 


Send for our latest catalogue. Address Bradley Horological, Department 
C, Peoria, Illinois. 





—_, 























June ; 1927 





THE JEWELERS’ CIRCULAR 








— 


National Screw Thread Rosiinion Calls 
on H.I. A. Regarding Standardization 














Lnceme 
| meena 


MEETING of the National Screw 

Thread Commission was held in 
Washington, D.C., February 23, attended 
by well-known scientists, government men 
and representatives of some of the largest 
manufacturers in the U.S. The advisi- 
bility of standardizing watch screws was 
among the technical matters discussed. A 
report submitted by Mr. H. Kur of the 
Kur Jewelry Co., Washington, D.C., gave 
the different sizes of screws made for the 
various makes of watches and also the dif- 
ferent kinds of screws. The report as 
made by Mr. Kur follows: 

“Fach maker has many screws,” said Mr. 
Kur, “and none of those screws of one 
make of watch will fit any other watch. 
You can realize the condition in which the 
watch repair men are today. It is neces- 
sary to use a strong magnifying glass to 
pick out some screws. We must have dif- 
ferent compartments for the screws of the 
different kinds of watches.” 

The variations in these screws, it was 
pointed out by Mr. Lazarus, who is em- 
ployed by Mr. Kur, are very little, about 
004 inch. H. W. Bearce, secretary of the 
meeting, said “that the manufacturers of 
watches fee] no particular need for stand- 
ardization. Each manufacturer has his one 
particular type of screw. The watch re- 
pair people have quite the opposite point of 
view,’ said Mr. Bearce. The latter sent 
letters to some of the members of the Horo- 
logical Institute of America, asking for an 
expression of opinion. Some of the replies 
follow : 

From Alfred G. Stein, President of Patek 
Philippe & Co., Inc.: 

“Your favor of the 5th inst. is duly 
received, 

“Speaking from our own requirements, 
the standardization of watch screw threads 
will have no interest, because Messrs. Pa- 
tek Phillipe & Co. have for the past three- 
quarter century used a standard which is 
one of the individual features of their 
watches.” 


From Ferd. T. Haschka, Chief Watchma- 
ker with Tiffany & Co. 

“In reply to your letter of the 5th of 
February in regard to the standardization 
of instrument screws, I beg to say that, as 
far as the watch and clock trade is con- 
cerned, it would be a most desirable object, 
as the chaotic conditions existing in these 
branches are unbelievable. 

“Even in the United States the various 
manufacturers have different systems and it 
would be a great boon for the trade if some 
sort of system could be adopted by all of 
them. It seems to me that the American 
watch and clock factories would be glad to 
cooperate with the N.S.T.C. by supplying 
it with information about their systems and 
by supplying the Commission with sample 
screws for use in studying this question. 

“The Society of Arts of Geneva, 
Switzerland, elected a committee in 1877 


from its horological section and instructed 
it to study the systems of screws used in 
horology in Switzerland and recommend a 
uniform system for this purpose. This ob- 
ject was attained by getting all sorts of 
screws, which the manufacturers were then 
using, examining them and from these data 
a simple, practical and uniform system for 
the general use of the manufacturers was 
devised. 

“Professor M. Thury, of the University 
of Geneva, the head of that commission, 
published the results of the investigation in 
the third volume of the Journal Swiss d’ 
Horologerie in 1878, which the commission 
will probably find in the Congressional Li- 
brary. This report was also published in 
pamphlet form at that time, but it is now 
out of print. He also published another 
booklet on the same subject in 1880; the 
titles of both pamphlets will be found on a 
separate slip enclosed with this letter. 

“It seems to me that this report should 
be of great interest to the commission, as 
it goes thoroughly into the question and 
proposes a new system. There is also an 
article entitled ‘Screw Threads for Watch- 
makers’ in the Horological Journal, London, 
October, 1881, page 25, which gives the 
Sir Joseph Whitworth system for watch 
and clock screws. This article may also 
be of interest to the commission.” 


From John J. Bowman, President of the 
Bowman Technical (Horological) 
School 
“Your letter of February 5th, asking my 
opinion upon the subject of standardization 

of watch screws, has been received. 

“You suggest considering the question 
from these three aspects: 

“(1) That of the manufacturer. 

“(2) That of the repair man. 

“(3) That of the public. 

“What I am familiar with belongs under 
item number (2)—conditions surrounding 
the work of the repair man—and what I 
will say is from that viewpoint. 

“As things go now, watch repairers are 
obliged every now and then during the day’s 
work, to make a screw outright. The need 
to do this is occasioned sometimes by the 
fact that the watch being repaired is of an 
obsolete make or model for which duplicate 
parts cannot be bought. A great many such 
watches are being worn, and watchmakers 
must be able to make parts for them. In 
another case, even in a watch of some cur- 
rent model, the parts of which are obtain- 
able, the tapped thread in the frame-work 
may be found to be ‘stripped’ so that the 
workman must tap the hole larger and then 
make a screw with thread to fit the re- 
tapped hole. 

“But at any rate, it is necessary as things 
are under present conditions, without 
standardization, for a very varied and quite 
costly stock of screws to be kept on hand 
for all current makes of watches. If some 
way could be found of standardizing most 
of the screws needed in watch work, there 
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would no doubt be effected a gradual change 
which would permit a very great reduction 
in the variety of screws kept in stock for 
repair work. Whatever variety would be 
adopted, would then mostly persist as the 
standard, and manufacturers would conform 
to it in getting out new models of watches, 
whereas every year, as it is now, some new 
proportions of screws are added to the 
already too-great assortment. 

“Standardization should effect in time a 
decided economy to watch repairers, in ways 
which will be suggested by reading the 
above statements of fact. 

“If any questions occur to you to ask 
upon this subject, I’d be very glad to hear 
from you and would do my best to answer 
them.” 


From Edward H. Hufnagel, President of 
the Horological Institute of America: 


“With reference to your inquiry re 
the standardization of instrument screws, 
would say that the watch manufacturing 
concerns of this country have never gotten 
together to organize for the purpose of 
standardizing their methods of manufacture, 
to my knowledge. 

“It seems to me that it would be very de- 
sirable from the standpoint of the watch- 
makers to have standard size screws for 
the various parts of watch mechanisms so 
as to reduce the number of designs required 
as well as the investment involved. 

“I would suggest that you write the Wal- 
tham Watch Company, Waltham, Mass., 
Elgin National Watch Company, Elgin, III., 
and the Hamilton Watch Company, Lan- 
caster, Pa. These are the three largest 
watch manufacturers in the country at the 
present time and if they report that the 
idea is a feasible one, we will be glad to 
suggest the names of other watch manu- 
facturers whom-it would be well to enlist 
in the work of your Commission.” 

Mr. Kur, in reply to a question by the 
chairman of the meeting, Dr. George K. 
Burgess, Director of the U.S. Bureau of 
Standards, said that the Swiss watch screws 
are very interchangeable, while the Ameri- 
can watch screws are not. Commander 
Kinkaid of the U. S. Navy announced that 
a preliminary study of standards now in use 
indicates a very chaotic condition at present. 
In the sizes from 0.12 to .022, there are 10 
different sizes and 18 different pitches. 

The idea of special threads and special 
parts used to be quite prevalent in other 
industries, according to Mr. George Case, 
who attended the meeting. It is only in 
the last two or three years that the agri- 
cultural industry has standardized heads on 
plow bolts. They did not want to have 
those interchange too much. He said he 
believed that most manufacturers and others 
are now realizing that the most important 
thing that they can do is to give service to 
the public. It was stated at the meeting 
that if a few manufacturers were using 
screws that could make their watches easier 
to repair, it would make for good business. 

It was suggested to get up a tentative 
list of standards for watch screws. L. D. 
Burlingame suggested that the Horological 
Institute of America should discuss with 
manufacturers the advisibility of establish- 
ing a coarse thread and fine thread series 
for the larger instruments and report as to 
what steps should be taken. 
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Question No. 4121. -Enameled Rings.— 
(a) Can you give me some information as 
to sizing 32 degree Masonic rings (smaller) 
which have enamel tops and enamel in 
shanks, without breaking the enamel? There 
is a method by which this is done, but up 
to the present time.I have been unable to 
solve it. Any information you can furnish 
in regard to this subject will be much ap- 
preciated. Or if you are unable to supply 
this, kindly advise just where I can secure 
this—J. L. 

(b) We have received for repairs one old 
English chain lever watch; in this particular 
watch the pallet forks and arbor being gone, 
then the chain is broken, could you tell us 
if there is a place of which you know where 
this material is to be obtained? The move- 
= ment is a very fine one, even the snail, etc., 
being jeweled with the very best of jewels. 
Customer would like to have same fixed on 
account being an old relic; should there be 
no place to obtain the required material, then 
you may possibly know of some one (a 
trade repairer) who is reliable and com- 
petent to do this kind of work. Please let 
us know—J. L. 

Answer.—(a) In regard to sizing 32 
degree Masonic Rings, which have enamel 
tops and enamel shanks, this work can be 
done very nicely but it takes considerable 
time. Assuming that you have a large ring 
of this type to make about four sizes smaller : 
of course you realize that you cannot bend 
this enamel that much, but you can cut out 
your piece then draw the ring together as 
much as you think it will stand and tie it 
in place with some very heavy binding wire. 
Your next step will be to heat the ring to 
a cherry-red or enough to flow the enamel 
slightly which will relieve the strain and 
prevent breakage. When the ring has been 
allowed to cool then repeat this operation, 
drawing the ring in as much as_ possible 
without risk of breaking the enamel. Two 
or three operations of this kind should bring 
the ring down to two or four sizes smaller, 
then you can make your joint and solder in 
the regular manner. You must appreciate 
the fact that this is a difficult job to do at 
the best and you must flow the enamel in 
order to relieve strains and prevent break- 
age. In this case your enamel will very 
likely need re-polishing, but it will often 
flow smoothly enough to make a presentable 
job. ‘ 

(b) In regard to your old English chain 
lever watch, this material would have to be 
made to order. You will find quite a num- 
ber of trade shops listed in the JEWELERS’ 
CircULAR, Any one of the high class old 
established shops should be able to take care 
of this work for you. 








Question No. 4122,—Dissolving Yellow 
Gold.— “Jn the April 6th issue of the JewEL- 
ERS’ CIRCULAR you answered Question 4114 
but in my opinion your answer was not 
correct. 

Most white gold: rmgs when new, are 
plated and when worn a short time the plat- 
ing wears off and as some of the rings on 
the market to-day are made of findings and 
contain a good deal of solder they have a 
very poor color when the plating begins 
to wear off. 

Quite a few years ago you published a 
formula of acids that would dissolve the 
yellow gold from the surface of the metal 
leaving the white alloy that was supposed 
to stay white. I believe it is something like 
this that your questioner wants to know. 
I too, would appreciate it if you would 
repeat this formula, or tf you have a better 
one I would very much like to get it. I 
have tried several of the white finishes that 
are sold in powder but I find most of them 
too expensive. I am sure that tf you will 
publish a good formula for a white finish a 
good many of your readers will be glad to 
get tt.” 

ANSWER.—The process which you men- 
tioned refers to the old time process of dis- 
solving the alloy from the surface of gold 
jewelry and: leaving the yellow gold but 
there is no known process which will dis- 
solve the gold and leave nickel and zinc of 


which most white gold is composed. <A 
process of this kind used on white gold 
would simply leave yellow gold surface 


which is. not desired in this case. Most of 
the white finish on the market, and which 
are in powder form, are not gold and in 
some cases are not even nickel; further- 
more they simply make a flash which wears 
off in a short time. The new chromium 
finishes which are being developed are ex- 
ceedingly white and add to the appearance 
of any jewelry but at present they are a 
rather expensive solution to handle and 
chromium plating has not been developed 
to the extent that nickel and other metals 
have. 

Platinum or palladium solution gives a 
very fine color but is an expensive solution 
to handle and more skill is required in 
operating it than in a simple gold solution. 

If you desire a formula for platinum or 
palladium solution we shall be pleased to 
furnish it for you. 


Question No. 4123—White Gold Finish. 
—IVill you kindly send us the best formula 
you know of in white finish to use on white 
gold jewelry that will not polish bright? 
If you do not have such a formula, kindly 
give us name and address of some company 


125 


that can supply same. We have tried the 
finish put out by the —— , but do 
not find it entirely satisfactory.—I. E. & Son. 

ANSWER.—See reply to Question No. 4122 
for this answer. 

Question No. 4124..-White Gold Pickle. 
—Will you be kind enough to give us in- 
formation as to a good white gold pickle; 
something to refinish white gold after heat- 
ing to regain the factory finish. Also we 
desire formula of substance used to transfer 
ink from catalog cuts to steel die blanks.— 
L. B. & Son. 

ANSWER.—In regard to a pickle for white 
gold, we would suggest that you use. one 
part of hydro-chloric acid and 10 parts 
water. This will remove the heat color from 
white gold so that it can be readily polished, 
but why not protect your white gold with 
anti-oxydizer, such as boracic acid, which 
will preserve the white finish, and after 
soldering and pickling, your work will need 
very little, if any, polishing. This is the 
way all such work is handled while going 
through the regular soldering and polishing 
operations. 

In regard to a substance to transfer ink 
from catalog cuts to steel die blanks, we do 
not believe you will find anything that will 
do such work. If you will state your re- 
quirements in greater detail we should be 
pleased to reconsider your question. 





The Value of Accurate Time 





eT IME is money” to Clyde E. Black, 

an attorney, according to a deéision 
recently by Supreme Court Justice Mitchell 
May in Brooklyn, which sustained the con- 
tention of Mr. Black that his watch was re- 
cording correct time on the night of April 
16, and that a summons served upon him 
at that time, involving a bond of $56,000, 
was invalid. The bond was given some 
months ago as a guarantee that he would 
remain within the confines of Kings county, 
nending disposal of a jury verdict against 
him for $28,000. 

Under this form of bond there is only 
one period each week for the bonded one 
to step outside the county limits without 
risking legal process and consequent attack 
on the bond for collection of a judgment and 
that time is between 12 midnight Saturday 
and midnight Sunday. If he is “caught” 
abroad before or after these hours, service 
is legal and his bond may be in jeopardy. 

On April 16, Mr. Black in his automobile, 
with a companion, crossed the Newtown 
Creek bridge into Queens, where he was 
immediately cornered by a taxicab blocking 
the road, from which one of its occupants 
served him with a summons. The process 
server said the time was two minutes to 
midnight, and Mr. Black, equally insistent, 
fixed the time at seven minutes after the 
hour. 

Justice May said he did not believe serv- 
ice of the summons was valid, and that 
there was nothing to show that Mr. Black, 
being an attorney, would place himself in 
jeopardy for a matter of a few minutes.— 
New York Times. 








Lawrence Wise has bought the jewelry 
business of A. O. Banks, Fordville, N. Dak. 






























126 THE 








JEWELERS’ CIRCULAR 








June 1, 1927 








Green’s Electro-Plating Machines (Generator Sets and Dynamos) 





A Great Asset to Your Business! 


For Gold, Silver, Platinum, Nickel and Copper Plating, Stripping, etc. 


In use by thousands of the leading retail and 


manufacturing jewelers and silversmiths 
This sketch is designed to show GREEN’S PLAT- 
ING “Motor Generator Set’’ directly attached to electric 
light socket, and made for. either Direct or Alternating 
Current (Note that no Motor, Belt or Pulley is re- 


Made in 10 sizes, 12 to 300 Amperes 
Send for Bulletin No. E81 and E95. 












Plating Lines 








ing Generators, 





quired). This machine represents the most up-to-date 
method for Electroplating and is highly recommended. 


Price $25.00 upward according to size. 


we? The W. Green Electric Company ¢*‘«. 


182 Broadway, New York, U. S. A. 
Makers of Polishing Motors, Dust Collectors, Plat- 


cee meester 
“SAL-HYDE” PLATING, SALTS Plating Tank 


and General Equipment for Jewelers. 
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If You Make White Gold Jewelry 
You Need the Hoke-Phoenix White Finish 


White gold jewelry without the Hoke- 
Phoenix White Finish, is like a peacock 
without feathers. 

The Hoke-Phoenix White Finish will 
give your white gold the beautiful plati- 
num color. Directions and anode accom- 
pany each package. Easily stripped if 
article is to be repaired or soldered—and 





— easily refinished. 
1 Qt.—$5.00 will finish several hundred 
small articles. Try it—it pays. 


Ask for free Circular C. W. F. 




















SAM W. HOKE, Mor. op WELERS TECHNICAL ADVICE C° 
e 9 ° 22 ALBANY St? NEWYORK CITY 


Files, Jewelers’ Tools and Supplies 
Telephone Cortlandt 5222 














‘American ~ 


Swiss” vm Pe FILES 
AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., Ine. 


24 JOHN ST. $s NEW YORK 




















Gold, Silver 


and 


Platinum 
Refiners and Assayers 





T. B. 





HAGSTOZ @ SON 








709 Sansom St., Philadelphia 


@ We wish to call your attention to the fact that 
we are in a position to do your melting of gold, 
silver, platinum, or any waste that contains 
precious metals, while you wait. We will return 
your metal or pay you full market price for same. 


@A trial will convince you. 


M. WALLACH 


Gold, Silver and Platinum Refiner 
ASSAYER and SWEEP SMELTER 
26 Forsyth Street New York 














Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, se- 
lected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 


Quality goods last longer. 
Send for Catalog B-J 


Buffalo Dental Medisinceniien Co. 
Box 979. BUFFALO, N. Y. 








Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 
Also Silver Solder 


44 GOLD STREET NEW YORK 














wews PITKIN 


INC. 

ANALYSES OF 
PLATINUM METALS, WHITE GOLD 
GREEN GOLD, SOLDERS, WASTES 
47 Fulton St. New York 
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Flat-Top Setting Work 





Written Expressly for The Jewelers’ Circular by Carl Lindenmann 




















meee reasons may be advanced to ex- 
plain the frequent use of hexagons and 
octagons as settings for stones all - these 
years. One of them is that the stones are 
well set off and look larger in them than 
in prong settings. Another is that slight 
imperfections are not as noticeable as in the 
more open settings. We might add that 
stones set this way with the sufficient num- 
ber of strong beads are comparatively safe. 

While the fastidious buyer’s taste regard- 
ing settings may run in a different direction, 
perhaps on account of having seen too much 
of this kind and therefore may prefer a 
fancier setting, or, may be, a very plain one, 
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there is no denying that hexagons and 
octagons acted as a stimulant and enabled 
the diamond merchant to dispose of a large 
quantity of less perfect stones to such buy- 
ers as were not in the field concerning finer 
goods. 

These stones when displayed in their white 
gold settings looked attractive and it was 
in many cases the settings that decided their 
sale. There is a large retailer who sold 
much white gold jewelry and especially so 
rings with these settings who claims that as 
soon as he had set them in a more work- 
manlike manner their sale perceptibly in- 
creased. This would show either that in 
this class of work good workmanship can 
be more easily recognized or that the public 
today is more able to discriminate. 

When working on scarfpins and rings 
having these settings the former of course 
are put upon shellac sticks, while the latter, 
if solidly made, may be held in a clamp. 
If there is air-space around the setting, as 
shown at Fig. 1 (lower illustration), some 
Shellac is heated and pressed into the setting 
so the metal is well supported and the work 
can be done without risk of damage. 


The stones are carefully fitted in, which 
will make securing easier. Different if they 
sit loosely in their holes and wobble while 
the beads are being raised. <A_half-round 
graver of medium width will do good service 
in raising beads. Insert it in the metal a 
small distance from the hole and cut up a 
durable chip against the stone. Repeat this 
at opposite sides until you have a chip in 
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every corner and the stones is tightly held 
by them. It requires some muscular exer- 
tion when it comes to larger stones and the 
hand and arm get tired if a number of them 
have to be set. In some cases the chip of 
metal is made free from its surrounding 
metal with a pointed tool so it may be forced 
over the stone more easily. These chips 
are then rounded and turned into beads by 
using a beading tool. 

Next step is cutting the sections of hex- 
agon, resp. octagon, to slants, the deerer 
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parts of them being near the stone. This 
may be done with a flat graver, starting at 
one corner and cutting over to the next and 
so on. See Fig. 2. 

After the cutting has been done in the 
rough, the graver is sharpened again and in 
addition polished at its bottom surface as 
shown at Fig. 3. For polishing use French 
emery paper No. 0000. The whole setting 
is cut over till all the surfaces are smooth 
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and bright with the beads in each corner 
standing free and clear from all superfluous 
metal. + 

Platinum, in spite of being softer, is some- 
what harder to cut bright than gold; but it 
has been found that if the graver is lubri- 
cated with oil of wintergreen it will get a 
better grip on either metal and the cut re- 
sulting will be smoother. A little absorbent 
cotton put in a small receptacle and satu- 
rated with a few drops of this drug will do 
service for quite some time. The graver 
is dipped into it occasionally during the 
work. (The synthetic substitute of oil of 
wintergreen is just as good for the purpose.) 

When the inside cutting has been finished 
the outer edge is also cut over and, if 
necessary, narrower so it will be in a condi- 
tion to receive a nice row of millgrain. The 
setting is polished with rouge previous to 
millgraining. 

Using the wheel is the speediest way, but 
on small settings it is advisable to put on 
the millgrain with a beading-tool modified 
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for this purpose by making it flat at two 
opposite sides. Fig. 4 shows the two sides 
that have been ground flat on oilstone. 

For beginners octagons are more difficult 
to cut on account of the more obtuse angles 
at which the sides meet, requiring more care- 
ful cutting to get the surface straight and 
the corners clean. 





Early Automatic Wheel Cutting 
Machine 





THE first automatic machine for steel 

wheel cutting was designed by Edward 
Austin Marsh, for many years with the 
American Waltham Watch Co. The impor- 
tant factor in the stem-winding mechanism 
of the watch is the duplex or crown wheel. 
This wheel in many cases is provided with 
two sets of teeth, one on the periphery and 
the other on the face, the latter meshing 
with the teeth of the winding mechanism 
and the former with the winding wheel. 
Sometimes the face teeth are located near 
the outer edge of the wheel so that the teeth 
are practically continuous with those on the 
periphery. It is not only possible but prac- 
ticable in cutting the edge teeth of these 
wheels to hold them in “stacks” on a suita- 
ble arbor, but in cutting the face teeth only 
a single blank can be cut at a time. Great 
care is necessary to insure the correct co- 
incidence of the teeth on the face with those 
previously cut on the edge. The machines 
invented by Mr. Marsh were adapted to the 
classes of cutting on crown wheels. Later 
Mr. Marsh designed a machine in which 
both series of cutting could be performed 
simultaneously, which effected a saving of 
much time and money. Mr. Marsh’s auto- 
matic watch machines won for him a reputa- 
tion both here and abroad. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 











UNITED STATES PATENTS 





Issue of May 24, 1927 


1,629,822. COLLAR BUTTON. Sotomon Kavr- 
man, New York. Filed June 30, 1926. Serial 
119,580. 4 Claims. 

A collar button comprising a body portion, a 
head revolubly connected to the body portion, and 





a detent adapted to releasably engage the head, to 
control the turning movement of said head. 


1,629,823. COLLAR BUTTON. Sotomon Kavur- 
MAN. Filed Sept. 4, 1926. Serial 133,636. 1 
Claim, 

A collar button having a rounded base fitting 
the curvature of the neck, an elliptical shank joined 
thereto, the top of said: shank being bevelled to 
receive a button substantially ellipsoidal in shape 
resting upon said shank, a series of indentations in 
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said shank adapted to receive said button in a 
plurality of fixed positions and a spring connecting 
said shank and said button. 

1,629,976. EXPANSIBLE BRACELET. Joun 
Situ, Jr., North Attleboro, Mass., assignor 
to J. J. Sommer & Co., a Firm comprising 
John J. Sommer and Edmond T. Sommer, 
North Attleboro, Mass., Copartners. Filed 
March 20, 1926. Serial 96,184. 5 Claims. 

An extensible chain structure comprising a series 

of box links, a slide link in each box link, and a 

pin mounted in said slide link for free endways 
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movement, the ends of said pin being detachably 
and pivotally connected to one end of the next 
adjacent box link and means for retaining said pin 
in position to connect the box link. 

1,629,987. HOLDER FOR FOUNTAIN PENS. 


Horace L. BLacKMAN, Janesville, Wis., as- 
signor to The Parker Pen Co., Janesville, Wis. 








Filed Aug. 19, 1926. Serial 130,115. 9 Claims. 
In a desk set provided with a ball and socket 
joint, a pen holding device, comprising a base por- 
tion secured to the ball, a plurality of spring fingers 
extending therefrom and curving outwardly, and a 
pen receiving receptacle adapted to fit over the 
fingers and engage the base portion secured to the 
ball, and be yieldingly held in position thereon. 
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1,630,236. EXPANSIBLE BRACELET. FRrep- 
ERICK W. NITTEL, Attleboro Falls, Mass., as- 
signor to M. S. Co., Attleboro, Mass. Filed 
June 3, 1926. Serial 113,420. 2 Claims, 


In a bracelet, links having boxes, ears on the 
upper edge of an end of each box projecting above 
such edge, inwardly extending flanges on the box 
sides overlying the ears at one end of the box and 
having their opposite ends free and spaced above 
the upper edge of the opposite end of the box, and 
a spring pressed connector in each box having cut- 
































outs in its sides formed to receive the flanges and 
ears, the cut-outs and flanges being related so as to 
permit the connector to be held at right angles to 
the plane of the box thereby to receive the flanges 


in the cut-outs, and allow the connector to be 
moved along the flanges to cause the ears to be 
received in the cut-outs and thereupon permit the 
connector to be moved into the plane of the box. 


1,630,243. CIGARETTE HOLDER. Currrorp D. 
Rosan, New Haven, Conn.; Eva H. Rosan 
administratrix of said Clifford D. Rosan, de- 
ceased. Filed May 1, 1925. Serial 27,187. 5 
Claims. 

In a device of the character described; a mem- 
ber having a bore therein and a plurality of ports 
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2/ 
through the wall thereof; a separable plate, having 
an opening therethrough, within said bore between 
the said ports; and a sleeve encircling the member, 
having ports therethrough in the same axial line 
that register with said ports; and another port in 
the same peripheral line as one of said ports. 


DESIGNS 
72,702. SERVING TRAY OR SIMILAR AR- 
TICLE. Simon W. Farser, Brooklyn, N. Y., 





assignor to Simon W. Farber, Inc., Brooklyn, 


N. Y. Filed March 5, 1927. Serial 20,970. 
Term of patent 14 years. 
72,703. CASSEROLE HOLDER. Simon W. 





Farber, Brooklyn, N. Y., assignor to Simon 
W. Farber, Inc., Brooklyn, N. Y. Filed March 





5,1927. Serial 20,972. Term of patent 14 
years. 
72,712. CLOCK CASE. Jack Katz, New York. 
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Filed Serial 16,040. Term of 


patent 314 


Jan. 13, 1926. 


years. 





June 1, 1927 


72,716. BELT BUCKLE. Merrit Mazon, Roch. 
ester, N. Y., assignor to Hickok Mfg. Co, 











Inc., Rochester, N. Y. 
Serial 20,669. 


Filed Feb. 10, 1927, 
Term of patent 34% years, 








Practical Talks on Selling 





(Continued from page 113) 





he will point out to the prospective buyer 
the convenience of such a watch. Ask him 
how often he works around the house or 
office without his vest; how often he wants 
to know what time it is when he’s bundled 
up in a heavy overcoat; how convenient it 
would be to glance at the time on his wrist 
when driving a car, or in bed, at night, 
and a hundred other sales points that will 
occur to the clever salesman. 

Overcome his idea that a wrist watch 
may be “feminine” by naming the “he-men” 
who are wearing them; tell him how the 
‘Zero hour” was timed in the trenches with 
wrist watches. And get one on his wrist 
so he can get the idea himself. Tell him 
it’s getting old-fashioned to be wearing a 
pocket watch; tell him you're selling more 
than ever; tell him the size of a man’s wrist 
watch makes for dependability in time- 
keeping and takes it out of the class of 
dainty, small wrist watches for women, 
which are worn mainly for “show,” and not 
to tell time by. 

With men’s wrist watches there is a big 
chance for the sale of the new patent col- 
lapsible wrist straps or metal bands. Point 
out the convenience and safety of such de- 
vices to your customer. Don’t stress too 
much the accuracy of timekeeping. Tell 
the customer he must observe care in the 
wearing of his watch and caution him against 
abusing it. 

And when this sale is closed, do the same 
thing that should always be done in every 
watch sale—have the case engraved with 
his or her one initial so there can be no 
“come-back.” 

To the practical watch salesman many 
other valuable selling arguments will occur 
—but a study of the above precepts by the 
beginner in watch selling will repay him. 
He will develop a “technique” in watch 
selling that is all his own, and that will 
prove effective. One veteran watch sales- 
man I know, makes a practice of taking 
out a tray of watches and holding it tilted 
up on the case so the customer may sé¢ 
all of them. Then, when she singles out 
a style she favors, he takes it out, gets her 
to handle it, and tells her all he knows 
as to the favorable points of that particular 
watch. There is nothing like a__ little 
“business” (as they call it on the stage) 
in handling your watch customer. 








